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THIS WEEK—NET PAID ABC 
| 39,691 


$8 Per Year, 25c Per Copy 


| Sparks Layoffs, Shutdowns Under Way 
As U.S. Curbs Hit Auto Industry 


», Pre-CMP Push 


State of the nation’s economy: 
Up 

Gas ConsumpTION —In 26 7 
1,834,126,000 gallons of gasoline were 
used in April, compared with 1,- 
681,028,000, a gain of 9.1 percent 
over a year ago. Texas used the 
most—292,839 gallons. 

MacHINe Toots—The May ship- 
ments index ascended to 174.9, 
against 82.5 for May, 1950. It was 
the best month since March, 
1944. Unfilled orders June 1 were 
the highest in history. Index is 
based on 1945-47 as 100. 

FreiGHT CarLoapINGS—A 2'-per- 


cent boost in the week ended June) 
1950 week, 


16, over the same 
brought the total to 826,239. 
Business Fawtures—Biting the 
dust were 180 firms in the seven 
days ended June 21. In the week 

before, 130 closed shop while 147 

traipsed to the bankruptcy court 

in the same week last year. 

Got Your SHare?—Money in cir- 
culation, says Uncle Sam, was $27,- 
479,000,000, up $553,000,000 
June 20 a year ago. It was off 
$20,000,000 from the week before. 

* 7 


Down 


Pay-Day Dr—For the month 
ended at the middle of May, the 
work week of factory workers had 
dropped to 40.6 hours, with a gross 
average decline in earnings of 39 
cents, bringing the check to $64.35. 
However, that’s nearly $7 better 
than a year ago. 

How’s Business?—Down to 174.7 
in the week ended June 16 from 
175.5, according to the index of the 
New York Times. But, it’s better’n 
last year’s measure for the same 
week—161.4. 


Top Cars 


New-car registrations for four 
months, plus 27 states for May: 
1951 Pos. Make 1950 Pos. 

1—459,829 Chev. 482,585— 1 

2—364,863 Ford 414,659— 2 
3—216,413 Plym. 97,457— 8 
4—170,597 Buick 179,546— 3 
5—142,343 Pontiac 151,805— 4 
6—116,486 Dodge 60,440— 9 
7—115,775 Olds. 127,921— 5 
8— 95,164 Mercury 110,175— 6 
9— 80,256 Stude. 106,736— 7 
10— 63,634 Chrysler 30,668—12 
1l— 49,665 Nash 59,773—10 
12— 45,656 Hudson 52,002—11 
18— 42,607 DeSoto 21,729—15 
14— 39,043 Cadillac 25,625—14 
15— 28,637 Packard 27,010—13 
16— 24,646 Kaiser 13,484—16 
17— 23,639 Henry J 

18— 10,582 Lincoln 11,589—17 
19— 10,166 Willys 9,705—18 
20— 2,344 Crosley 2,388—20 
21— 1,355 Austin 2,126—21 
22— 1,002 Ang.-Pref. 363—22 
23— Frazer 4,589—19 

Total All Makes 
2,109,316 1,994,120 

For further details see page 

22, today’s issue. 


- Dealer Markup OK'd on Price Boosts 


By Mac Gordon 


Associate Editor 


PYRANCHISED dealers heard good 
news last week on two phases 
of the retail discount front, but at 
the same time were recipients of 
stern warnings against violating 
OPS ceiling prices on used-car 
tradeins. 

In separate actions during the 
week, OPS agreed to permit deal- 
ers their full discounts on price 
increases for new trucks and new 
models of passenger cars. Hopes 
were bolstered for an early resto- 








from | * 


Country Club Hardtop Convertible Augments Nash Rambler Series— 


The new 1951 Rambler Country Club hardtop convertible was introduced by Nash dealers last week, according to H. C. Doss, 
vice-president. Doss said the new model, with all-steel top, has the adventage of 


"full-vision™ 


sales 
front, side and rear window design. Styling 


of the Rambler hardtop is highlighted with sweeping front-to-rear fender lines, low hood and a low center of gravity. Factory delivered 
price of $1,845.90 includes some $300 worth of Custom accessories. Story and more photos on page 27. 


June Sales Off 20% 


New Cars Drop Below Same Month in ’50; 
Third-Quarter Dip Expected 


By Bob Gordon 
Associate Editor 
N2w-Can sales in June dropped 
an estimated 20 percent below 


the totals for the same month last | 


year, a study of preliminary regis- 
tration statistics indicates. 
Judging by current restrictions 
and last year’s sales totals for 
the third quarter, it is probable 


Lewis Aids Fight 
Of Ford Local 
On Long Pacts 


EARBORN. — With aggressive 
old John L. Lewis a ready and 
willing ally, the leadership of Rouge 


Local 600 embarked last week on a} 


savage crusade against five-year 
contracts, Ford “speedups” and 
plant expansions and the policies | 
of UAW-CIO President Walter P. 


| Reuther. 


As Local 600 President Carl Stel- 
lato had hoped, the anti-Reuther 
|drive was sparked up by Lewis in 
| the course of the latter’s address 

(Continued on Page 28, Col. 4) 


ration of complete dealer dis- 
counts on all 1951 car models. 
The tradein warnings, coming 


from OPS district offices and local | 


associations, accompanied wide- 
spread reports of dealer confusion 
concerning tradein allowances. 
Many dealers: seeking to comply 
with used-car ceiling regulations 


In This Issue 


Registrations ....... -Page 22 
Used-Car Auctions ...... -Page 24 
Production by Makes ......... . Page 28 


that the sales decline in June “is 
only the beginning.” 

There is every likelihood that 
third-quarter sales this year will 
trail the record-breaking total of 
1,919,676 new-car sales in the same 
1950 period by at least 25 percent, | 
even if makers are able to hit the} 
| NPA-planned, third-quarter car 
| production total of 1,200,000 units. 

+ > + 

OMETHING else can also be 

proved by studying registration 
|statistics for April, May and June 
|of this year. That is the complete 
| absence of any “spring surge.” In- 
stead, sales declined in all three 
|months below the level of March of | 
this year. 

Preliminary returns indicate 
that sales in May and June were | 
about equal to the April (1951) 
figure of 467,313 new-car registra- 
tions. 

It is very likely that the 512,599 
new cars sold in March represented 
the highest monthly total achieved 
jin the first six months of this year. 

With May reports in from 27 
states, which normally account for 
48.42 percent of national sales, it is| 
estimated that the month’s total 

(Continued on Page 27, Col, 2) 








| were reporting instances of com- 
| petitors’ exceeding maximum prices 
|in their tradein allowances. 
* * * 
UPPLEMENTARY Regulation 5, 
as interpretations released by 
the St. Louis and Washington (D. 
C.) associations observed, forbids 
over-ceiling cash purchases of any 
used car. 
| But SR 5 does not prohibit above- | 
ceiling tradein negotiating, so long 
as the 1951 model is formally re- 
duced in price by the amount of 
(Continued on Page 26, Col. 4) 








|effective yesterday (July 1), 
| third-quarter truck output on a per- 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


187,262 


153,385 150,406 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 28. 


Truck Quotas Get 
Cool Reception 
From Makers 


Nwras program to allot materials 
for building 275,000 civilian 
|trucks in the third quarter of this 
| year was still getting a sour recep- 
|tion from most truck makers last 
week, 

On the Defense Transport Ad- 
ministration’s recommendation, 
NPA proposes to cut truck pro- 
duction during the three-month 
period from current levels as fol- 
lows: 

Lights, 40 percent to 150,000 units; 
mediums, 15 percent to 90,000 units, 
and heavies, 30 percent to 35,000 
units. 

Despite the likelihood that mili- 


|tary production will be in addition 
|to the civilian authorization, truck 


makers predict the civilian cut- 
backs will result in widespread lay- 
offs. One maker said his company 


| would have to furlough 25 percent 
|of its present work force. 


* * * 


NPA SAID it would allocate ma- 
terials under the Controlled 
Materials Program, which became 
for 
centage of industry basis as fol- 
lows: 

Light trucks: Chevrolet, 34.93; 
Crosley, .10; Divco, .50; Dodge, 13.44; 

(Continued on Page 30, Col. 1) 


Ups Production 


66,000 Already Idle 
At Chrysler, Ford, 
Nash and Studebaker 


By Bernie Thomas 


Associate Editor 


_ auto industry’s postwar era 
of plenty has come to an abrupt 
ending. 

Some of the uncertainties which 
have plagued makers’ plans for 
months jelled into grim realities 





last week in the form of sharp 
production cutbacks and layoffs 
for thousands of workers. 
Scheduled to be idled in the in- 
dustry this week were 20,000 work- 
ers at Chrysler Corp., 14,000 at 
Studebaker, 22,000 at Nash, an esti- 
mated 10,000 at Ford and thou- 
sands more in supplier plants. 


Layoffs at Nash meant two-week 
paid vacations, and Studebaker 
workers are due back on the job 
next Monday (July 9). But for the 
others, layoffs will be for indefinite 
periods in order that plants can 
comply with NPA restrictions on 
the number of cars and trucks to 
be built in the third quarter of this 
year. 

* * * 

HARPLY in contrast with this 
week’s outlook, production of 
cars and trucks in U. §S. plants last 
week was at the highest level since 
April. But it was merely a last-gasp 
effort to get everything possible un- 
der the wire before July 1, effective 
date for the Controlled Materials 

Program. 

Built in U. S. plants last week, 
according to AuTomoTive News’ esti- 
mates, were 119,311 cars and 34,074 
trucks for a total of 153,385 ve- 
hicles. Output in the previous week 
was comprised of 118,186 cars and 
32,220 trucks—a total of 150,406 ve- 
hicles. 

Both those output performances 
were creditable in the light of al- 
ready existing materials controls. 
They helped round out a better 

| than had been expected June 


(Continued on Page 28, Col. 1) 


1,200,000 Cars 
Hinted by NPA 
For 4th Quarter 


ASHINGTON.—The National 

Production Authority asked the 
auto manufacturing industry Thurs- 
day to provide estimates on the 
amount of controlled materials it 
will need for the production of ap- 
proximately 1,200,000 passenger cars 
during the fourth quarter of 1951 
if such production is programmed. 
| The tentative fourth - quarter 
program was discussed at an 
NPA meeting with members of 
the Passenger Automobile Advis- 
ory committee. 

NPA pointed out that two major 
decisions remain to be made before 
the fourth quarter production pro- 
gram can be definitely determined: 


* * * 
I 
-« 


WHETHER passenger car pro- 
duction will be included under 
CMP. 
2. Whether the third-quarter rate 
is enough, too much or too little 








|}when compared with other es- 


(Continued on Page 25, Col. 3) 
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Tolerance Group Cites Vance— 

Harold S. Vance, chairman and president of Studebaker (center),. was one of three South 
Bend citizens recently honored by the National Conference of Christians and Jews for their 
work in promoting inter-group human relations, At the left is Sigmund Welber, president of 
Robertson's department store, and at the right, Bernard J. Voll, president of Sibley Machine 
& Foundry. The three men received their awards at a special community dinner in their honor. 









Exports at 14-Year High 


Shipments Abroad—7.4 Pct. of Output—Reach 
48,306 Cars, Trucks in May 


UNNING better than 100 percent 

ahead of last year’s rate, ve- 
hicle exports in May continued to 
retrieve some of the slack from 
the domestic sales decline. 

The Automobile Manufacturers 
Assn. reported last week that 
more new cars and trucks were 
exported from the U, S. in May 
than in any month since Decem- 
ber, 1937. The new postwar record 
chalked up by May export volume 
eclipsed the March (1951) total 
—the previous postwar high. 

Also on the rise during May was 
the ratio of exports to domestic 
production. That month’s produc- 
tion yielded 7.4 percent for foreign 


Rubber Cost Cut 
Kills Plan to 
Hike Tire Prices 


AKRON.—Price increases ranging 
from 4 to 7 percent on tires and 
other rubber products were blocked 
last week as the government slashed 
the price of natural rubber by 20 
percent. 

Industry representatives already 
had obtained OPS approval for 


markets, compared with 7 percent 
in April. 
* * * 
TOTAL of 48,306 cars and 
trucks went abroad in May, 
1951. This record-breaking postwar 
total compares with 45,709 in April, 
47,560 in the previous peak month 
of March and 24,454 in May of last 
year. 

However, the May showing falls 
below the sum for December, 1937, 
when more than 61,000 units went 
across the borders, The May total 
was nearly 11,000 units ahead of the 
37,373 vehicles exported in January, 
1951, however. 

Exports for the first five months 
of this year more than doubled 
the total in the January-May 
Period of 1950. The 1951 and 1950 
accumulations were 220,713 and 
101,789, respectively. 

The AMA breakdown showed that 
car shipments in the January-May 
period were approximately 160 per- 
cent ahead of the 1950 tempo. The 
comparable totals were 130,016 and 
50,072. 

May car exports also established 
a postwar monthly record, rising to 
29,682 from April’s 27,722. In May 
of last year, only 12,399 cars were 


their higher price schedule that 
was to be effective July 2. Then 
the General Services Administration 
announced it was cutting prices of 
tree rubber 14 cents a pound, and 
latex, liquid rubber, 20% cents a 
pound, as of July 1. 

Since the first of the year, GSA 
has been the sole buyer and im- 
porter of natural rubber in this 
country, It has been selling a top 
grade to industry for 66 cents a 
pound. The new price is 52 cents. 

In recent months rubber prices 
have receded from a 25-year high of 

90 cents a pound to 48 cents a 
pound. Latex was trimmed from 
84% cents to 64 cents, 

OPS said the rubber firm had 
been entitled to raise their prices 
under Ceiling Price Regulation 
22, which becomes effective today 
(July 2). When GSA acted, the 
firms agreed to cancel their in- 
creases, which they said would 
have amounted to $75,000,000 an- 
nually. 

Tire makers explained the lower 
rubber prices would not bring a 
price reduction. They said at 52 
cents, rubber is down where it was 
when the last tire price increase 
went into effect last Nov. 1, Rubber 
used in tires then averaged 53 cents 
a pound although the price on the 
market at the time was 76 cents. 





Ohio Eyes First Evader 
Of ‘Casual’ Sales Tax 


CLEVELAND. — Hamilton 
County Prosecutor E. Watson 
Hover said last week he would 
ask for an indictment against 
Gerald D, Keller of Cincinnati, 
as the first violator of Ohio’s 
new casual sales tax on auto- 
mobiles, 

Keller is alleged to have 
claimed he paid $100 for a 1950 
Plymouth. On that basis, he 
would have been liable for a tax 
of only $3, or 8 percent. How- 
ever, Tax Commissioner John W. 


shipped abroad. March, 1951, held 
the old postwar record, with 28,964 
cars, January, 1951, exports totaled 
only 19,022 cars. 


* * * 


(TRUCKS, which have run along at 
the same monthly rate since the 
first of the year, were about 80 
percent ahead of the 1950 pace on 
an accumulative five-month basis. 
The 1951 and 1950 totals in trucks, 
exclusive of buses, were 90,499 and 
51,535, respectively. 


Domestic truck manufacturers 
registered a May export of 18,586, 
a 1951 monthly peak. There were 
17,932 trucks shipped abroad in 
April, 1951, and 11,966 in May, 
1950, 

Thirty-eight buses were shipped 
to foreign markets during May, 
bringing the five-month sum to 198. 
May of last year saw 89 bus ex- 
ports, and the 1950 January-May 
period showed a 182 aggregate. 
Fifty-five buses were exported in 
April, 1951, 


Retroit Sack a 









To Split $12,500 


DETROIT.—Bill France, presi- 
dent of the National Assn. for Stock 
Car Auto Racing and manager of 
the 250-mile Detroit anniversary 
event, announced last week that a 
total prize purse of $12,500 is being 
offered to drivers in the Detroit 
race. 

The winner, France announced, 
will take $5,000. This prize will be 
sought by at least 50 drivers at the 
state fairgrounds track here on 
Aug. 12, 

Meanwhile, a minor change has 
been made in the NASCAR rules to 
add interest in the Motor City race, 





France announced. The fastest 
speed trial in each make of car 
will automatically qualify. 


This is to make certain that all 


makes of cars will be represented 
in the race, he said. 

Time trials will begin Aug. 4 and 
run through Aug. 9. 


Peck charged that Keller actu- 
ally paid $1,200 for the vehicle, 
depriving Ohio’of $88. 








WINDSOR. 
sales in Canada brought about fur- 
ther announcements of layoffs in 
auto factories last week, and caused 
Canada’s dealer association to an- 
nounce that it would petition for 
relaxation of credit controls. 

Layoffs and production cut- 
backs were announced by Ford 
and Chrysler in Windsor, while 
Nash revealed in Toronto that its 
plant has been closed for two 
weeks of “stocktaking.” 

The Federation of Automobile 
| Dealers Assns. of Canada revealed 
that it will ask Finance Minister 
Abbott to relax the current credit 
regulations which require a down 
payment of 50 percent with 12 
months to pay the balance. 

Montreal members of the associa- 
tion said that the president, George 
Hogan of Toronto, 
committee which is drawing up a! 
statistical brief to back the dealers’ 
demands, 

Ford of Canada’s 11,200 hourly- 
rated employes, scheduled to be 
idled this week, were given a one- 
week respite, and all of them are 
slated to report tomorrow (July 3). 

The layoff, which the company 
originally announced about two 
weeks ago, is still in the cards, 
however, and will begin next | 
Monday (July 9), according to | 
President Rhys M. Sale. 

Sometime between now and then, | 
production schedules will be cut | 
back and the exact number of peo-| 
ple to be laid off will be determined. 

The company completed its an-| 
nual inventory during the final 
three days of last week with all but 
about 1,000 of the hourly-rated 
workers furloughed during the 
process. 

The firm reduced operations dur- 
ing the first two days of the week 
with 5,800 workers idled Monday 
(June 25) and 5,100 off Tuesday 
(June 26). 

Chrysler of Canada also fur-} 
loughed an additional 1,000 workers 
last week. The company’s engine | 
plant here was closed last Tuesday 
(June 26) due to “unbalanced in- 
ventories.” It will reopen tomorrow | 
(July 3) with a 10 percent reduc-| 
tion in the work force of 1,000) 
hourly-rated employes. 

Chrysler’s Windsor truck plant, 
which was closed two weeks ago 
on June 18, is still down, About 
800 members of the plant’s work 
force of 900 hourly-rated work- 
ers have been idled. 

A shortage of parts was blamed 
by Chrysler for the two-day shut- 
down (June 21-22) of the company’s 
engine plant and passenger-car as- 
sembly plant. About 4,000 employes 
were affected. 

A Chrysler press announcement 
said that the one-week shutdown 





















JUNE 27 | 
(Prices up an average of $25 over 
previous week, Sold 60 units out of 
84 offerings.) 


BUICK—’51 Super Riviera coupe, §2,- 
340*, °50 Super 2-dr., $1,390*, $1,- 
300*. °49 Super conv., $1,400; 4-dr., 
$1,350*, $1,250*. ’48 Super conv., 
$1,100; 2-dr., $1,000. '47 conv., $930. 


‘51 FL Deluxe 2-dr., 
"50 SL 


CHEVROLET — 
$1,710*, $1,650, $1,580, $1,575 


Deluxe conv., $1,500; 2-dr., $1,280, 
$1,165, $1,150. 
DeSOTO—’48 Deluxe 4-dr., $980. 


DODGE—’49 Coronet club coupe, §$1,- 
240. ‘48 Deluxe 4-dr., $900. 

FORD—’50 Custom (6) 2-dr., $1,125, 
$1,095, $1,075. °49 (8) 4-dr. (com- 
mercial), $680. 48 SD (8) 2-dr., 
$865, $810. 

KAISER—'51 4-dr., $1,450. 

LINCOLN—'50 4-dr., $1,500. ‘49 4-dr., 
$1,175. 

MERCURY — '51 4-dr., $1,900* "50 
4-dr., $1,500. ‘49 station wagon, $1,- 


025. ‘47 conv., $775. 


NASH—’47 (600) 4-dr., $525. 
OLDSMOBILE—’50 (88) 2-dr., $1,675* 
'49 (98) conv., $1,530*; club sedan, 
$1,365*. °48 (98) conv., $1,200; (78) 
4-dr., $1,125*, $905; conv., $960. 
PACKARD—’48 4-dr., $850. 
PLYMOUTH—’49 SD 4-dr., $1,100. ‘47 


SD club coupe, $770, $760. 
PONTIAC—’50 Chieftain (8) 2-dr.. $1, 
$i, 440, 





670*, $1,645*; SL (6) 2-dr., 
$1,380. °'49 Chieftain (8) 4- ‘dr. $1,- 
225*, $1,140. °'48 SL (8) 2-ar., 
$1,105; conv., $1,065. °47 (8) conv., 
$850, °46 2-dr., $640. 
STUDEBAKER — ’50 Champion conv., 
$1,305; 4-dr., $1,160. ‘48 Champion 
4-dr., $845. 


is heading a} 


‘Defense Order 


|gines the company will build here 


As Sales Slump and Plant Shutdowns Persist ye 


Canada Dealers Blast Credit Lid 


Slumping new-carjof the engine plant last week was|dealer reported there was nothing 





caused by a strike—since settled— 


resulting in an inventory unbal- 
ance. No reason was given for the 
10 percent reduction in the plant’s 
personnel. 


operations this week, but Sale an- 
nounced earlier that a “partial 
answer” had been found to the 
problem of dealer-financing, which 
has caused cars to back up in| 
showrooms as a result of strict 
credit regulations and high sales 
and excise taxes. 

The firm would not admit just 
what the “partial answer” to the 
problem was, Sale said the lay- 
off would be postponed until next 
week in order for the company 
“to see how things will work out.” 

Ford dealers in Canada appeared 
|to be just as much in the dark 
about the “solution” as the rest of 
|the country. One Canadian Ford 


AC Spark Plug 


Given Sizable 











FLINT.—A sizable order to pro- 
| duce fire-control systems for anti- 
aircraft guns was revealed here 
last week by AC 
Spark Plug divi- 
sion of General 
Motors. 

The agreement, 
size of which was 
not announced, 
will require from 
1,500 to 2,000 work- 
ers when full pro- 
duction is reached, 
according to Gen- 
eral Manager 
George Mann jr. 

Mann said that work of obtaining 
and installing equipment and pre- 
paring for production in AC’s Dort 
highway plant here will begin im- 
mediately. 

Other defense news in Flint in- 
cluded an announcement by Buick 
that the final assembly plant for 
the Wright J-65 Sapphire jet en- 





George Mann Jr. 









will be located in Willow Springs, 





at one of the firm’s major suppliers, 


Ford had planned to cut back| 































inew in the finance situation. 

He said that the finance com- 
pany which has been floorplanning 
for most of the dealers in his com- 
munity “had reached the end of the 
|rope” and was not giving any more 
| credit. 
| He added that finance company 
officials had told him that dealers’ 
inventories were too large, and 
until they are reduced, it will not 
be possible for loan firms to extend 
| any more credit. 

Meantime, in Ottawa the case 
for relaxation of government 
credit restrictions did not seem 
to be gaining any strength, Fi- 
nance Minister Abbott reported 
that “there is certainly no inten- 
tion to make any immediate 
change in consumer credit re- 
strictions.” 

Production Minister C. D. Howe 
reported that “nothing conclusive 
has been decided” as a result of 
discussions about the accumulation 
of automobiles in the hands of Ca- 
nadian car-makers. 

Asked what was being done in 
discussions with car firms to ease 
employment conditions by giving 
defense orders, Howe replied: 

“There have been discussions 
with the motor-car companies 
about defense orders, Develop- 
ment orders have been placed 
with two of the companies, and 
it is expected that the third com- 
pany will receive an order very 
shortly. 

In Toronto, Nash announced that 
its plant closed June 25 for two 
weeks of stocktaking. Some 85 men 
were laid off by Nash about seven 
weeks ago, and the remaining 
force of 200 production employes 
has been idled by the inventory 
shutdown. 

Almost all of the 160 production 
employes of Kaiser-Frazer Corp., 
Leaside, Ont., have been off for 
about a month, while the plant 
is being tooled up for production 
of Henry J models, as well as 
Kaisers, 

Dealers and distributors in Tor- 
onto also reported that they are 
being forced to lay off personnel. 


K-F Ponders 





|cago, The plant will have 1,000,000 
| square feet of floor space. 


Body, 


Used-Car Bulletin from Detroit .. . 


Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 








Ill., 16 miles from downtown Chi- 






Letting Chain 
Sell Henry Js 


WILLOW RUN. — Kaiser-Frazer 
Corp. last week confirmed rumors 
that it is considering letting a 
large chain store organization sell 
Henry J cars in areas where the 
chain has service facilities, 

Contacted in Washington last 
week, Edgar F. Kaiser, K-F presi- 
dent, issued the following state- 
ment to AuTomoTive News: 

“There have been discussions with 
respect to a test program. However, 
no agreement has been concluded 
formally or informally. Any agree- 
ment, if made, must be one that is 
sound for the K-F dealer body and 
would have to be discussed with 
them first.” 

K-F refused to reveal the chain 
with which it has been holding dis- 
cussions, but speculation identified 







Another GM _ division, Fisher 
announced plans to double 
the size of its Grand Blanc (Mich.) 
tank plant. Until the new construc- 
tion is completed sometime in 1952, 
tank production will get under way 
in the present buildings. Initial 
production operations are expected 
to begin about Aug. 1. 




















JUNE 20 
(News of 18-month credit terms did 
not help the sale. Sold 53 units out 
of 97 offerings.) 





















































"uo s . nig = c one "4c e : 
BUICK—~'50 Special 4-dr., $1,420°. 49 Tlit as Sears, Roebuck inasmuch as 

RM 4-dr., $1,270*. 48 RM conv., ” 

$1,090. °47 RM 4-dr., $775, $795. Theodore Houser serves on K-F’s 
CHEVROLET ‘50 FL Deluxe 2-dr., |]board of directors. Houser is also 

$1,240, $1,075; SL Deluxe 4-dr., $1,- a vice- »side i 

360*. "49 FL ‘special 2-dr., $970; SL [|g president and director of 

Deluxe 4-dr., $1,140; SL Special club ears, 

coupe, $1,000. '48 FL 4-dr., 770; ——_———_—. 

FL aerosedan, $935. ‘47 FM club i or iis 

coupe, $760, $810; FL aerosedan, Bi Fo val GC 

$810. °'46 FM club coupe, $585, $685; e s 

SM 4-dr., $650, $675; 2-dr., $605. L M D f b 
CHRYSLER—'46 NY club coupe, $850. - erense Jo 
.ODGE—’49 (commercial) 4-dr., $570. ans 
eee CeRNONNEE)) -Ge., ‘70 DETROIT.—William C. Ford, one 
FORD 51 conv., $1,925; Crestliner, 

$1,870*; Deluxe (6) business coupe, of the three Ford brothers, has been 

$1,370. ‘49 Custom (8) 2-dr., $1,030. appointed manager of the quality 

’'47 Deluxe (8) 2-dr., $690, $725. '46 bs 

SD (8) club coupe, $705; 2-dr., $660. ages control depart 

’35 Deluxe 2-dr., $170. ment of the gas 
HUDSON ‘51 ere 4-dr., $2,150 turbine plant at 

(od), 2 at $2,050. : = ’ 
KAISER—'51 Henry J (6) 2-dr., $1,075. Lincoln-Mercury’'s 

"49 4-dr., $775. defense produc- 
MERCURY—’46 2-dr., $655, $560. ‘42 tion operations. 
2-dr., $310. : k 
NASH—’47 Super (600) 4-dr., $465*. In his new ca 
OLDSMOBILE — ‘47 (66) club coupe, pacity he will be 

$750; (78) club coupe, $685. associated with 
PACKARD—’51 (200) 2-dr., $1,840*. Ford’s new pro- 






PLYMOUTH—'51 Cranbrook club coupe, 
$1,565. 





gram for the pro- 
duction of J-40 jet 
engines, which the 
Wm. C. Ford division will pro- 
duce for the Navy. Until a new 





’50 SD 4-dr., $1,230. ‘49 SD 
4-dr., $975; conv., $1,155. 
PONTIAC—'49 (8) conv., $1,420°. ‘48 


(8) conv., $1,090. ‘46 SL (8) 2-dr., 
$590. 
STUDEBAKER — '47 Champion 4-dr., 





















Other Auction reports are on Page 24. 


$690; club coupe, $625. 
WILLYS—'46 station wagon, $570. 





plant for the J-40 program is built 
in the Detroit area, Ford will main- 
tain his office at the Lincoln plant 
in Detroit. 
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| HAVE a prospect for a ‘49| 


Chevrolet!! Would you buy a 
51 (name of popular car) from me 
if I could get you $150 over market 
value for yours? Call right away 
and ask for (name of salesman.” 

This is the text, on the back of 
a penny postcard, received this 
morning by one of the young ladies 
who works in our office, Also on the 
card was the dealer’s name and 
telephone number, and the words 
“World’s Highest Trades.” 

Of course, this is old stuff, It 
comes from a school of mer- 
chandising that came into popu- 
larity shortly before the war. It 
was aided and abetted by at 
least one factory. This factory 
made moving pictures of the 
sales process and encouraged all 
their dealers to follow it. Even 
NADA had the leading exponent 
of this “wheel-and-deal” school 
appear on the national conven- 
tion program at Pittsburgh. It 
has now been revived by at least 
a couple of dealer chains. 

It’s a fraud. No long-time good 
can come from it. It will adversely 
affect dealers who employ it, deal- 
ers who must compete with it, and 
manufacturers who support or 
countenance it. For the long-time 
pull, we need to develop public 
confidence and respect of the trade. 
We can never reach that goal by 
connivery or trickery. To really 
serve our community we must treat 
all customers alike. All must be 


honest and above board. 
+ + * 


Old Shortage Racket 


v=" the postcard was mislead- 
ing. It appeared to be hand 
written, when in fact it was printed 
from a zinc etching with the name 
of the owner’s car carefully filled 
in with matching writing and color 
of ink. Notice also that no selling 
of the quality of the car is at- 
tempted on the card, Just the 
inference of $150 over-allowance, 
and a suggestion for quick action. 

I like extra money as well as 
quick action. I immediately called 
the salesman, I identified myself 

(my name did not mean anything 
to him—he is not that kind of 
salesman) and asked him how 
much he could get me for a 1949 
Chevrolet convertible with 15,000 
miles on it. He, of course, im- 
mediately asked me what model, 
body style and color I wanted. I 
told him. He is still using the old 
shortage racket in that he had 
just one of those cars, and could 
make immediate delivery if I 
would accept the deal. 

I inquired what the deal was. He 
said the value of this car was $800 
but he thought he could get me 
around $950 or $1,000 for it. I told 
him I had seen 1949 Chevrolet con- 
vertibles advertised in the local 
paper last week for $1,495, and that 
the NADA Guidebook retail value 
was $1,650. If he would give me 
either of these two figures, plus the 
$150 extra he offered, I would deal. 
His reply was, that would amount 
to more than the new car price 
and he hung up. There has been 
no followup. 

* + * 


Last Short Time 

UST to confirm current values, 
¥ I stopped at three dealers, none 
of whom claim to be the world’s 
highest trader, to get an appraisal 
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Dealers tell me 


By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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on the 1949 Chevrolet. The allow- | 
ance these service dealers offered | 


averaged $1,200, $250 more than the 
self-styled “World’s 
Trader.” 

A part of the “wheel-and-deal” | 
program, in addition to salesmen’s | 
postcards, is for the salesman to} 
spend a certain number of hours} 
each day hanging cards on cars 
parked on the street or in lots on) 
which they fill in an outlandish bid | 
on the car. It has been necessary | 
to abandon such a practice in many | 
communities because of city ord- 
inances. 

It is my experience, in over 40 | 
years in this trade, that “price” | 
dealers last but a short time, The 
sorry part of it is there always 
seems to be someone to take their 
place. They prey on other dealers 
because cut price is only effective 
when other dealers in the com- 
munity try to maintain price, No 
wonder when the chains offer to 
buy out going dealers, they limit 
their activities to towns of 50,000 
population or over so they have 
more dealers to prey on. They 
prey on the public. The more 
gullible the customer is, the more 
he pays. They tear down the 
reputation of the trade which is 
trying so diligently to build more 
public respect. 

Such operations are a deterrent 
to the trade in other ways. Few of 
them are interested in maintenance. 
Owners get scant attention. They 
fail entirely in their obligation to 
owners. They wholesale used cars 


and thus deprive their towns of | 


low-cost transportation that is 
badly needed in most communities. 
+ * * 


No Room Here 


Nae are they civic-minded. | 


I have had it confessed to me 
that they will milk the town and 


then run, Just this year I solicited | 
one of this type of dealer for mem- | 


bership in the Better Business Bu- 
reau. He just laughed. He 
marked, however, that there ought 
to be some bureau to protect a 
dealer from the gyping tendencies 
of the public rather than a bureau 
to protect the buyer. Perhaps the 


three-foot-high letter on his win-| 


dows, “The World’s Highest 
Trader,” had something to do with 
his attitude, and the attitudes of 
the people he tries to hoodwink, 

No manufacturer can afford to 
have his product ground down in 
the public’s estimation by associa- 
tion with this type of selling, All 
his investment in facilities, his re- 
search, his know-how, his advertis- 
ing and promotion expenditure, are 
lost. He may gain registrations for 
a few months in the towns where 
he has “wheel-and-deal” dealers, 
but in the long run he will suffer 
greatly. 

If any product is sold promis- 
cuously at cut prices, or loses the 
respect of the public, the trade 
deteriorates to a point where no 
dealer can make a profit. This 
means loss of dealers by a manu- 
facturer of such a line, and event- 
ually volume will be curtailed to 
a point where production costs 
will dangerously increase. 

Sure, cut price and trickery are 
old stuff. As old as the first market 
places in Egypt. But is there room 
in modern business, or in _ this 
spectacular trade of ours, for it? 
The future of dealers does not lie 
entirely on the sale of new cars 
anyway. Fifty million owners are 
now the backlog of profits. We 
must serve them to make their 
present cars satisfactory 
ments if the industry is to main- 
tain its growth. 

We need real product selling. We 
need to present our merchandise in 
terms of filling customers’ needs. 
We offer an outstanding value by 
any comparison, And remember 
Abraham Lincoln’s warning: “You 
can fool some of the people all of 
the time; you can fool all of the 
people some of the time; but you 
cannot fool all of the people all of 
the time.” 


Highest | 


re- | 





N. C. Dealers Report 


| 399 ‘Bootleg’ Sales 
RALEIGH, N. C.—The North 
| Carolina Automobile Dealers 
| Assn’s latest report on “bootleg” 
sales lists 399 new cars sold in 
the state by non-enfranchised 
dealers during March, April and 
May, as follows: 

Buick, 19; Cadillac, 4; Chevro- 
let, 102; Chrysler, 3; Dodge, 7; 
DeSoto, 1; Ford, 174; Henry J, 
2; Hudson, 2; Kaiser, 1; Mercury, 
6; Nash, 2; Oldsmobile, 17; Pack- 
ard, 5; Plymouth, 31; Pontiac, 
22; Studebaker, 1. Monthly totals 
were: March, 171; April, 123, and 
May, 105. 
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BELLEVUE, Pa.—Eighteen auto 
|dealers in this area have formed 
| what may be one of the most infor- 
|mal auto dealer groups in America. 

Calling themselves simply the 

“North Borough Dealers,” they 
meet for luncheon every Monday 
noon, with J. W. Amon jr. as 
chairman. 
Amon has a fairly easy job, be- 
|cause one of the rules of the group 
|is that no dealer takes the floor for 
|}a speech. 
The group’s simple airs are to 
|} iron out mutual problems via round 
table discussion, but without get- 
ting involved in any red tape. 

At the meetings they simply talk 
over their troubles and discuss 
| financial contributions for the bene- 
| fit of the public. 

Everybody remains seated, a 
practice which Amon says per- 


Court Is Ade 
To Transfer Suit 


Of Dodge Dealer 


| ALBUQUERQUE, N. M. — Attor- 
neys for Chrysler Corp. have asked 
that a $193,500 breach of agreement 
suit be transferred from district 
court in Santa Fe to U.S. District 
Court here. 

The suit was brought by Tom 
Edwards Motor Co. Santa Fe, 
against Dodge division and Chrys- 
ler Corp. 
| The Santa Fe dealer said that 
ithe firm was granted an exclusive 
Dodge franchise in April, 1944, and 
|was asked to terminate it in Feb- 
ruary, 1950. The termination in- 
cluded an assurance to find a pur- 
chaser within a “reasonably short 





invest- | time” after March 1, he said. 





The dealer alleges that the de- 
fendants “maliciously” refused to 
issue the franchise to three pros- 
pective buyers, thus forcing him to 
sell the business to a person se- 
lected by the company at a grossly 
inadequate figure. 

The suit also alleges that Dodge 
and Chrysler refused to sell the 
plaintiff any vehicles, parts or ac- 
cessories during the nine months 
between termination of the fran- 
chise and sale of the business. 


LWWCASTER CIT}SCOUNTT AUTO TRAY” °.0CIATION 
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A Public Service by N. H. Dealers— 
Carl S. Sauder, a son of John N. Sauder, Sauder Chevrolet Co., Lancaster, is shown with 
| the iron lung donated to the Lancaster (Pa. 
County Auto Trade Assn. Carl is a director of the trade association. 


Dealers Bar Speeches 


No Formal Talks Allowed at Weekly Parleys 
Of 18 Outlets in Bellevue, Pa. 


Outlook in Springfield: 


Mass. Dealers Study 
Cutback Programs 


|. SPRINGFIELD, Mass.—Automo- | 
| bile dealers here anticipate slack- | 
|ened business as car production 
cutbacks of more than 25 percent | 
| take effect this summer, but hope | 
to be able to carry on with full | 
personnel, a survey reveals. 
Many are considering utilizing 

machine shop facilities for de- | 

fense work, while others feel that | 


they will be, fully occupied with 
used-car sales and repairs. All are 
hopeful of being able to keep 
their present staffs on the pay- 
roll. 

William C. Lynch, president of 
Springfield Buick, helped organize 
the Shawmut Tool Die Corp. last 
January, and has expanded his 
work force to about 30. The new 
enterprise, however, is on a perma- 


/nent basis, and not a wartime side- 


LUNG DP!VE 


ON SORED : ° *% 





) General hospital by the Lancaster City and 





mits smaller dealers “to let their 
hair down a lot more.” Nobody 
gets a chance to do any filibus- 
tering. 

Only special speakers get a chance 
to talk for any extended period. 
Recently, for example, a govern- 
ment representative was invited to} 
discuss price regulations. 

Dealers in the group are: 

Amon Motor Co. (Oldsmobile), | 
Neidhart Auto Sales (Plymouth) 
and Joseph M. Heinz Motors, Inc. 
(Packard), all of Emsworth; Ben 
Avon Motor Sales (Ford), Ben 
Avon; White Auto Sales (Chrysler), 
Avalon. 


From Bellevue are: Parker Chev- 
rolet, Corsello Sales (Dodge), Bailey 
Studebaker, Bellevue Lincoln-Mer- 
cury, Suburban Buick and Robert 
C. Hugli (DeSoto). 

From Westview are: Langer Bros. 
(Kaiser), Etter Sales & Service 
(Willys), Westview Garage (Ford), 
Brandt Oldsmobile, W. H. Brandt 
Sons (Dodge), Heil’s Garage (Nash) 
and Wright Pontiac. 





Some dealers are starting to use 


an “impending” 


the emergency is 


Ran 
dealer in Los 
outh’s Bob 
Learned that 


into 





doing nicely 


On the House . 


line. 
Springfield Packard, Hedges-Sat- 
tler, Stanley A. Orr, Ine., and 


| Springfield Nash said that they re- 


gard machine shop production as 


|a possibility, depending on the size 


of auto production cutbacks. They 
said that new cars still were plenti- 
ful, and that their plans would have 
to remain indefinite until the full 
impact of curtailments is felt in 
the fall. 

One dealer declared he got “fed 
up” with machine shop work dur- 
ing the last war and would stick 
to service if no new cars were avail- 
able, 

Moss Motor Sales, F, L. Sanford 
Co. and Springfield Lincoln-Mer- 
cury said they had no present 
plans for any manufacturing side- 
lines. Lincoln-Mercury officials 
felt they could expand used-car 
sales and service to take up any 
new auto lag. 

Meanwhile, Shawmut Tool & Die 
Corp. is bringing between $3,000 

and $4,000 weekly to the city pay- 
roll, and hopes to be able to do 


| more, according to Lynch. The new 


firm, which manufactures special- 
ized precision tools for companies 
in the Springfield Ordnance dis- 
trict, contemplates adding 20 em- 
ployes and acquiring more space in 
view of increasing defense demands. 

Taking over the plant of the 
Bjorn Mfg. Co., Shawmut installed 
practically all new machinery for 
the production of precision gauges, 
jigs and fixtures, It is one of the 
most modern concerns of its type 
in the Springfield area. The con- 
cern is now operating on a 50-hour 
week. 

Lynch says if automobile produc- 
tion is curtailed beyond the 35 to 40 
percent, space at Springfield Buick 
may be used. 


NADA Schedules 


Parley on Trucks 


WASHINGTON.—NADA’s Truck 
committee has scheduled a meeting 
here July 16-17 to formulate plans 
for future activities for the benefit 
of truck dealers. R. S. Abbott, 
NADA regional vice-president of 
Alexandria, La., is chairman of the 
truck group. 

NADA members were urged to 
forward to the group any sugges- 
tions that might be helpful to truck 
dealers in their future operations. 
Abbott promised that every sugges- 
tion received would be given “care- 
ful consideration.” 


“scare” advertising again to boost 


new-car sales. Wonder how many times the public can be scared by 
Shortage of cars 
general sales manager, told a Detroit meeting of 
Studebaker dealers that his company has only 
deferred its expansion program, will resume it once 


Paul Davis, Studebaker’s 


over. Said many dealers are doing 


a real selling job again... 
Verne 
Angeles), 
Somerville in 

Somerville’s 


(Chrysler-Plymouth 
dinnering with Plym- 
Detroit last week. 
son is partner in a 


Orr jr. 


used-car lot near Detroit’s “Used-Car Row” and 


Bud Nelson (San Francisco 


Call-Bulletin) dropped in my office the other day. 


Reported auto 


i ft ee 
wae district 


sales a little 
. Lot of dealers, it’s reported, still 


slow in the Bay 


haven’t posted shop prices as directed by OPS. Courtin’ trouble? ... 
North Dakota association now has a record membership of 481 


dealers, reports Manager George 
pendix . 


Dixon who recently lost his ap- 


Milwaukee dealers will stage annual picnic Aug. 2; 


Detroit dealers their 30th annual golf party July 17... “The fact 
that NPA has permitted auto makers to build 1,200,000 cars in the 
third quarter (if they can find the material),” quips our office wit, “is 
proof positive that NPA does not stand for ‘No Production Allowed.’ ” 


—Pertre Wemuorr, Editor, 
Automotive News 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
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NEWS | 


| 





| 


Capsule Comment | 


Production of 1951’s 3,000,000th car came last week only 
one day ahead of the similar milestone auto in 1950, despite 
the fact that on May 1, total output this year was more than 
200,000 units ahead of last year. 

Just an illustration of how the government-directed 
cutback is taking effect. 


# * % 


Detroit’s record transportation strike lasted 59 days, but 
absenteeism was almost nil in factories, stores and offices 
after share-the-ride programs got under way. 

If more-conclusive proof of the auto’s essentiality is 
ever needed, Detroit’s case is the answer. 


* * * 


Special meeting of National Used Car Dealers Assn. direc- 
tors is reported to have cleared the air of several misunder- 


standings in the group’s policies. 
We hope this is true because we feel that NUCDA 
has a definite place in the industry’s picture. 


* * * 


Truck production, despite its rating as “defense support- 
ing,”’ faces an immediate cutback, observers declare, unless 
the government takes a more realistic approach to the 
materials problem. 

Will it be too late and too little again? 


* * * 


Congress apparently is determined to boost the excise | 

taxes of autos, trucks, parts and gasoline. 

But there’s still a chance to block it, if you work | 
through your senators. 


* * * 


Unsettled world conditions have prompted NADA to drop 
its plans for a 1951 National Automobile Dealer Week. 
Unfortunate, because we believe this “week” has | 
potentially big possibilities. 
* * * 
Neuman Motors, Inc. (DeSoto-Plymouth), Buffalo, has | 
established a foundation to award six scholarships to Buf- | 
falo colleges. It is hoped to make the awards annually. 
Congratulations to Neuman Motors for a high-spirited 
public-relations idea. 





(CAMPAIGN after 


Auto 
Forum 


Eprror’s Note: Following is one 
of a series of articles written 
especially for Automotive News 
by managers of the various state 
auto dealers associations: 


By John B. Quinn 
Mer., Nebraska Dealers Assn. 

To the Editor of Automotive News: 
OUR invitation to write an arti- 
cle for Avtomotive News has 

caused two reactions: (1) pleasure, 
and (2) concern over acceptability. 
I gladly accept and thank you for 
this opportunity. 
Herewith I pro- 
ceed toexpress 
sOme Quinn-isms 
that may or may 
not prove popular 
with your read- 
ers. 

I was born and 
reared on a cattle 
ranch in western 
Nebraska, where 
men are he-men 
and women are 
glad of it. I have constantly at- 
tempted to retain this basic cattle- 
country philosophy of reality in my 
professional work. I have been in 
constant contact over the years 
with those who are classified as 
businessmen, This ranch-style phi- 
losophy of reality has caused con- 





John B. Quinn 


| siderable disagreement between the 


typical businessman and myself, 
because I believe that businessmen 
constantly practice the art of being 
politically hypocritical, or to use 
another term of more dignity, “dip- 
lomatic,” in their political approach. 
Business and professional men 
have been carefully trained to 
balance themselves on the pre- 
carious fence of compromise. 
They seldom take a positive or 
forthright position on any contro- 
versial issue, lest the position 
they take offend someone who 
has a dollar or more to spend. 
Over the years there has been a 
gradual and slow change in this 
attitude but, by the time the evo- 
lution of a forthright political atti- 
tude on the part of bus:nessmen 
has entrenched itself, our free en- 
terprise system will be less free 
and our freedom of expression 
seriously restricted. 
+ ” * 
OST businessmen when refer- 
ring to a person that holds 
public office call him “the damned 
politician.” I assume that those who 
commonly make this statement 
have, in some mythical and un- 
known way, classified themselves 
as A-plus individuals who have 
nothing in common with the hor- 


rible human political species of 
mankind. 

A current story going’ the 
rounds paraphrases Gen. Mac- 


Arthur’s statement, “Old soldiers 
never die, they just fade away,” 
into a typical political interpre- 
tation of “Old politicans never 
die, they just smell that way.” 
Good for a laugh, but also potent 
to demonstrate the theme of my 
story. 

The first revolting experience 
that I received concerning a busi- 
nessman’s attitude toward govern- 
ment occurred several years ago at 
a meeting where this big, promi- 
nent, outstanding leader of men 
banged the table in a forceful way 
and said: 

“It’s all good, but what do I 
personally get out of it?” 

He was referring to a local, non- 
political campaign that was under- 
way to revamp and 
municipal form of government. 

* * * 


campaign, I 


4 have watched businessmen sup- 
(See AUTO FORUM, Page 29. Col. 1) 


10 Years Ago... 


improve our| 








—— Letterbox 





| ‘Employe Goodwill .. . . 





This is an open torum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 





|For Profit Sharing 

I thought you might like to know 
of a profit-sharing plan that we 
|have put into effect here at Hall 
Motors. It has certainly worked 
wonders for our organization. 

Every man and woman in the 
organization is working to the in- 
terest of Hall Motors. Every em- 
ploye feels as though every 
customer is his customer. Every 
lemploye is interested in the good- 
|will of the public. Each employe is 
}interested in whether the other one 
is doing his work or not. And, be- 
lieve it or not, after giving 25 
percent of the net profit to the 
employes, I am doing just as well 
'as before in net returns to me. 
| As I said before, it is very simple. 
|The employes receive 25 percent of 
ithe net profit of all the sales and 
|service including the parts and 
accessories. The reserves on the 
paper sold I reserve for any losses 
that might occur. 

Every month after the monthly 
istatement is finished we have a 
|meeting. Sometimes we have a 
dinner, sometimes we have a picnic. 
The wives and husbands are also 
|invited. They are also interested in 





The Big Story 


A “head-on verbal collision took place on June 26, 1941, between 
Chrysler Corp. and Price Chief Leon Henderson over the auto com- 


pany’s failure to roll back prices 
Administration. Henderson stated that Chrysler Corp. 
rescind recent price advances and offered to make only a small 
concession as a “gesture” of cooperation. 

The corporation said that the increases were necessary to maintain 
production and to continue in the defense effort with low profit 
margins on military production. 


as requested by the Office of Price 
refused to 


From the files of Automotive News. 








Address Editor, Automotive News. Detroit 26, Mich. 





the company because it is to their 
|advantage ... 

| I am telling you all this with the 
hope that the dealers throughout 
the United States will think about 
|this plan because it is the one way 
to keep the employe with you when 
everyone else in war industry and 
defense plants are trying to employ 
your men and women. It also cre- 
ates harmony and happiness be- 
tween the dealer and the employes 
and the dealers themselves. 

I hope to get this message to all 
the dealers one way or another. 
P. W. Hau, Hall Motors, (DeSoto- 
Plymouth), Riverside, Calif. 

* * * 





Missing 

I am enclosing a picture of my 
son, who disappeared on Apr. 7 
after he got off from work. 

His name is Cyril A. Hoffpauir 
and, since he has 
done automotive 
work for 12 years, 
I thought if he is 
alive he might be 
somewhere with 
that kind of a job. 
He is 33 years old, 
5 feet 8, weight 
140 pounds, has 
blond hair and 
blue eyes. 

He has been 
suffering from a 





C. A, Hoffpauir 
nervous condition for sometime be- 


fore he disappeared from Little 
Rock, Ark. 

My telephone number is 654. Call 
collect if he is found.—Mrs. Myrtis 


Horrpauir, 434 E. Division, Jen- 
nings, La. 
* . * 
No, No De Dion 
Apparently someone got their 


wires crossed in your June 18 issue, 

page 27. The caption refers to an 

1898 model De Dion Bouton, Actu- 
(See LETTERBOX, Page 29, Col. 1) 














AUTOMOTIVE NEWS, JULY 2,195) ; ae 5 


T how, more than ever, your customers eal want 


Protective Car Finishing! 








When a pheasant ventures out in the open, anything can happen. Cars, like pheasants, need ‘protective cover.’’ For twenty years 
Same thing with cars that spend most of their life defying the America’s finest motor car manufacturers have enthusiastically 
elements — they get dull, dingy lustreless looking. Thus, they endorsed Blue Coral because Blue Coral is unequalled for pre- 
not only look shabby but depreciate in value as well. serving and protecting the fine finish of automobiles. 


DISCOVER FOR YOURSELF HOW BLUE CORAL CAN HELP YOU CAPITALIZE ON 
TODAY’S SALES . . . TOMORROW’S REPUTATION . . . AND FUTURE GOOD WILL! 


Motorists have read the hand-writing on the wall — they know that they may be driving 
their cars for a long time to come. These customers are a potential source of big Blue 
Coral Maintenance profits. They're ‘conditioned; ready for you to sell them on a Blue 
Coral Treatment. 






Point out how Blue Coral, and only Blue Coral, dissolves grime and traffic film in 


a 


minutes . . . burnishes the lustre to a hard, mirror-like surface ... and preserves that 
"show-room" finish throughout the entire season. Prove to yourself how Blue Coral 
Maintenance can be an unexpected source of revenue, better customer relations — 
and add to your dealer prestige! 


The Finishing Touch Da * 


kA et 


COMPANY FACTORS. 














Cautious on Floor Plans .. . 


Gorson Still Hopeful 
Of U.C. Upsurge 





MINNEAPOLIS. 
will still see that delayed price rise 
in used cars that we expected this 
spring,” Cyrus S. Gorson, Philadel- 
phia auto financier, told a meeting 
of the American Industrial Bankers 
Institute here. 

“If all the defense work and 
government contracts get started, 
we will have a situation that will 
inflate used-car prices,” he said. 
“OPS ceiling prices might regu- 
late the selling prices, but it can’t 
control the values.” 

But he warned that dealer floor- 
plans bear watching. 

He pointed out that demand and 
prices may go up in the near future 

and reverse the present picture, or 
they may not improve at all and 
create a bad situation for dealers 
and finance companies alike. 

“One of the facts that we have 
learned is that you can never pre- 
dict the future with any accuracy,” 
he said. 

Gorson saw the cause of the 
present trouble stemming from 


K-F Starts Work 
On Components 


For Fairchilds 


WILLOW RUN.—Kaiser-Frazer’s 
Willow Run plant began fabrication 
of components for Air Force planes 
Tuesday. 

One-third of the giant plant, 
which turned out 8,800 B-24 bomb- 
ers in World War II, has been tooled 
for assembly of Fairchild C-119 
Packet planes concurrently with 
normal production of Kaiser and 
Henry J automobiles. 

Workers last week began machin- 
ing operations on wing and fuselage 
sections, with the first completed 
plane scheduled for late this year. 

Upon completion of the C-119 
contract—scheduled early in 1953— 
the company will switch to produc- 
tion of Chase C-123 cargo and per- 
sonnel planes, also for the Air 
Force. 

In addition, K-F will build Wright 
R-1300 engines at its Detroit and 
Dowagiac (Mich.) plants. The K-F 
plant at Oakland, Calif., is current- 
ly manufacturing components for 
Lockheed naval patrol bombers. 

Willow Run was tooled for air- 
craft production in less than six 
months, although the job required 
almost complete 
plant, K-F stated. More than a mil- 
lion square feet of floor space was 
cleared for the aircraft assembly 
and fabricating area. Hundreds of 
auto making machines and thou- 
sands of feet of assembly lines had 
to be relocated. 

Mich. Idle Pay Up $3 

LANSING.—Additional unemploy- 
ment benefits of $3 a week will be 
granted to Michigan jobless under 
a new law now in effect, the Michi- 


gan employment security commis- | 


sion has announced. 


is 


revision of the} 


“T think we| 
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Nash Salutes Detroit's Birthday— 
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unusual conditions that prevailed 
last fall. Almost every dealer, he 
said, decided to build up his in- 
ventory because of the Korean 
war, new-car cutbacks, higher | 
prices, regulations, black mar- | 
kets and shortages of all kinds. 

“The automobile bankers were of | 
the same opinion,” he said, “and| 
were quite liberal in extending 
wholesale accommodations to all 
and sundry.” 

During February, he related, | 
nothing happened. April showed a| 
“slight glimmer” of activity, but) 
dealers were only delivering three | 
or four cars a week when they ex-| 
pected to turn over at least 25, he| 
said. 

Used-car dealers who have al- 





How Buick's Jet Plant Will Look— 

An artist's drawing of the final assembly plant for Wright J-65 Sapphire jet engines that Buick will build at Willow Springs, Ill., about 
16 miles southwest of the Chicago Loop. Construction of the one story, combination brick and cement block, fireproof building started 
last week and is scheduled for completion early in 1952. The plant will contain approximately 1,000,000 square feet of floor space and will 
be used to assemble parts for the jet engine manufactured in Buick's Flint factory. 






Defending the ‘Factor’ 


Hufstader Cites Challenge of ‘Improvement’ Plan; 
Colbert Warns Productivity Must Rise 


ways had enough money to carry | XECUTIVES of two members of | doing this—because it means so 
the Big Three expressed un-|much to each one of us.” 


their 
floor-plan, and dealers who floor- 
planned some of their cars are now | 
“in hock up to the hilt,” he pointed | 
out. 

“And the shoestring operator is| 
looking for some magic formula to 
sell cars and keep operating,” he 
continued, “even though he owes 
more on the cars than he can sell 
them for.” 

Gorson pointed out that financ- 
ing automobiles is not such a 
problem as some finance men 
think it is, since price guidebooks, 
local auction sale reports, prices 
in newspaper ads and other price 
determining methods are avail- 
able. In cases of direct loans on 
cars, finance men can set their 
own loan values, and convince the 
borrower that he is advancing 
him a reasonable amount on his 
car, he said. 

It is important to become ac- 


inventories are starting to) 


quainted with the various types of | 


loan contracts that may be used, 
and local practices of recording 
these forms vary as well, Gorson 
said. 

“Always take a look at the bor- 
rower’s car,” he said. 
may picture as an average 1949 
Ford may actually be a wornout 
junker. And you can get an inkling 


|of the man’s character from the 


way he keeps his car.” 


FTC’s Time Sales Code 
Due to Start July 7 


WASHINGTON.—Unless the un- 
expected happens, the Federal 
Trade Commission’s trade practice 
rules relating to the installment 
sale and financing of automobiles 
and other motor vehicles will be- 


| come operative July 7. 


The rules were promulgated 
Feb. 6 to become effective in 30 
days, Three extensions have been 
granted to permit affected busi- 
nesses more time to prepare for 
compliance. The last one was 
from June 8 until July 7. 

Conceivably, an FTC spokesman 
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Mayor Albert E. Cobo of Detroit is shown ‘throwing the switch’ on the giant turntable of 
the ‘world's largest family album'' in front of the Nash-Kelvinator administration building 
in Detroit. First major industrial exhibit saluting Detroit's 250th anniversary, the Nash "page" 
displays an actual 1902 one-cylinder Rambler automobile, with lifesize figures dressed in 
period costumes. The overall display stretches 340 feet across the front of the building. 


last week of the 
principles behind 
the “improvement 


stinting praise 


their 
with the 
CIO. 
W. *F. Huf- 


stader, distribu- 
tion vice-presi- 


+ * 


+ 
OTH Colbert and Hufstader 
pointed to the stated goal of 


and social objective.” This clause is 
contained in all UAW escalator con- 









hance, our strong, virile nation 
| and our leadership throughout the 
world.” 

Hufstader called for greater 
|recognition of other motives, be- 
sides the profit motive. 


ATAM Program 
‘Set for Weekend 





factor” portion of |the improvement factor—“to Pro-| Detroit Parley 


contracts | duce more with the same amount of | 
UAW- | human effort is a sound economic | 


DETROIT.—More than 60 mem- 
|\bers are expected to attend the 
|annual mid-summer meeting of the 


_tracts, which provide for annual! 4 utomotive Trade Assn. Managers 
|improvement-factor raises of four | pore July 8-10 in Hotel Book-Cad- 





dent of General 
Motors, told the 
National Indus- 
trial Advertisers 
| W. F. Hufstader Assn. in New 


|cents an hour on base wage scales. | ‘lac 

amen oe continue to Ry Mc Speaker at the annual President's 
without “getting some substantial/pinner ‘uly 10. will be Dr. J. 
few 4 Pp | Christianson, superintendent of the 





York that the improvement fac- 
tor poses “the challenge of ac- 
| complishment: the challenge of 


and to produce more things from 
the same number of working 


| put of our capitalist economy,” Huf- | school of agriculture, University of 


| 


finding ways to do things better | 


stader said. 

Hufstader’s was the second de- 
tailed GM discussion in as many 
weeks of the improvement-factor 
plan. President C. E. Wilson had 
discussed the factor at length in 
an earlier address, 
stated | 


Minnesota, who will talk on “Redis- 
| covering America.” Other talks and 
|reports will be given during the 
|three-day session by R, D. McKay 


|managing director of NADA, re- 
spectively, and the following asso- 


“What vou} 


told Automotive News, there could 





‘ae es ee The GM _ vice-president 
ee ee . 4. Colbert) that the improvement factor is ap-|~"\,;.1; sieae 
| applauded this tenet but warned his | plicable to commercial and distribu- | eae Hood of Maine; Herman 


tion areas as well | Indiana, — — 
-- |San Francisco; Elias Strong, Utah; 

_— ee cae Klugh, Pennsylvania; Earl 
Schemas - icy |Burrows, Cleveland; Ed Cleary, 
| Chicago, who is secretary-treasurer 


objectives should) (+ ,TAaM:; D. P. Whelchel, Tennes- 


|employes that “if increased pro-| 
duction is not forthcoming, any im- | 
| provement factor increases would 
contribute to inflation and make 
| your dollar buy less.” 








rase the “easy | : a. . 
| “The success of the improvement | cecainiaien th va! | see; Erdie Turner, Cincinnati; Fred 
| factor,” Colbert added, “depends on | federal regula-| Eels, Ww ashington, and Louis Milan, 
| how effectively we all make it work. | tions are the| Wisconsin. ata. thin 


| The managers will 
Plymouth and Ford me. = well 

: All-Star baseball 
Se lgame on July 10. Entertainment 
‘ : during the session will be provided 
by Cappel, MacDonald & Co., Sat- 
urday evening cocktail party; 


| ‘ : | 
|I believe we can count on the in-| 


terest of all Chrysler people in| 


cause and should 
be the remedy -i citena tee 





L. L. Colbert “For tough-| 


|minded business men,” Hufstader | 
|warned, “we must constantly re-| ay = Wawa. whieh will ane 
|'mind ourselves that it was down|MUTOMOTIVE NEWS, which will spon- 


h im th that the busi-|S0r the Sunday noon luncheon; 
a ‘sanelelen 7 inoue fol. | Automobile Manufacturers Assn., a 


| be another postponement, “but it is | lowed Hitler into oblivion.” |dinner Monday evening, and NADA 
‘not likely this time.” ae ae a cocktail party prior to the Presi- 
In a statement prepared for de- | THE speaker told the industrial|4¢"t’s Dinner Tuesday night. 


; : : “ : ; The ATAM resolutions committee 
| livery before the annual convention as advertisers that a “fascinating, composed of Charles Elmendorf, 


| of the Assn. of Better Business Bu- | , -,/chairman, James A. Gorman and 

se |confronts those in the commercial | : 

a _ a chief of the fields of the nation’s economy. Stuart Ballard. a 

s division of trade practice! «1 py the adequate fulfillment of | 

| conferences, said he believed that | that job, we make firmer the en-- Rubber Use Up 

| “this will be the last postponement.” | trenchment of this capitalistic sys- | 

The Better Business Bureaus and | tem, then indeed we have played al By 10% Percent 

|the American Automobile Assn. | small but significant part in a most |~- - : 

| were the principal proponents of |important undertaking,” Hufstader; NEW YORK.—New rubber con- 

|the rules during the FTC hearings. | said. |sumption during May increased 
10.57 percent to 110,296 long tons 


“The web and woof of that un- 

derstanding should be the im- (form the 99,754 long tons consumed 
provement factor—if we never |in April, according to the monthly 
let go of that—if we keep it the | report of the Rubber Manufacturers 
core of our approach—a funda- | Assn., Inc. 

mental part of the concept of our | Reclaimed rubber consumption by 
job—we shall each one of us make | the industry was estimated at 34,622 
a constructive contribution. By so |long tons, 7.59 percent higher than 
doing, we can preserve, even en- |the 32,179 long tons used in April. 


jand M. Robert Deo, president and 
|ciation managers: 


| Morehouse said further: 

“When these rules become ef- 
fective on July 7, adherence to 
them may be implemented to the 
best interests of the industries 
involved, as well as the public, in 
the following ways: 

“1. Dissemination. By the widest | 
possible dissemination of the rules | 
themselves, together with the com-| 
pletest possible understanding of | 
the manner in which they are to be 
administered. 

“2. Cooperation. We believe that | 
the vast majority of automobile | 
dealers and finance companies have 
a realization of legal and moral 
responsibility and a desire to live 
within the framework of the laws | 
established through their represen- 
tatives in government, so that when 
these rules become operative they 
will voluntarily conform and the 
fact of the intent of the vast major- 
ity of them to do so has been ade- 
quately expressed. 


“3. Complaints. These will be 
handled administratively where pos- 
sible through our informal proce- 
dures, either through the rule ad- 
ministration unit of the trade prac- 
tice conference division or, where 
these are manifestly unlikely to be 
successful, through either stipula- 
tion or litigation.” 
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Chrysler with FirePower Wins Race— 

This Chrysler-Allard, being exhibited at Turnure & Blood (Chrysler-Plymouth), 1757 Broad- 
way, New York, was the winner of the third annual 100-mile Bridgehampton (N. Y.) cup 
race. It averaged 86.9 m.p.h., a new record. Tom Cole, the driver, said that at some places 
| in the race he made 130 m.p.h. and turned up 5,000 r.p.m. on his Chrysler FirePower engine, 
used for the first time in a sports car. 
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Your 
advertising 
opportunity 
IS 


Today 


eos .”* 
The Philadelphia” Inquirer ew 





THE 
PHILADELPHIA 
INQUIRER 

SUNDAY MAGAZINE 


TODAY Magazine reaches and sells 1,150,000 families 


in America’s 3rd Market...interests everyone in the 





family...real-life color...edited by magazine people. 





I, The Philadelphia Inquirer reaches 1 of every 2 families in the Phila- 
delphia 60-County Market. 


2. The Inquirer circulation exceeds the combined circulation of any 
four general or women’s magazines in this market. 


3. 97% of Inquirer's circulation of 1,150,000 is concentrated in the 
Philadelphia 60-County Market. 


4. 8,400,000 persons (1950 Census) live in the market, representing 
6% of the nation’s population in 14% of the land area. 


5. Coverage is unmatched by any other single advertising medium in 


Philadelphia 60-County Market ; , 
the Philadelphia 60-County Market. 


(3rd Federal Reserve District) 







arene, 


ge 
se “NS 


~ 


/ Now in its 1th 
/ Consecutive Year of Total 
| Advertising Leadership 
\_ in Philadelphia! 





USE THE INQUIRER’S SUNDAY MAGAZINE — 
TODAY—TO SELL TOMORROW 


Che Philadelphia Mnguirer 


Philadelphia Prefers The Inquirer 





Exclusive Advertising Representatives: 
GEORGE S. DIX, Penobscot Bidg., Detroit, Woodward 5-7260 
ROBERT R. BECK, Empire State Bldg., N.Y.C., Longacre 5-5232; EDWARD J. LYNCH, 20 N. Wacker Drive, Chicago, Andover 3-6270. West Coast Repre- 
sentatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 * 1127 Wilshire Boulevard, Los Angeles, Michigan 0578 





ees. no 
Top Output Job 
Is Assigned 


To Fleischmann 


WASHINGTON.—With a view to 
drawing more closely together the 
nation’s 1-2-3 c'vilian defense or- 
ganizations —the 
Office of Defense 
Mobilization, the 
Defense Produc- 
tion Administra- 
tion and the Na- 
tional Production 
Authority—Mobil- 
izer Chief Charles 
Wilson last week 
chose Manly 





head the DPA 

M. Fleischmann and at the same 
time to hold his present job as 
administrator of the NPA, 

All that remained to be done at 
press time for Avtomotive News 
was for President Truman to send 
Fleischmann’s nomination to the 
Senate for confirmation. 

It is believed quite likely that 
the Senate will approve Fleisch- 
mann, who is regarded in Washing- 
ton official circles as an efficient 
and conscientious public servant. 


sone ete agers Abt te FOO IESE 


TO SERVE FORD 
OWNERS 
BETTER THAN EVER! 





mabe night for Fords, Genuine Ford 
Parts, like this muffler, are specified by 
wise motorists to save time, money and 
trouble. They’re right because they're 
duplicates of the parts in your Ford. 





Fleischmann to! 
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CLEVELAND.—Following rumors 
here over the June 23 weekend, the 
|Ohio department of insurance ad- 
| mitted that the administration had 
| approved an increase in automobile 
| insurance rates, effective July 16. 

While the insurance department 
is not allowed by law to make the 
rates public, rumor has it that 

the hike may range as high as 30 

percent. 

Following the governor’s veto of 
the compulsory inspection bill, and 
ithe adjournment of the general as- 
= nana _n oe |sembly, the rate increase caused a 

structure will consist of a two-story | Stir among Ohio insurance and auto- 
‘administration building and a man-|™Obile associations, which fear a 
ufacturing section, and will have flood of protests will be heard from 


approximately 400,000 square feet | State motorists. 

of floor space. Albert Kahn, Asso- It is common knowledge that 
ciates, were the designers. When in | auto dealer and insurance interests 
operation, the defense plant will| worked together to promote pas- 
employ 3,000 persons. |sage of the financial responsibility 
of an aircraft accessories building, - —__— lact in the general assembly this 
it was announced Thursday by R.|__ The back pages of every issue of AUTO- | year. Thus, the announcement of 


; : wat -|MOTIVE NEWS contain the WANT AD]; : : iz 
|H. Sullivan, vice-president, engine | section. others are profiting from AUTOMO.- | ImSurance rate increases with ad 
land pressed steel group. The new! TIVE NEWS WANT ADS! Are you? | ministration approval will not be 








Hess Heads for Canada— 

Alan Hess has left New York after driving his Austin A40 sports convertible across Europe, 
Asia and America. He is shown here leaving Radio City for Canada, where he will be picked 
up by the KLM Skymaster plane, which carried him over the ocean stretches of his round- 
| the-world record setting run. 


| 


Ford to Erect Plant 


For Aircraft Parts 
YPSILANTI, Mich.—Ford’s parts 
|and equipment manufacturing divi- 
sion has purchased 3% acres of 
land adjacent to its headquarters 
plant here as a site for the erection 





es 
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NEW FORD PARTS DEPOT at Cincinnati is typical of ware- 
houses Ford is building all over the country. From a depot 
like this, Ford Dealers will order almost any part for your Ford! 


= 


Ford’s $500,000,000 expansion program will 
make Genuine Ford (FoMoCo) Parts easier 
to get than ever. The depot (above) is only 
one of ten new parts depots built or being 
built. Nineteen others are being expanded. 
This expansion program, designed to triple 
stock space, is part and parcel of Ford’s “Look 


Ahead” policy to better serve Ford owners. 





LAST LONGER in Fords. This sign is displayed 
wherever Genuine Ford Parts are sold... 
at al] Ford Dealers and selected independent 
garages. Specify Genuine Ford Parts .. . 
made right... to fit right . . . to last longer. 


FIT RIGHT in your Ford—a “must” for im- 
portant parts like the Genuine Ford Carbu- 
retor above. It’s typical of the parts designed 
by Ford engineers, to work right in your 
Ford ...to keep your Ford young longer. 


KEEP YOUR FORD ALL FORD 


Big Ohio Insurance Hike 


Plans for July 16 Increase Stir Furor 
In Wake of Inspection Bill Veto 


regarded kindly by the motoring 
public, it is thought. 

Another criticism is being lev- 
eled at the administration in view 
of the fact that the rate increase 
followed the governor’s veto of 
the compulsory inspection bill. 
For it is felt here that the ban- 
ning of unsafe vehicles from 
state roads would have eliminated 
traffic hazards, which in turn 
would have lowered insurance 
costs. 
| But with the insurance hikes now 
proposed, it is estimated that it will 
cost the motorists about $100,000,000 
a year, as compared to the $4,000,- 
000 estimated cost of the inspection 
bill each year. 

Protests along this line point out 
that the motoring public will not 
receive the safety benefits, includ- 
ing lowered death rates, from the 
insurance rate increases that they 
would from the adoption of the in- 
spection bill—and the cost is seen 
to be 25 times as great. 

Observers here are puzzled. Gov. 
Lauche has long been an advocate 
of highway safety, and it is known 
|that he presided over a national 
|highway safety meeting in Wash- 
|ington only a few days ago. 
| The fee for safety inspections 
| would have been set at $1.50 under 
the terms of the bill, with 25 cents 
going to the state for state safety 
certificates. It is felt that this 
measure would have saved the lives 
|of many motorists every year. 
| * * + 


|Ohio Dealers Sustained 


On Outstate Cars 


| COLUMBUS, O.—Ohio’s supreme 
| court has taken dealers in the state 
off the hook as far as the future 
| purchase of out-of-state used cars 
| is concerned. 
| The court has ruled that a pur- 
chaser who relies on an Ohio cer- 
tificate of title is not liable for any 
| secret liens that might be on a car 
in another state. 
| The edict was considered a signal 
victory for the Cleveland Used Car 
|Dealers Assn. Previously, the pur- 
|chaser of a used car, in order to 
| protect himself, not only had to as- 
|sure himself that the car was not 
| stolen, but also took a chance that 
there might be an out-state lien 
which could be enforced against 
him. 

Facts in the case on which the 
| state court based its latest decision 
were as follows: 
| A man bought and financed a 
|Cadillac in California. Obtaining a 
| fraudulent Ohio title, he sold it to 
an Ohio used-car dealer who in turn 
‘sold it to an Ohio customer. Nei- 
| ther the Ohio dealer or his custom- 
ler knew that there was a $5,000 
lien on the car of California record. 

Ohio’s supreme court denied the 
right of a California finance firm to 
recover the car, saying that the 
Ohio resident had a valid Ohio cer- 
tificate of title and that his pur- 
|chase deserved protection. 








Shop Therapy 
Auto Mechanics Helps 


Psychotic Vets 


ROANOKE, Va.—It may be diffi- 
cult to conceive of an auto me- 
chanic shop as a treatment clinic, 
but the Roanoke Veterans Adminis- 
tration hospital has found it an 
excellent treatment for many men- 
tally ill patients. 

The shop has been set up as part 
of the manual arts therapy pro- 
gram, and is seen to be an aid in 
helping patients regain emotional 
balance. 

The work in the shop treats the 
| patient by helping him discover and 
| develop his physical and mental ca- 
| pacities under conditions approach- 
|ing industry and actual trade, it is 
|pointed out. The effect of doing 
| something well develops his confi- 
idence in himself, and Dr. C. W. 
|Grady, manager, said that auto 
|mechanics has reduced periods of 
hospitalization and decreased re- 
admission rates at the hospital. 





Pelunis Expands 
A. D. Pelunis, Inc., DeSoto-Plym- 
outh dealership in Greater Cleve- 
land, has redecorated its showroom 
and enlarged its parts department 
by 25 percent at an estimated cost 
of $10,000. 











| 
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AUTOMOTIVE WASHINGTON 


Transition to CMP 
Now Under Way 


By William Ullman 


Washington Correspondent 








CMP is not expected to get®— 


Anderson Cheverolet Opens oe Kingston— under way until August or|CMP orders will take precedence | oi 
September. lover DO priorities, However, all| William Ullman 

NPA Administrator Manly |users will be required to deduct| ble goods producers (civilian goods 
Fleischmann says that it will take | from their third-quarter CMP allot-| not classed as defense-supporting 


Left to right are R. P. Murphy and J. E. Simmons, assistant manager and manager, 
respectively, of the Chevrolet Atlantic Coast region; B. C. Anderson and L. G. Cassell, 
Tarrytown zone manager, at the opening of the new Bev. Anderson Chevrolet building at 








, i (July 1), the long-awaited Controlled Ma- 
terials Plan became officially effective, but because of | 
the time needed to process allotments of steel, copper and | 
aluminum and make deliveries, actual production under 


orities. Meanwhile, NPA officials 
are considering bringing under 
CMP, producers of consumer dura- 
ble goods not covered in the plan 
at present. 

During this quarter, “open-end” 
type CMP will be in effect. This is 
designed to allot the three basic 

_ metals to defense, 
defense - support- 
ing and essential 
civilian produc- 
tion for those who 
have filed their 
requirements un- 
der the new regu- 
lation. Any re- 
maining metal is 
supposed to go to 
civilian produc- 
tion. 

Consumer dura- 





Kingston, N. Y. The new structure covers 19,000 square feet and offers 1,500 square feet of | most of the third quarter to make | ments the amounts of copper, steel| and essential) will be asked to file 
display area. Anderson is a former assistant sales manager of Nash. ; __|the transition from the present DO,|and aluminum received or assured |CMP requirement forms soon. Said 


John O. Munn’'s Dealers Tell Me and J. B. Van Tassel’s column are regular AUTO- 


|or defense order, priority system. j|of delivery whether the material) Administrator Fleischmann: 


MOTIVE NEWS features which no forward-looking dealer can afford to miss! | In the course of the transition,|was obtained with or without pri- “This will assure prompt action 


Metin 


OF SMOOTH, SURE 
STOPS! 


THE INDUSTRY’S 
FINEST POWER BRAKING SYSTEMS 

























More than two and a half million installations have made 
Hydrovac the undisputed leader in the field of power braking. 
And now Bendix Products offers Air-Pak, an air-hydraulic unit 
similar in design and principle to the Hydrovac. Air-Pak 
changes air pressure into hydraulic pressure by means of two 
direct connected pistons, thus combining all the well proven 
advantages of hydraulic brake action with an air brake system. 


Products of twenty-five years of practical braking experience, 
these outstanding power braking systems offer faster, more 
positive and better controlled braking. And in both the vacuum 
and the air actuated units, brakes can be applied instantly by 
foot power alone—a safety factor of tremendous importance. 
Remember, regardless of size of vehicle or whether your 
preference is for vacuum or air brakes, for the industry's finest 
power braking systems be sure to specify Bendix* Hydrovac* or 
Bendix Air-Pak. Res. ©. 5. PAT. OFF. 


BENDIX - tivision SOUTH BEND 
Expert Sales: Bendix international Division, 72 Fifth 
Ave., New York 11, N.Y. ¢ Canadien Seles: Bendix- 
Eclipse of Canada, Lid., Windser, Ontario, Canede 
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to distribute steel, copper and 
| aluminum to consumer durable 
| goods producers by means of 
| CMP allotments for the fourth 
| quarter if that should become 
| Necessary to insure an equitable 
| share of controlled materials for 
| these industries. 
| “To assure supplies of steel, cop- 
| per and aluminum for the consumer 
|durable goods industries operating 
|in the ‘free area’ during the third- 
|quarter transition period to CMP 
|operation, certain quantities of 
these metals will be ordered re- 
served for this purpose.” 
| The trend toward a full CMP also 
jis indicated by the fact that the 
| NPA chief says the metal demands 
|“for the entire economy appear to 
|be about 35 percent in excess of 
| the available metal supply.” 

* * * 


| 
|\CMP Guide 
| BOOKLET has been issued by 
NPA that explains the record- 
| keeping required of manufacturers 
| and others operating under CMP. 
The manual, entitled “Allotment 
| Accounting for Consumers Under 
| CMP,” explains what records 
| must be established and main- 
tained to account for allotments 
| of steel, copper and aluminum. It 
does not specify any particular 
forms to be used, leaving this to 
| individual businessmen, but does 
| emphasize the requirement that 
records of controlled materials 
| allotments be accurate in all re- 
spects, 
Copies may be obtained from the 
| National Production Authority, 
|Washington 25, D. C., and at all 


;Commerce Department field offices. 
* * * 


Sweeping Tax Plan 
| JF AND when the tax bill written 
by the House Ways and Means 
|committee becomes law, most of us 
|will find ourselves engulfed in its 
| wide sweep. Especially that 12% 
|percent individual special defense 
levy for this calendar year. 

The 12% percent tax is imposed 
/upon the amount of each person’s 
|income tax and is designed to take 
effect this Sept. 1. For returns on 
|1952 income for a full 12 months, 
}an individual with an income tax 
computed under present law at 
$1,000 would add 12% percent of 
that, or $125, for a total of $1,125. 

This year, however, since the 
12% percent would be in effect 
only the last four months of 1951, 
an individual would take the tax 
computed under present rates for 
the full year and then add 4 per- 
cent to it on his return on 1951 
income, 

Thus a man with a present tax 
of $1,000 for this year would add 
$40, for a total of $1,040. The spe- 
cial defense tax would not be com- 
puted on the basis of income de- 
rived alone during the last four 
months of this year. For instance, 
if a person earns $10,000 during the 
first eight months of the year and 
nothing during the last four months, 
|he could not avoid the special de- 
fense tax. He would have to figure 
his income tax for the year, then 
add 4 percent, 





Ferguson Distributor 


Melfort Motors, Ltd., Melfort, 
Saskatchewan, has been named a 
distributor for Harry Ferguson, 
Inc., according to Curry W. Stoup, 
general sales manager. Melfort Mo- 
tors will service some 30 dealers in 
Saskatchewan under a reorganized 
sales plan for Canada. Officers of 
the firm are: Robert A. Hosie, 
president; F. C. Renouf, general 
manager, and Frederick G. Vara- 
beau, secretary-treasurer. 
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ideas moved on this earth at the 
speed of five miles an hour. In 
the comparatively short space of 
time covering the development of 
the internal combustion engine to 
the jet-propelled airplane, man 
has learned to fly at more than 
500 miles an hour, while ideas 
move around the earth with the 
speed of lightning. 

Arthur Hays Sulzberger, pub- 
\lisher of the New York Times, told 
the students of Vanderbilt univer- 
sity the other day that we are in 
the middle of a scientific revolution 
as full of opportunities as the in- 
dustrial revolution of the 19th cen- 
tury. 


* oe * 
Transportation’s Part 
(The opinions expressed herein | ND ... gentlemen of the auto- 


are those of Columnist Jordan | 4% motive industries ... the great 
and not necessarily those of |potential in the progress of this 
AUTOMOTIVE News.) |new empire will be transportation. 
‘ | Consider the science, the skills and 
_ THE year 1887, just 64 years|the processes in handling materials 
ago, and for years afterward, an| now employed in our preparations 
unusual novel, entitled “Looking | for national defense . . all mira- 
Backward,” by Edward Bellamy, | cles shaping our future. 


was being read by nearly every) «the fatal flaw in our society in| 


literate person in America, Over a ‘ nate 
million copies were sold here and | Oe yak Bes See Oe ee 
‘ of . ithings which he did not have 
in England, without promotional | snough skill or common sense 
advertising, and it was translated | > mavetitg to control and ‘use 
into many foreign languages. It, | cecal Sh waiil 

perhaps, had a wider influence than | oe oe as yy 
any book of the 19th century. y Pen ne = _ —— 

Edward Bellamy, the son of a 
Baptist minister in the then village 
of Chicopee Falls, Mass., was. a 
writer on the Springfield (Mass.) | 
Union and the Boston Transcript, 
and was the father of Paul Bel-| 
lamy, now the distinguished editor 
of the Cleveland Plain Dealer. 

Characteristically, Edward Bel- 
lamy shunned all personal pub- 
licity and avoided the opportunity 
to make a fortune in money, But 
if you'll look into the card cata- 
log of any well-equipped library, 
you'll discover that his thinking 
affected the whole future course 
of American economic, social and 
political thought in a remarkable 
way. 

Bellamy’s story is that of a man 
who presumably fell into a state 
of coma one day in May, 1887, and 
was awakened 113 years later in 
the year 2000 A.D. He describes 
the changes that had taken place 
in the world in the interval. 

* * * 


Anticipated Radio 


N° DOUBT Bellamy was familiar 
1‘ with the work being done by 
the two Duryea brothers in Spring- 
field, when they were building the 
first American automobile, but since 
his thinking was directed chiefly to | 
the social, industrial, civic and po- 
titical problems of his time, his 
most significant reference to the 
progress of science and invention 
is his account of a sermon broad- | 
cast (over the telephone) on a Sun- 
day morning ... clearly anticipat- 
ing the modern radio. 

If this writer had the ability to | 
put into words another “Looking 
Backward,” he is certain that he | 
would not have to fix the date of 
the awakening 100 years from 
now. To a man with vision, it’s 
not even beyond the next hill... 
it’s right here today, For more | 
than 5,000 years men, goods and | 
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sense and morality are the product 
of experience ..., and therefore the 
more a guy has been around ... 
the more he knows . . . the sooner 
he realizes that the smartest thing | 
in the world is old-fashioned hon- | 
esty. Time was when a lad could 
take a chance and think he might 
get away with something. ., . Now 
the people are “catching up” with | 
the phonies every day. 

I actually believe we are grow- | 
ing up... and fast. It will no | 
longer be considered clever to | 
“pull a fast one.” The guy who 
produces an ace from up his 
sleeve will find himself over the 
fence and out. Then see how fast 
he becomes moral, Human nature 
may not change , .. but experi- 
ence will change methods. | 
Perhaps you have noticed in the| Anniversary Smiles— 

papers lately that there were more | H. A. Sanford, president of Sanford Nash, 
jobs for men and women trained | tacoma, Wash., reads one of the many letters | 
in college for specialized work than | and telegrams he received congratulating him | 
there were young people available | 4, his 33 years as a Nash dealer. P. W. Purs- | 
to fill them. i ley, (left), Seattle zone manager, presented | 

eee Se | Sanford with a clock trophy, held by Mrs. 


Yeast Is Working Sanford, at a testimonial dinner attended by 
the entire Sanford organization. 


-O-O-H ... the yeast is working|_— —_ 
".., the batch is rising. Edward | poston of 1887, He says he missed 
Bellamy was amazed to note the the old-fashioned chimneys... and 
changes in Boston in the year 2000|the women of 2000 A.D. Imagine) 
A.D., since he had last seen the| how modern they were. Why... 
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my goodness .. , they frankly pro- 
posed to the men they chose to 
marry (oh, read the book yourself). 
And . .. the streets of the town! 

. What had happened to all of 
the cow paths? 

His description of the broad 
avenues, free of all of the shabby 
buildings, almost inspired me to 
call up Robert Moses and suggest 
that he draw a picture of the 
largest city in the world, after 
provision is made for handling 


the millions of automobiles that 


will pour off the production lines 
of the factories after we demon- 
strate that, in spite of our na- 
tional habit of sounding off with 
millions of words, we still have 
enough skilled men who work 
with their hands and brains to 
prove that no masses of mere 
men anywhere in the world can 
compete with the productive ca- 
pacity and _ skill of American 
workmen. 

It will be a great day for the 
children of the men and women 
of the automobile industry when 
they read of these days in the years 
to come. They will be proud of 
the courage shown by their fathers 
and mothers in a period when the 
old aristocracy of the muscle and 
the club gave way to the new aris- 
tocracy of capacity. 


with ‘DUCO’ BLACK 


DUCO Black gives trouble-free jobs 
in less time...at real savings 


MATCHING WORRIES DISAPPEAR! Deep, rich DUCO Black 
matches the black now used in new-car production . . . won’t 
“*haze”’ after compounding under normal shop conditions. 





TIME TROUBLES VANISH! DUCO Black dries fast. You can com- 
pound spot repairs 2 hours after application. For over-all refinish- 
ing, overnight drying is recommended. This means that you can 
speed up your refinish schedule . . . take on more jobs. 

SAVINGS START! DUCO Black thins 3 tol... 
you 4 gallons “‘at the gun.”’ This means real savings, more profits. 


See your Du Pont jobber today for DUCO Black. E. I. du Pont 
de Nemours & Co. (Inc.), Refinish Sales, Wilmington 98, Delaware. 


a gallon gives 


P.S. If you use a lot of DUCO Black, buy it in the 15-gal- 
lon drum. Less spillage, reduced evaporation and a lower cost- 
per-gallon price can add up to a 13¢ saving on every dollar. 


REG. U. 5. PAT. OFF. 








BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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vision essential to safe ty and other outstanding Auto-Lite 





developments are so important 


Y OU DON’T need to remember the days before the Auto-Lite has become the world’s largest independent 
wiper to know rains can be truly “blinding” when manufacturer of automotive electrical equipment. . . 
you are behind a windshield. Many an accident has been producing more than 400 prod- 


born because of the temporary ucts in 28 great manufacturing _—_ = 











halting of a wiper blade as open plants from coast to coast. 
throttle robbed the vacuum motor Today ... Auto-Lite products, 
of its power. backed by world-wide service fa- ' 
The positive action of today’s cilities, are original equipment on SES 
wiper blade came in 1938 when many leading makes of America’s al 
Auto-Lite Engineers developed a finest cars, trucks, tractors, air- 
compact, powerful, electrically-driven assembly to give planes and boats. Their record of dependable perform- 


ance for 40 years has been summed 
up in the phrase, “You’RE ALWAys 
Ricgut Wrru Auto-Lire.” 


the blade steady action irrespective of the speed of the 
car. This has resulted in safer driving conditions for 
millions of motorists and will become even more impor- 
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Detroit Zone Chevrolet Dealers— 

Detroit dealers discuss with co-chairman Ray M. Whyte, Ray Whyte Chevrolet Co., Grosse | 
Pointe, Mich., the business program at a recent meeting of the Chevrolet Detroit zone dealer 
planning committee. Left to right: Gordon Wilson, Trumbull Chevrolet Sales, Detroit; Whyte, 
C. F. Weissenberger, Carl F. Weissenberger, Inc., Toledo, and M. R. Purdy, Purdy Motor 
Sales, Van Wert, O. 


500 workers, and will be the fifth 
plant in operation by the company. 
The plant will be located on 75 
acres of ground adjoining the 
Frankfort and Cincinnati Railway. | 


Detroit Harvester Plans 


Kentucky Defense Plant 
PARIS, Ky.—Detroit Harvester 
Co. has announced plans for con- 
struction of a _ $1,000,000 defense 
plant here to make airplane parts 
and other defense products. 
The plant is expected to employ 


John O. Munn’s Dealers Tell Me and J, B. 
Van Tassel’s column are reguiar AUTO- 
MOTIVE NEWS columns which no forward- 
looking dealer can afford to miss! 


FOB FACTORY 
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Postwar Progress 


In Welding Cited 


(WELDING techniques in automobile factories have ad- 


vanced significantly during the postwar period. In the 


car frame, riveting has largely 


been replaced by welding. To 


a limited extent, automatic arc welding is employed but the 


bulk of the work is still a manual operation. While a few arc | 


welding operations are still* 
used in assembling the body, 
the industry has largely elim- 
inated this type of operation, An| 
exception to this trend is the use 


lof inert gas to protect the metal 


during welding of front and rear 
fenders. 

Fabrication of front fenders 
with inserted headlamps has al- 
ways been a troublesome opera- 
tion. Buick is employing a new 
technique in which a _ so-called 
“cone” blank is employed, The 
“cone” blank is used because 
metal cut to this special shape 


ENJOY THE FRUITS 
OF INDEPENDENCE 


THE YEAR 


iscribed by 
| welding.” 


|of excess 


can be readily folded in a press 
to form a cone. 

The blank is inserted in a die 
and an arm folds up the front corn- 


ers with a slight overlap. The metal | 
in the welding area is then heated | 


and a large wheel rools along the 
seam, applying considerable pres- 
sure. The operation is aptly de- 
the term, “mash 
the the thick- 


Despite overlap, 


jness of the meal] after welding is 


only slightly greater than a single 
sheet of steel. The small amount 
metal is removed by 
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grinding. Usually the seam, which 
falls under the headlamp, cannot 
be seen after painting. 

* * * 


Earlier Methods 


ARLIER practice in forming 

front fenders often required 
special heating and forming. Gas or 
electricity was employed to heat 
the metal. The new process com- 
pletely eliminates th‘s heating oper- 
jation. It also saves considerable 
materials handling and at least one 
press operation. 

Some of the fenders on today’s 
cars cannot be made in a single 
forming operation from a single 
sheet of metal. In this case the 
fender may be made as two 
separate stampings which are 
then joined together by welding. 
Inert helium gas is employed to 
protect the metal against con- 
tamination during the welding 
operation. 

In general, it has been necessary 
to speed up welding to keep pace 
with forming in the _ presses, 
thereby making possible straight 
line operation. This has been ac- 
complished by the development of 
remarkably fast welding presses in 
which upwards of a hundred weld- 
ing guns may be fired. 

Standard guns are used where- 
ever possible. Instead of a. single 
transformer, a series of transform- 
ers are now employed so that all 
guns can be fired practically simul- 
taneously. In case of a model 
change, the welding press frame is 
|retained although the number and 
position of the guns has to be 
| changed. 


* ” 
Many Welding Operations 

HE extent to which welding is 

used in a modern motor car is 
not generally appreciated. In the 
front half of the floor pan of a 
passenger car, for example, as 
many as 300 individual welds may 
be required. 

Another example of improved 
welding technique is the new type 
seam now being used to make tub- 
ing for rear axle housings, drive 
|shafts, steering columns and seat 
| frames, 
| Tubing is produced by forming 
strip steel into a tube. The edges 
| of the metal are joined in a seam 
| welder. The speed of this opera- 

tion has been increased to a point 

where the limiting factor today is 
| ability to cut off the tubing ac- 
| curately to proper length. 

Flying cutters which move along 
with the moving tube are employed. 
| Even so, after time is taken out to 
j}permit the cutter to return to its 
|starting point, the welding opera- 
jtion must be slowed down to ac- 
commodate the cut-off operation. 


Willys Announces 
Four Top-Level 
Staff Changes 


TOLEDO.—Appointments to two 
key administrative posts at Willys- 
|}Overland Motors were announced 
last week by the company. 

Henry C. McCaslin, with Willys 
| since February, 


1949, as general 





H. C, MeCaslin 


| Gordon 8. Yost 
|purchasing agent, was named ex- 
ecutive engineer. P. C. Johnson was 
|}appointed assistant executive en- 
|gineer by Paton. 

| George J, Edellstein, director of 
| purchasing, announced that Gordon 
S. Yost had been appointed general 
purchasing agent to succeed Mc- 
|Caslin, and that L. K. Pollard has 
|been moved up to fill the position 
|of purchasing agent in charge of 
|chassis units and electrical equip- 
}ment formerly held by Yost. 

| McCaslin, a former vice-president 
|of Kaiser-Frazer, has been in the 
|} automobile industry since 1919. He 
| started with Stewart Motor Car Co. 
of Buffalo and later went with 
General Motors. He was associated 
with Durant Motor Corp. from 1924 
to 1930. 

McCaslin first joined Willys in 
1930 as a design engineer, During 
World War I, he served as a cap- 
tain in the U. S. Air Service. 
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i i : who is doing publicity on the 
| Affecting Factories and Dealers... ao eS Seine entnehe ae 
| son Cant you talk Erickson agency. For the past 

Auto Adver tising ; a | four years, Swaim has been in 
charge of the Detroit office of 
| the Sidney Bielfield Agency. 
| * + * 


|a special sales 


New York. 


Ross Roy founded a sales promo- | 


in that order, were the three | tion agency in 1926 and expanded | 
: i advertising in 1940. | 


. . |into national 
advertisers in 


By George Deery representative in| 


Botsford with Betteridge 


Betteridge & Co., Detroit ad and 
public relations counsel agency, last 
week announced appointment of 
William H. Botsford as public rela- 
tions director. Botsford was form- 
erly with the Detroit News and 
| Sills, Inc., Chicago public relations 
| counsel. 

Betteridge & Co. is the ad agency 
|for the DeSoto-Plymouth Dealers 
_|of Metropolitan Detroit and Motor 


Associate Editor 


General Motors, Chrysler 
Ford, 


argest newspaper 


and | 


The agency now ranks as one of| 
he nation last year, according to | the largest national advertising 
the Bureau of Advertising, Ameri-| agencies in Detroit, with offices H 
can Newspaper Publishers Assn, New York, Chicago and Hollywood, 

ae aie a aif, Tt a4 vee Nash Outdoor Ad for July— 


k , pl Calif. The agency employs 325 per-| 
Oe ee een ee ey aoe ” 4 ‘country club summer dance" theme highlights the Nash billboard ad for July, accord- 


$2 jsons in its Detroit and branch) The ' 
ah. ae 7, ta ae | ing to N. F. Lawler, director of advertising and sales promotion. Created by Artist Howard 


Scott, the ad will appear on some 5,200 billboards throughout the U. S. 
$2,724,999, or 11 percent ahead of aaa acnsneabiesadediabalaed alicia 


offices, 
* * * 





1949. New Packard Show | Sin fs , Q _ is ins Che Products. 
Sa. ‘ 3 et 4 _ | can. e two firms have been | over stations in Ames, Ia.; Chicago, * « @ 

Chrysler boosted its expenditures — ree ee eee | sponsoring Holiday Hotel, which | Davenport, Detroit, Grand Rapids, | y 

to $13,703,451 in 1950 from $8,747,966 | house, a musical comedy depict- | will be replaced by Musical | Kansas City, Milwaukee, Minneap- |‘’@"'©S 

in the preceding year. Ford's in- = wosaeor ahbuaier aid an-aneeeben | Playhouse. |olis-St. Paul, Omaha and, by kine-| Brooke, Smith, French and o- 

. , -| @é r ’ “ : : adil i 4 ._|rance, ad agency, announces the 

crease was to $13,586,716 from $10,- | Don Ameche and songstress Bet- | * * #* rm in Indianapolis on Satur feltowion gutitienn <> ie Delran 
|Short Story Playhouse , , * * staff: Harrie W. Bonnah and 


14.3 percent. Figures for the inde- 


pendent firms have not been re-| 


leased yet. The grocery classifica- 


vision network. 
The program will be sponsored 
alternately by Packard and Clu- 





| (Ind.). 


Thomas H. Milldebrandt, produc- 
tion department; James L. Reason, 
television department. 

Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- 


Eight weekly programs on Thurs- | Swaim Joins BSF&D 


Eugene H. Swaim has joined 
Brooke, Smith, French & Dor- 
rance, ad agency, as publicity 





| will be televised over a midwestern 
NBC network by Standard Oil Co. 
The half hour shows, said | 


h | Wesley I. Nunn, advertising man-| representative on the Hudson ac- | vive News gives you the entire story every 
total $123,354,000, up 9.7 percent over ur gency, { ager of Standard, will be carried | count. Swaim, a former newspa- | week throughout the year. 





1949. 

As might be expected, the radio 
and TV firms made the most spec- 
tacular rise percentage-wise. They 
spent $22,760,000 against $12,756,000 
a year earlier, or a climb of 78.4 
percent. 





> —— 


[BENDIX RADIO } 


teens heheh i000000000000 000000188 J 
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* * * 


Industrial Eds Elect 

Hugh Munce, public relations and 
publications manager of Pontiac, 
has been elected president of the 
Detroit Industrial Editors Assn. 
Russel Creel, Burroughs Adding 
Machine; E. Dawson Fisher, J. L. 
Hudson Co., 
free-lance writer, 
dents. 

Kathleen Wagner, Brooke, Smith, | 
French & Dorrance, ad agency, is| 
general chairman; Eileen Fitzger- 
ald, General Motors Research, sec- 
retary, and Toni Ledda, 


Edison Co., treasurer. 
+. « * 





PAT. OFF. 





and Virginia Smith, 
are vice-presi- 


Tailored to Your Needs for 


Detroit 


Production, Performance, Price! 


629,320 in the previous 12 months ty Brewer, will have its video 
Automotive ads, in second place,| premiere July 5, at 9 p. m., e.d.t., | 
showed the best gain dollarwise—| over 39 stations of the ABC tele- 
tion again topped all others with a| ett, Peabody ¢& Co., through 
their ad agency, Young & Rubi- 
{ 


Ross Roy in N. Y. 


Ross Roy, president of Ross Roy, 
Inc., ad agency, took the occasion | 
of the firm’s 25th anniversary to an- 
nounce the open- 
ing of a New York 
office. The branch 
will be at 270 
Park Ave. In 
charge of the 
eastern operations 
will be John F. 
Belcher, of New} 
York, who joined | 
the organization 
recently. Belcher 
came with Ross 
Roy after serving 
as marketing and merchandising 
account executive in the New York | 
office of Batten, Barton, Durstine 
& Osborn. He formerly was asso- 
ciated | with Chrysler Bales s Corp. as 





John F. Belcher 


Another Dealer 


BANKS ON 





« * 
Built by the Foremost Specialists in 


CE 


Any automobile manufacturer would be proud 
Mobile Radio to acknowledge authorship of the production 
* fo methods and production line at Bendix Radio. 


Carlife. 
(tet wckins Backed by the Broadest Experience in ' And why not? Bendix production methods are 
‘ based on automotive procedure—on knowledge 
the Automotive Industry 


rt rf 2° | : 
Proved by Millions of Hours of 
ARMOUR MOTORS Trouble-free Operation 


Lincoln-Mercury ‘ 


MAMISSOUR! Produced by the Fastest and 
Most Efficient Methods in Radio 


BENDIX RADIO DIVISION of 


BALTIMORE 4, MARYLAND 
Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


gained from years and years of working with 
and supplying the automotive industry. This 
long and close relationship has given us insight 
too, into automotive requirements in quality at 
low price. Here’s an automobile radio, built for 
the automotive industry by an automotive- 
minded organization. Better get the facts—a 
letter will bring full information. 
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Detroit 27, Mich. 
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July 1951 Nash Poster 
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about anything but 





~ 


I, ALL OUR 49 YEARS we’ve never heard 
so much talk about our automobiles. 


ALMOST EVERY MAIL the postman brings to 14250 
Plymouth Road is filled with “‘fan-letters”’ from 
enthusiastic Nash owners. Letters from people 
driving their first Nash... their sixteenth Nash. 
Letters from salesmen who ride roughshod over 
50,000 to 100,000 miles a year. Letters from 

the famous names in every field. Letters singing 
the praises of a completely new kind of car. 


IT’s PRAISE for more than the exclusive Nash 
features—it’s praise for the way these cars stand 
up and deliver—the way they perform miracles 
on a gallon of gasoline—the unbelievable long 
life, ruggedness and life-saving safety of 

Airflyte Construction. 


Is IT ANY WONDER that owners and dealers alike 
bubble over with such enthusiasm about Nash 
cars that sometimes the little woman (like the 
one in the July Nash outdoor poster) has to put 
her foot down—to get the attention her new 
hair-do and new gown deserve? 








THE AMBASSADOR + THE STATESMAN + THE RAMBLER 


The World’s Most Modern Cars 


Nash Motors, Division of Nash-Kelvinotor Corp., Detroit 32, Mich 


DETROIT PUBLIC LIBRARY 
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On the Financial Front. . 
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Bears Lessen Holdings 


In 3 Auto Issues 


| 
| 
| 
| 
| 











Output Cuts Seen 
Boosting Use of | 


U ndercoatings | 


CHICAGO.—Any shortage of new 
cars will result in a heavy increase 
in the use of automotive undercoat- 





By George Deery Wood, with one of the largest j i i 
Associate Editor amounts among the automotive | ings, it predicted here by R. H. 
(THE shortholdings in the stocks|rubber and oil groups, stood at Stuff, sales manager of the Mastic n 
of three auto makers showed a| 17,700, compared with 18,100 a division of Nox-Rust Chemical I 
decline in the month ended June} month previous. Corp. r 
15, while slight gains were regis- alten, Me Car owners may have to make 1 
tered for four, according to the (,00PRICH and Goodyear were their autos last longer before trad- 
monthly compilation by the New| \¥ the only rubber firms in the ing them in, Stuff said, which indi- 4 
York Stock Exchange. current compilation, the former Tells Studebaker Story— | cates greater use of every means of ’ 
General Motors again had the |with a drop to 15,395 from 12,915. Richard B. Gilbert, said to be the nation's original disc jockey (with microphone in hand) | lengthening car life. 
highest total for all stocks— | Contrarywise in Goodyear, the bears | interviews S. W. Sparrow, Studebaker's engineering vice-president (extreme right) and a: '| Stuff said that underbody coat- 
80,290—in an aggregate short po- | boosted their stake to 6,055 from members of the engineering staff on a visit to South Bend. Gilbert made tape recordings of his |ing, besides preventing rust and 
sition for all types of shares on | 5,900. . interviews and will broadcast them over Station KTYL in the Phoenix-Mesa (Ariz.) pat . | giving protection against abrasion 
the Big Board of 2,237,006. In the oil classification, Socony- | tan area, where he has a daily three-hour program. His brief interviews with each f the | deadens sound and eliminates 
A month earlier, the total for all| Vacuum rose to 5,946 from 5,125, | engineers will explain what goes on behind the scenes before a Studebaker car or tr . */squeaks and rattles. 
types was 2,515,076, of which GM| and Standard of New Jersey | into production. From left to right: H. E. Churchill, director of research: E. J. H de aol “Acceptance of underbody coat- 
contributed 86,188 shares. Not since! climbed to 9,614 from 6,981. | chassis engineer; W. W. Smith, chief body engineer: R. E. MacKenzie ane ; : ig, ¢ ief | ing resulted from wide use of rust- r 
the bears reduced their holdings by| Taking the opposite trend, Pure | Silbert, and Sparrow. a + emer rack engineer,| preventive compounds by the : 
a ee a aces toe Oil reduced its total to 5,023 from | = = —_—$——_ = |armed services,” Stuff said. “After “ 
o e war in Ko e : rhile Ri > iF ‘ ‘ — 4 ] : Ci 
cach @ charp drop. At the middle — while Richfield fell to eed industries—8,573 shares midway last} 7,926, compared with 14,066. | World War II, these materials a 
rom 6,057, and Sinclair declined to| month, compared with 16,009 f y eee oe eeone, Mnnaey OGelD- 
of July, 1950, there were 1,756,000|5 966 from’ 5,450. ee waiean ai _ 16, or| So was the latest total of zero|ment from rust and corrosion d a 
earmarked for the non-bullish ele- ¢* *« ®* ‘uate aaa in May. for Gabriel. A month ago those|ing storage. Auto manudncvarere, 
aaiet. ers | QuNRAY eitte tb With tie tate-| tan scnueiien z ee porn S sale tal uae ae on the| dealers, repair men and motorists D 
| est sli ; . alli 3 " ces ae oe ad 3, shares of ; . ‘i 
est slide in the auto and allied| position of Fedders-Quigan—to | this issue in their names. law offer : 


(.‘HRYSLER also wound up in the 
down column with 42,028 shares 
June 15, compared with 48,696 May 
15, while Studebaker pared its por-| 
tion to 43,690 from 44,451 in the} 
30-day period, the exchange points | 
out. 
There was an increase to 22,171 
from 21,361 for Hudson; Nash- 
Kelvinator was credited with 12,- 
515 against 12,165, while Packard 
had 9,400. In the preceding re- 
port, the shortside sum for the 
latter firm was 8,490. 
The Willys-Overland total edged | 
upward to 5,595 from 5,058. Gar 





Later, Maybe 

pad events of the past several 
years have puzzled stockholders 

and financial districts throughout 

the nation more than Chrysler's | 

failure to vote a third-quarter divi- | 


dend. 

As the firm’s directors broke a 
precedent of several years in not 
taking action on a third-quarter 
sharing of the wealth with its 
stockholders, the stock dropped 
2% on this “Black Thursday” for 













Here’s the way to pull and 
stretch metal! 


Here’s what the new Bantam 
““Shorty”’ does! 





the holders of the “C” symbol 
stock. For the entire week the 
issue was off 3% points. 

The New York Times said that 
an authoritative source offered this | 


explanation: 


Now you can put Bantam “Porto-Power” 
to work where it's impossible to use ham- 
mers, pry bars or dollies! This new 2-ton 
ram slips into spots having only 47%” 
clearance. It even has a 154” screw ex- 
tension — to make the most of its 3” 












Pull in door posts — line up new panels 
—Ppull out light frame members—stretch 
and straighten fenders, panels, hoods 
cowls, braces, etc. Do it all with this 
new Bantam “Pull-Pak” kit. Specialized 
clamps and chains anchor the new Pull 






















“In recent years Chrysler has 
been declaring the third-quarter 
dividend in June because the com- 
pany has abandoned its previous 
policy of holding directors’ meetings 
during August, when the third- 
quarter payment was voted. 

* * * 


Ram. Faster, better than any other equip- 
ment. Ask for Kit SB-46. — 







push. Use it with your regular Bantam 
hose and pump. Ask for No. RC-618. 









BY 


ye 8 











“fM\HIS year, however, the company | 
has a board meeting scheduled 
for Aug. 9, when the third-quarter 
payment might be expected to be 
approved,” he pointed out. 

The Times agrees that the rec- 
ords bear out this explanation, but 
counters with the point that last 
year after the June declaration for 
the third quarter, the board also 
met Aug. 31 “and approved a spe- 
cial dividend of $3, for payment also 
in the third quarter.” 

Dealers and stockholders are 
aware that even after the 104-day 
strike last year which caused a 
loss of $1,782,790 in the paralyzed 
first quarter, the firm voted $1.75 
a share on June 22,” before sec- 
ond-quarter results were known.” 

For the first quarter of this year, 
Chrysler stated that its earnings 

were $13,316,672, or $1.53 a share. 
Chrysler's dividends for last year 
were: $1.50, March 13; $1.50, June 
12; $1.75, Sept. 12; $3, Sept. 26, and 
$2, Dec. 12. 

In some quarters, the thought is 
that the directors want to size up 
the situation more thoroughly as 
far as possible effects of controls 
are concerned, and might take ac- 
tion on the dividend at the August 





New developments like this keep “Porto-Power” years ahead! 


pore s dramatic proof of why it’s so extremely important to choose “Porto- 
ower” for your body work! It’s the only line that keeps you consistently 






FIRST 










meeting. 
* r * 
Re up-to-date! Since 1935, Blackhawk and only Blackhawk — has demonstrated CHOICE 
I ones gellsetegia — of CONSTANTLY creating new hydraulic wondenectiners such a Seam ng 
those pictured here. And, these and other developments are vital to profitably i ao 





can Bosch has announced that it 
has placed privately, through Allen | 
& Co., $1,000,000 of its 5 percent | 
preferred stock, series B, The pro- | 
ceeds are to go into the general | 
funds of the company, in part to 
reimburse it for recent capital ex- | 
penditures and in part to be added 
to the working capital of the cor- 
poration, it is reported. 


cure headaches caused for you by new car designs 
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Atito Market Page . ‘ ; 


Sales Lag in Denver 


By Ira R. Alexander 
Staff Correspondent 

May saw a decrease in the sale of 
new cars as well as new trucks in 
Denver as compared with the same 
month a year ago. In May last year, 
1,568 new cars were sold. This May 
the number was 1,162 new cars—a 
decrease of 406 units. 

In the truck field 304 new 
trucks were purchased in May, 
1950, while in May, 1951, Denver 
new-truck dealers sold 236—a de- 
crease of 68 units. 

The Denver new-car market has 
become a buyer’s market, dealers 
report. Credit limitations and gen- 
eral sales resistance have slowed 
down the purchase of new cars. Lo- 

cal dealers, for the most part, are 
advertising all models for immedi- 
ate delivery. 

Used-car stocks are large in the 
Denver area with models of all 
types being offered for sale on the 
used~ -car r lots of the city. Credit re- 


strictions are also blamed for slow- 
ing sales in this field. 
‘ . * 


New Orleans 

A decided upswing in business 
during the second half of May 
brought the new-car registrations 
for the month to 1,329 in New Or- 
leans, 1,273 through authorized 
dealers and 56 through unauthor- 
ized outlets. 

This compared with 1,701 titled 
cars in May of last year—thus 
showing a 372-unit loss for the 
corresponding month. April sales 
totaled 1,132. Total sales for the 
first five months of the year 
reached 6,477, as compared with 
7,358 for the same period of last 
year. 

Truck sales for May reached 
256, which was 13 more than the 
total registered in April. May, 
1950, truck registrations were 2384. 

New-car sales by makes through 
authorized dealers in May were: 


Chevrolet, 286; 
outh, 164; Mercury, 90; 
Dodge, 67; Buick, 51; Oldsmobile, 
48; Studebaker, 46; DeSoto, 41; 
Chrysler, 35; Cadillac, 23; Nash, 15; 
Packard, 13; Kaiser, 12; Hudson, 8; 
Willys, 5; Lincoln, 5; Henry J, 4; 
Britisa Ford, 2; Renault, 1, and 
Morris, 1. 

New-car sales by makes through 
unauthorized outlets: Chevrolet, 12; 
Plymouth, 10; Oldsmobile, 8; Pon- 
tiac, 6; Buick, 5; Ford, 3; Dodge, 
3; Chrysler, 3; Hudson, 3; Willys, 2, 
and Packard 1. 

Truck sales by makes were: Chev- 
rolet, 102; Ford, 72; Dodge, 27; In- 


Ford, 277; Plym- 
Pontiac, 79; 


ternational, 23; GMC, 14; Stude- 
baker, 13; Willys, 2; White, 1; Reo, 
1, and Diamond T, 1.— (Gordon 
Hebert.) 
Bs * * 
Indianapolis 


New-car sales by Marion county 
(Indianapolis) dealers slumped in 
May with the delivery of 2,353 units, 
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For a good pry — stick this 


nose into the job! 


Boost profits on reconditioning and re- e \ 
“Spred-Ram’’! Reach into ' 


building with 


narrow, deep openings and spread up to / \ 
1134” with tremendous hydraulic power. 
Bring out crushed, deep fenders — pry 
smashed bodies away from frames. Ask for ups” 
No. SA-7. The Bantam or regular “Porto- 
pump serves its built-in ram. 


Power” 
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more true today than ever: 
there's no substitute for “Porto-Power” 


Body shop business is greater! And new cars, replacement body sections 
and body experts are sure to be scarce! That’s why you need the best 


body shop equipment . 


. . why the great 
so important to your income, See your jobber for ‘ 


“Porto-Power” superiority is 


‘Porto-Power” 


the exclusive (trademark registered) product of Blackhawk Mfg. Con 
Dept. P-4071, Milwaukee 1, Wisconsin. 


Porto-Power 


Convert your Wedgie into a 
hydraulic “pick”’ 


Now you can actually concentrate hy- 
draulic power on a pin-point—to remove 
small dents, kinks, and creases. 
done even where a hammer can't be used. 
Simply thread any one of these 4 * 
into your Wedgie. Ask for the low- 
cost SB-47 Kit of Wedgie ‘ 


And it's 
‘pick- 


‘pick-ups.’ 


N 


— 
nod 
[oe 


4 





Dealer Meek Pilots MacArthur— 

Fort Worth (Tex.) Packard Dealer Albert J. Meek was at the wheel of the five-starred Pack- 
ard convertible carrying Gen. of the Army Douglas MacArthur, his wife and son, during the 
Texas city's parade and reception last week for the military hero. Hundreds of thousands 


cheered the MacArthurs in Fort Worth, Dallas and elsewhere in the Lone Star state. 
car's front seat with Meek are (from left) Maj.-Gen. 
Fort Worth Mayor Edwards. 


according to the Indianapolis Auto;ered 280 new 


In the 


Courtney Whitney, ‘'Mac's'' aide, and 


units as compared 


Trade Assn. The total was 178 units | with 254 in April. 
under the April figure. In the new- 


truck field, however, 


Two Important Tips 


for ‘‘Porto-Power’”’ 


catal 








of the many recent ‘Por 
Do it one of two ways: 


1. Check the 


**Porto-Power’’ 


. Visit 
It's ne 
er 
choose 
need 
your 
profit 


Owners 


You owe it to yourself to get facts on 
ALL 


developments, 


to-Power” 


latest 


Og. Your 


Blackhawk Jobber 


salesman carries it 


your job- 


ber—see this han- 
dy display (left)! 


ar his count- 
to help you 
what you 
to bring 


‘*Porto-Pow- 
er’' up to full 


power! 
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dealers deliv- 





|Plymouth, 317 
|159 and 621; 
| Mercury, 141 and 477; Chrysler, 104 
jand 424; 


The slowness of the new-car mar- 
ket was reflected in the used-car 
field, and late postwar models were 
slow movers. Trade was slightly 
better in prewar cars. Most deal- 
ers blamed the slack activity on the 
tight credit situation, 

Chevrolet continued to lead the 
new-car field with 509 deliveries 
in May as compared with Ford’s 
468 new units. The total for the 
first five months was: Chevrolet, 
2,643, and Ford, 2,490. 

Other May standings in the new- 
car field and total units delivered 
for five months this year included: 
and 1,257; Pontiac, 
Buick, 158 and 776; 


Oldsmobile, 98 and 472; 
Studebaker, 78 and 375, and Dodge, 
69 and 493. 

Chevrolet also led the new-truck 
field in May with 107 deliveries as 


| compared with 76 for Ford. For the 
first five months of the year, how- 


ever, International had a lead of 
451 new trucks to Chevrolet’s 445. 
Ford was third with a total of 392. 
(C, L. Kern.) 
# * * 
Cleveland 
New-car sales in the Greater 
Cleveland area slumped to 1,177, 
second lowest weekly total of the 


|year, for the week ended June 16, 


with dealers wondering what is 
causing the midyear drop. 

Most dealers are convinced that 
easing Regulation W would see 
their market jump up again. 
Meanwhile, they are using heavy 
advertising outlays in an effort to 
coax customers into showrooms. 

Only consolation is the heavy 
turnover of used cars, sales during 
the June 16 week totaled 2,905, re- 
flecting strong demand. Used-car 
sales have been above average for 
most of the year. 

Truck sales have been very ac- 
tive, with the seven-day period 
ended June 16 seeing 165 sales, the 
highest turnover since mid-March. 
Used trucks advanced to a three- 
week high with 157.—(Sanford Mar- 


key), 
* * * 
Pittsburgh 
New-car_ registrations in the 
Pittsburgh district “were down 


moderately in the week ended June 
16, the University of Pittsburgh re- 
ports. 

Improvements in other lines, how- 
ever, nudged the university’s index 
of business activity upward to 191.4, 
compared with 190.6 in the previous 
week and 190.9 in the same week 
of 1950 


* * * 


Raleigh, N. C. 

Used-car dealers in Raleigh, N. C., 
believe there will be a shortage of 
used cars, but few will hazard a 
guess when it will come. Sales at 
present are good and prices are 
reported good, 

At Mann’s Auction Sale, 49 mod- 
els in the low-priced field bring 
around $1.300. Mann believes ample 
cars should be available for some 
time.—(John M. Gregory.) 


Lovel Ups Kelly 


Walter Kelly, emploved for 20 


vears by Lovel Auto Co. (Buick), 
Astoria, Ore., has been named used- 
ear sales manager. He _ succeeds 


has gone to 
with Bauer 


who 
to be 


Victor Watson, 
Portland. Ore., 


| Motors (Nash), 


Don Allen Honored 
Don Allen, owner of Don Allen} business administration 


Chevrolet, Inc., Buffalo, received|from Rio Grande 
the honorary degree of doctor of | Grande, O. 
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GREY IRON GASTINGS 
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ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUGTION FOUNDRIES 

aes 


ESTABLISHED 1866 


Ta ae stl y\ by 


FOUNDRY DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 


1,4 Le 


A Low Cost Tail Gate Loader 
For Your Truck 





Stratton Hydro-Loader 
Model TG 


A modern development in a low 
cost, manually operated hydraulic 
loader. Speedy operations for ca- 
pacities up to 650 pounds. Loads 
are raised from ground to body 
level in less than one minute. Espe- 
cially applicable for Chevrolet, 
Dodge, Ford, GMC and IHC pick. 
up trucks. Easily installed. 


Manufacturers of Hydraulic Lifting Equipment 


Hanna Building * Cleveland 15, Ohio 
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Mark Motor! 
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15 Distinctive ‘Designs — Many: Colors 
Used by Dealers in All States: :, 
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Dealer 


Gene Jones Motor Co. (Kaiser- 
| Frazer) has pu rchased Jack 
Clark Nash Co., both in Okla- 
homa City. The company will 
continue service for both Nash 
and Kaiser-Frazer lines. 

* + + 


Bobb’s 27th Birthday 


| Commemorating its 27 years in 
| business, Bobb Chevrolet Co. held 
| a housewarming in its new building 





|}at 621 Parsons Ave., Columbus, O. | 


|The first Chevrolet George Bobb 
| sold 27 years ago is still in running 
|econdition and was placed on dis- 


| play. 


* * * 


Rushing Starts 26th Year 


R. W. Rushing, automobile and 
'truck salesman, has rounded out 25 
|years of service with Dees Chevro- 
| let Co., Biloxi, Miss. 


* * * 


Fire Razes Harmon 
Eight new Chrysler and Plym- 
ouths, four used cars and the 
| building of Steve Harmon Motor 
| Co., Coushatta, La., were de- 
stroyed by a fire believed to have 
started when lightning struck the 
building during a storm. 
* * * 

Koerner Names Cooke 
| William E. Cooke has been ap- 
|pointed general manager of Koer- 
ner Motors, Inc., 20 N. Fitzhugh 
iSt., Rochester, N. Y. He was for 
many years general manager and 
part owner of Fincher Motors, Inc., 
Rochester. 


|Horgan Names N. Y. Dealers 
'To Defense Committee 


chairman of the automotive 
| equipment committee, Office of 
Civil Defense, has announced the 
| appointment of the following auto 
| dealers as borough chairmen of 
the committee: Manhattan, 
Charles Schnurmacher, Manhat- 
tan Pontiac Corp.; Bronx, Rich- 
ard S. Ferris sr., Ferris Buick, 
| Brooklyn; V. J. Booth, Amerling 
Chevrolet, Queens; J. M. Schnei- 
| der, Stapleton & Schneider Motor 
| Sales; Staten Island, Nelson K. 
Mintz. 
| Horgan stated that the function 
| of the committee will be to use 
| its personnel, emergency vehicles 
and automotive repair equipment 
to assist other civil defense forces 
if the city is ever subjected to 
| attack, Horgan, a Ford dealer, is 
secretary - treasurer of the New 
York Automobile Merchants Assn. 
and chairman of the New York 


District Ford Dealers Assn. 
+ t + 





| Montreal Deal Bankrupt | 
| Jacques Blouin Automobiles, of | 
| Montreal, has made an assignment 
in bankruptcy. 
* * * 
Chicago Pontiac Dealers 


Elect Bartell President 

Joe Bartell, Cicero, Dl, was 
named president of the Pontiac 
Dealers of Metropolitan Chicago | 
at a meeting of all members re- 
cently. 

Other officers elected were Al 
Rosenstein, Chicago, vice-presi- 
dent; Hugo Wehmeier, Chicago, 
treasurer, and directors Gardner 





May, William Winslow, Charles 
| Hearne, Lew Kole and William 
Lovejoy, all of Chicago. Gerrit 


Baker is secretary. 
* * 7 


Peanuts, Popcorn 
Los Angeles Dealers Aid 
Shrine Hospital 


Los Angeles automobile dealers | 
|have contributed over $5,000 to the | 
Crippled. Children’s hospital and | 
lhave taken their employes to see} 
ithe Shrine circus. 
| They bought out almost the en- 
tire Shrine auditorium for the oc- 
easion. The money goes to the 
'Shriners Crippled Children’s hos- 
| pital fund. 


| Dealers who participated included: | || 


|Marshall & Clampett, William A 
Gulko, Harry Mann, California | 
|Motors, Humphrey Anderson, Lon- 
|nie Hull, Wright & Beal, J. E. 
Waters, Herber Mendelson, Eddie 
Nelson, W. D. Dunham, Century 
Chevrolet, Wesson Buick, Beverly 
|Hills Ford, Gordon Warren. 


S. Calif. Plating, Pelton Motors, 





Maj. Ralph T. Horgan, general | 


Goldsmith, Winnetka, and Walter | [/ 


Doings 


Al. A. Nerney, Metropolitan Chev- | 


lrolet, A, E. Nugent, Les White, 
| Barnett Holland, Muller Bros., Paul 
| Bobst, Monroe Motors, King Mo- 
jtors, Sparling Buick, Jack Symes 
|Motors, Belwood Chevrolet, Nash 
California. 

John Scheifer, Enoch Cheviolet, 
Les Kelley, Claude Short, Fortner 
Motors, McNeil 
bing, Murphy Oldsmobile, Sabery 
Corp., Fletcher Jones, Greene-Hald- 
erman, Stockton Quincy, Milliken 
Chevrolet, Dick Staples, Bill Froe- 
lich and Martin E. Pollard Co. 


* * * 


Powell Heads Committee 

Clem Powell, sales manager of 
Ford’s Richmond (Calif.) district, 
has been named chairman of the 
community relations committee for 
the district. He succeeds William A. 
Abbott jr. 


* + « 


Brost Reelected 


Chester J. Brost, president of 
Brost Motors, Inc., Buffalo, a 


Sell the 





Stanley, Al Stue-| 


has been reelected to the board of 
directors of the Main Street Assn 
of Buffalo. 


* + * 


Pynn to Clark 
Pynn’s Garage (Ford), Meredith, 
|N. H., operated for the past 40 
|years, has been sold by Leander 
Pynn to Irving G. Clark, of And- 
over, Mass. 


* * * 


Colonial Motors Expands 
William M. Turnbull, president of 
Colonial Motors, Hartford, Conn., 
has announced the purchase by his 
company of a 170-by-140-foot used- 
car lot. 
* * + 


Webb Chevrolet Co. 
Webb Chevrolet Co., Inc., has 
been opened at 1018 State St., Bowl- 
ing Green, Ky. From 10 a. m. to 4 
p. m. opening day, the company 
gave away $10 every 10 minutes to 
registrants. 


* * * 


Miller Pontiac Moves 


Miller Pontiac Co., Inman, S. C., 
has moved from Mill St. to more 
spacious quarters on Wingo St. 
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Never say NO 
TO A CUSTOMER 


You may now say YES when 
asked for AUTO GARMENT 
RACKS that fit all cars and 
station wagons, and most 
hard-top convertibles. Each 
demonstration rings a sale. The 


patented TELESCOPING AUTO 
GARMENT RACK makes travel! 
a joy. For Profit and Dollar 
value . . . be first to feature 
the new, nationally advertised, 
revolutionary, TRAVEL-RITE, 
TELESCOPING AUTO GAR- 
MENT RACKS. Instant installa- 
tion and removal . . . no tools 
needed. Automatically adjusts 
itself to fit any car. Sturdily 
constructed of aluminum, 


weighs less than 14 oz. Fits standard fixtures. Clothes stay pressed and neat to 


the end of the journey. As you open door, garments telescope out .. . 
. it's profitable. Write now for full particulars and 


venient . . . it's easy . 


it's con- 


demonstrators on company letterhead, $2.25 each postpaid. Retails for $3.75 each. 


BAIN MFG. co. 6103 VESPER AVE., VAN NUYS, CALIF. DEPT. AN-7 
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| In the Hopper 


| 

Unless the Illinois house votes| final passage by the Texas legisla- | 
otherwise, Chicago passenger car | ture. 
owners will be victims of a per-| The measure is designed to keep | 
p= al areatta for city license |ihe state on a pay-as-you-go basis | 
The senate passed a bill authoriz- | for the next two years, and includes | 
features to continue the 10 percent | 


ing the city to effect the boosts , en : 
from the present $10 and $20 (de- | omnibus tax and limit counties to} 


pending on horsepower) to $15 and|a maximum $7,300,000 a year of 
$30, respectively. It is estimated | state gasoline tax money that they 
that the increases will add $5,000,- | may spend on rural roads, 








000 annually to city revenue, x * * 
; , In 7 Wis. Sales Tax Out 
Forced Auto Insurance | Wisconsin’s assembly has killed a 
Tabled in California lresolution asking the state legisla- 


A bill which would have provided | tive council to conduct an interim 
for compulsory vehicle liability in- | study of the possibility of a sales 
surance in California has been /|tax for the state. The measure was | 
tabled by the senate committee on| sponsored by Assemblyman Harper, | 
finance. Lancaster Republican, who earlier | 

The measure was sponsored by|made an unsuccessful effort to ob-| 
Sen. Earl D. Desmond of Sacra-/tain enactment of a bill to impose | 
mento county, who said the state’s|, new state sales tax. 
present financial responsibility law | aa 
“gives the dog the first bite” by not|,, - ° . 
requivinn penpenatbility until ‘alter Utah Will Require Fee 


an accident. From Out-State Trucks 
oe, A bill given final passage by a | 
Dealers Urged to Fight special session of the Utah legis- 





Pa. Mercantile Tax 


Dealers, automotive merchants 
and retailers have been urged by 
Claude 8S. Klugh, general man- 
ager of the Pennsylvania Auto- 
motive Assn., to wage an ag- 
gressive fight against a proposed 
mercantile tax now under 
consideration by administration 
leaders, 


Announcing that a mercantile 
tax of 5 to 10 mills is being con- 
sidered, Klugh pointed out that 
“if your retail sales total $200,000 | 
annually this would mean a tax | 
of $1,000 or $2,000. 

Klugh warned dealers that they 
alone will have to absorb any | 
mercantile taxes imposed since | 
dealers are restrained from pass- | 
ing this tax along to customers | 
by OPS. 


Missouri Solons 
Adjourn; Truck 
Taxes Hang Fire 


Missouri’s 66th legislature has 
gone home for the summer to re- 
turn in September with the record 
showing most of the time spent in 
wrangling. 

Most of Gov. Smith’s road pro- 
gram and “soak-the-trucks” legis- 
lation failed to pass but much of it 
still hangs heavy over the heads of | 


the citizenry, since it will be taken for busses and trucks. 


up anew in September, 
In the closing hours the ton-mile | 
bill for trucks was killed by 10} 
votes. This bill increased license 
fees on trucks and trailers and im- | 
posed a graduate mileage tax rang- | 
ing from four mills per mile for| 
weight of 22,000 to 24,000 up to 1.4} 
cents per mile for 48,000 to 56,000. 


In the last hours the house raised 
the license prices of trucks and sent 
the bill to the senate. This raise 
ranges from an increase of $5 on 
$10 licenses to $400 on $200 licenses 
now required on 56,000 pound ve-| 
hicles. It also sets new penalties for 
overloads, adds two new identifica- | 
tion marks to the license plate and 
prohibits reciprocity with states) 
which charge more than Missouri. | 

A driver's license bill was passed | 
by the house after approval by the} 
senate, but reportedly was cut up| 
so that the senate would never 
recognize it again. The original bill 
required a mechanical inspection | 
each six months at a $1 fee. Driv- 
ers would be required to take in- 
spections at any other times if re-| 
quested by the highway patrol. | 

The house sliced everything out} 
of the bill except the provision that | 
it would be illegal to drive an un- | 


safe vehicle , ic hi yays. | 
safe vehicle on the public highways, | ihede 





A use-tax on automobiles, which 
plugs the loop hole in the sales tax 
structure for those buying autos | 
outside the state, was passed. 

The two and three-cent gas tax 
bills, and the entire package of new 
gas and auto taxation sponsored by 
the governor, was left dangling. 

* * + 


[] AIR COMPRESSORS 





ALSO, Single post 
rotating lifts for 

passenger cars and light 
trucks. Single or two-post 





CURTIS PNEUMATIC MACHINERY DIVISION CURTIS 
of Curtis Manufacturing Company er {Curtis 


eh SOTONIRE WO HOME CONOR! Nai cic. c is css beeeesevecdarkaceoeves : f I hk 3 / S 


1976 Kienlen Avenue, St. Lovis 20, Missouri 
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FLASH-A-CALL 
Service Gontrol 


offers you 


UIA Crs Vitter tii 


We will personally discuss 
with you the problems of 
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Contest Winners Receive Fords— your shop, the corrective 
Five 1951 Custom Fordomatics went to the top retail salesmen of Youngstown Kitchens oo ae that ae 
Jet-tower dishwashers at ceremonies at the kitchen firm's headquarters in Warren, O. Posing shen personnel, puaramiae 
with the winners and their cars are Cameron Bills of Bills & Thomas, Ford sales, Warren, to increase your customer 
from whom the cars were purchased, and Youngstown Kitchens sales executives. Left to right oan, i ae 
: Bills: isi ice- i . H i f Okla- us nothing. Ss manutfac- 
are: Bills; Chas. A. Morrow, merchandising vice-president; H. T. poy + ian a : turere, we offer you Girect, 
homa City; C. D. Alderman, general manager of merchandising, an . F. Rucks jr., sales equipment designed for 
manager; C. L. Sanderson, winner from Miami; Robert Venable, manager of Youngstown this purpose alone, having 
Kitchens stores in Kansas City; J. W. Purvis, assistant sales manager; Earl Huggins, winner a ae 
from Alhambra, Calif.; J. A. Rishel jr., assistant sales manager; Dale Renner of Youngstown er mcneea, los the tous 
Kitchens Appliance division; Angelo Grossi, winner from Chicago, and Joseph Mazur, winner dealer or emaliier service 


from White Plans, N. Y. department. Our program 

- - meets and goes beyond the 
requirements of all major 
factories. Write us today 
and we will arrange an ap- 
pointment with a man that 


lature will increase state revenue (truck license fees about 35 percent. 
from trucks by requiring nonresi- |He had advocated a ton-mile tax, 


dent owners to pay single-trip | which was defeated. will not waste your time. 
permit fees, | The bill which has become a law 
> oe does not provide as high a tax as 
Ohio Boosts Truck Fees the ton-mile measure proposed. The s chon pe a a 
a ‘ s governor says that the bill is a| ERVICE CONTROL SYSTEM 
Without Lausche’s OK “step in the right direction,” but 536 South Clark Street 





Gov, F. J. Lausche of Ohio has | falls “miserably short of obtaining | Yvan) CHICAGO 5, ILLINOIS 


permitted to become a law without |the objective sought” in the ton-| 
his signature a bill raising motor | mile proposal. 





CURTIS FULL HYDRAULIC 
TWO-POST LIFT 


HAS THESE ADVANTAGES: 


@ No deep pit 
@ 60-inch wheelbase range 


@ Plunger travels 72 inches above floor 
OO : (tallest men work in complete comfort) 


@ Front and rear steel frames shipped with doors 
and door operating mechanisms completely 
assembled. (Easy installation.) 


@ No obstructions above floor 


AIR COMPRESSORS 


Electric or Gasoline 
Motor Driven. 


Vertical or Horizontal 
Tank Mounted. 





ot jobber HYDRAULIC 


upon 
dod’ CAR WASHER 
solew for complete ° 
«al information (300 Pounds P ) 
technica ounds Pressure 
For better and faster car washing; more cars are 
’ washed per day—more profits for you. 


Firm CRO OOOO! PNEUMATIC MACHINERY DIVISION 





° ‘ | AUTO LIFTS 
et re Bill Set U Single Post [] Two Post [1] RIE OE re ee Pear wLTa ay Re tte 
At $65 Million a , 
[ ] POWER CAR WASHERS Cc iasdseenence% pe Eee. SEER ee 1976 Kienlen Ave. « St. Louis 20, Mo. 


A compromise $65,000,000 budget- 


balancing tax bill has been given LL ee ee ee ee ee ee ee ee ee ee ee ee ee oe 








and local police are investigating 
ithe robbery of $100,000 from a safe, 
reported by Raymond Rink, a used- 
car dealer. Rink said the burglary 
occurred at his private home in a 
nearby suburb. 

Police said they ‘“understocd” the 
money was kept in the safe to buy 
used cars, but that Rink himself 
had declined any comment on the 
'matter. The money reportedly was 
in packets of denominations as 
high as $100 bills. 


Used-Car Notes 


in the council for considerable time, 
but when the proposed ban was 
brought up for definite action, it 
failed to receive the required two- 


thirds roll call vote for passage. 
* * * 





Dealer Finally Gets OK 
To Display on ‘Common’ 


ROCHESTER, N. H.—(UTPS)— 
A long fight which would have 
| prevented a local automobile dealer 
|from using a section of the Com- 
} mon here as a used-car lot has been 





& PIR 0 


An Outstanding Used-Car Lot— Dealer Rink Reports Safe 


Looted of $100,000 


This is the used-car sales headquarters of Garvin Brothers Carolina Motor Co. in Fayette- | Jost in the city council. 
ville, N. C. The office is new and there is also an additional lot, Fred B. Garvin states, | 


The matter has been thrashed out 
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New Commercial Car Registrations, 29 States for May, 1951-1950 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals 


Truck registrations by states are 
released here weekly as com- 
R. L. Polk representa- 


pleted by 
tives in state capitals 
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Highways & Safety... 


AUTOMOTIVE NEWS, JULY 2, 1951 


Victory or Defeat Seen 


Dependent 


By Tom Hewitt 
Staff Writer 
F WAR should come to the U. S., 
the winning or losing of it may 
depend on highway transportation 
trucks particularly, believes Le- 


land James, president of the Amer- | 
ican Trucking|“) ET the trucks stop rolling, and 
distribution | 


;and mass production system would | 


Assns. 

“The present 
situation,” James 
said, “calls for 


trucks and trail- 
ers the industry 
will absorb — and 
building up great- 
stocks of tires, 





er - than - normal 





Hewitt in Army 
Tom Hewitt, who has conducted 
the Highways & Safety column 
for the past year, was inducted 
into the Army June 25. 





parts and supplies to keep the ve-| 


hicles rolling in event of a sudden 
attack which might destroy the fac- 
tories that produce these supplies.” 

He added that the nation’s 
highways are inadequate for to- 
day’s truck and auto traffic. But 
only a small percentage of the 
total highway system is_ so 
crowded that it requires immedi- 
ate rebuilding, he said. 

“If the vast sums collected in 
special taxes imposed on users of 


these highways are spent on them, | 


and are not dispersed for building 
or little-used highways 
be rapidly relieved,” James de- 
clared. 

James said it would be wise to 


build up truck transportation now | 


in case of attack. 
“Not only can we use quickly- 
installed pontoon bridges,” he said, 


DEALERS! 
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providing all the |_ 


on Trucks 


“but we can easily go around and 
|about any knocked-out spot. Trucks 


can operate almost anywhere and/| 
|because of the small unit moved, | 


}are practically impervious to air 
|}attack and sabotage. 


& * * 


our whole mass 
|collapse. Let the trucks stop roll-| 
|ing, and our partners in transport | 
rails, planes and ships — would | 
|bog down, and quickly. We are the | 
connecting link. . .” 

Even so, he said;the public 
never thinks about trucks as a 
vital transportation system. Often 
a truck, on an 18-foot wide high- 
way, will hold up following traffic 
and arouse the wrath of motor- | 
ists. But these same motorists 
never seem to get angry at high- 
| Way departments that should 


Sells Hillman Minx in 3 States— 


J. M. Jensen, newest auto dealer in Boise, Id., displays his three-way convertible model of 
| the Hillman Minx, for which he has a three-state dealership. 





Martin S. Firth has resigned as 
}chairman of the program research! College of Engineering, Paul, a 


and development department at 





23 
York 


4|been assigned to the New 
| sales office, 

| Kenneth Burch will work out of 
ithe Cleveland district sales office, 
land George Robichaud has been 
| assigned to the Boston office. 

| * 


South of Border 


White to Give Colombian 
A 25-Year Pin 

When veteran employes of White 
|Motor Co. gathered for their an- 
|nual “pin award” dinner, one award 
|winner whose name was called 
|didn’t answer because he was 3,000 
jmiles away-—in Bogota, Colombia. 
However, he hasn’t been forgotten. 
Enrique Pardo, manager of truck 
land bus sales for Antonio Puerto, 
| White distributor in Colombia, will 
|be presented his 25-year service pin 
in a ceremony all his own when 
J. C, Strauss, export service man- 
ager for the White export depart- 
iment, visits Bogota later’ this 
| month. 
| * 4 * 
|Reynolds & Reynolds Ups 


| Thompson and Gross 


(on the lecturing staff of Newark! Reynolds & Reynolds Co., print- 
er and lithographer of Dayton, O., 


| Pittsburgh attorney, is senior part-|announces promotion of Lester R. 


of only| 
local importance, this condition will | 


General Motors Institute in Flint|ner in the firm of Paul, Lawrence | 
jto join R. R. Donnelley & Sons, a|and Rock and is also director of 
Chicago printing firm, He took over| Federal Enameling and Stamping 
traffic get by, James declared. | his new job July 1. |Co., Vitro Mfg. Corp. and other in- 


| * | : : : 
| James denied that trucks are| yp ° ° —— ——a 
‘wearing out highways, citing ex-|/VPA Assignments Given 


amples of heavily-used roads “in| Quail and Tupper Pontiac Appoints Bates 
os an po added that) The following NPA appoint- | Cincinnati Zone Assistant 
| fuel caine “y yc aie taxes =~ ments have been announced: Cari L. Bates has been named 
aiester than — a a hecwing | .,Wallace B. Quail, as deputy | assistant manager of Pontiac's 
the surf f. th s hi. hw eping | director of NPA’s iron and steel Cincinnati zone, | Ww. Ward, 
| cone” — © e dehway iM) division. Ernest A. Tupper, 98 | general sales Manager, an- | 
i | Special assistant to NPA Admin- | nounces. Bates has been assist- | 
istrator Manly Fleischmann. i t | : 
Gut isbn teats fromenArms | AR Eemeral nerve manager St lmompson from director of adver. 
Sicet Corn" tupper aw been in| 35 yearn arn ae eee 
| Sovernment service, He will assist Harold Milliken, “80; 9) See time Gaynard W 
ee ae | zone manager, in coordinating ac- | . : ae 
Layte Named to Board tivities of 199 dealers in that area. |GTOSS was named ae of ad 
|B has be ‘ith G 1 Mo- | Vertising and product development. 
Of Resistoflex Cor | Bates has been with General Mo- | succeeding Gross as manager of 
‘ore tors for 19 years and with Pon- | 1 oquct development will be Rob- 
Ralph R. Layte, president, Puro-| tiac 15 years, He succeeds Joseph eee H Meyer. 
8 


have supplied simple turn-outs 
where grades are steep so that 
slow-moving traffic can let faster 








L. R. Thompson 


i Bi 
G W. Gross 








Cars for Schools 
Bring Citations 


To R. I. Dealers 


| PROVIDENCE, R. I.—The Auto- 
mobile Club of Rhode Island reports 
it has launched a program to see | 









lator Products, Ins., Rahway, N. J.,| M. Turley, who resigned. 
has been elected a director of Re- * * * 


+ 


Ford Purchaser Named 


| 3 . : sistoflex Corp.,| , 

at wae gas or eeuias vonmaaiian | Belleville, N. J.,| FWD Boosts Walch | F. ©. Brickley, purchasing agent 

for their contribution of above-| manufacture of| Charles J. Glocke, director of of the Ford assembly plant in 

quota cars to the driver education | hose assemblies Four Wheel Drive Auto Co.’s serv-| Kansas City, has been installed as 

program conducted in Rhode Island | and high resist-|ice division, has announced the | president of the Purchasing Agents 
ance flexible|appointment of Bruce V. Walch as | Assn, of Kansas City. 


high schools. 


manager of the field service depart- | 
The club has already named 16) . , - are : 


ment, Walch was formerly man-| L-M Names Jahncke 


molded and _ ex- 
truded parts for 





dealers to receive “civic contribu- | the aircraft, au-|ager of the parts sales department | 
tion” certificates, as follows: tomotive and in-  <e. - Appointment of Donald E. 
Asselin Chevrolet, Barrington; | dustrial fields.| District Sales Engineers |Jahneke as resident controller of 


=< ithe new gas turbine plant of Lin- 
Selected by Chain Belt |coln-Mercury, is announced by 

Chain Belt Co., Milwaukee, has|Lewis K. Marshall, manager of 
announced the appointment of five | defense production operations. With 
new district sales engineers. Lincoln-Mercury since January, 

Edward D. Williams has been |1948, Jahncke has been assistant 
assigned to the Philadelphia dis-| manager of the financial analysis 
trict sales office. Truman J. Ham-|department for the past two years 
mel will work out of the Kansas/and previously was manufacturing 
City office. R. W. DeMott jr. has | budget administrator. 


Bennett Chevrolet, Cranston; J. H. 

Davis Chevrolet, Fall River; Dunne ; »si 

Motor Sales (Ford), Providence;| Ralph R. Layte ee oe 

ee Chevrolet, East Providence; ) paul, director and chairman of the 
airmont L. Grinnell’s (Pontiac),| executive committee of the Follans- 

Newport; Kohl Chevrolet, Coven-| pee steel Corp. 

try; Marcoux Brothers (Chevrolet), | Layte, a former director of Na- 

Woonsocket. _ | tional Assn. of Manufacturers, is 
Newman Chevrolet, North King-| also a director of the Howard Sav- 

ston; Norwood Chevrolet, Warwick; | ings Institution, Newark, and serves 





Also elected to the 
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P. V. Auto Sales (Pontiac), West ae 
Warwick; Pierce-Crook Chevrolet, | 
Pawtucket; Regime Motors (Pon-| 
tiac), Providence; Silvertown Chev- | 
rolet, Providence; Wallace Motor | 
Sales (Pontiac), Warren, and Yema| 
Chevrolet, South Kingstown. 

Arrangements have been made, | 
the auto club said, to have the cer- | 
tificates presented at special assem- | 
bly meetings in the high schools | 
involved, with the dealers present. | 
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McFarland Company announces New "WHIRLABOUT" GREAT UMBRELLA 
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H ighway P i jects 
Given Go-Ahead | 


The U. S. Bureau of Public Roads 
has been given authority to order 
the commencement of construction 
of highway projects under NPA 
Order M-4. ’ 

The authority delegated relates to | 
all construction and maintenance of | 
rural and urban highways, streets, 
highway equipment repair shops, 
highway bridges and tunnels, toll | 
road facilities and appurtenant in- 
stallations, regardless of financing. 

The authority was first delegated | 
by the NPA to Secretary of Com- 
merce Sawyer and then redelegated | 
to the BPR. 

* * * 


High Fatality Rate Spurs 


St. Louis Traffic Drive 


Mayor Darst of St. Louis has 
called for immediate strengthening 
of traffic regulations and a crack- 
down on violators to halt a fatality 
rate which made 1950 one of the 
worst years in St. Louis history. 
More than 75 percent of 105 killed 
were pedestrians and _ property 
damage was estimated at $7,000,000. 


H 











A NEW "GREAT UMBRELLA" THAT TURNS has been perfected by the McFarland Great Umbrella Company. ‘This new 
‘Whirlabout’ has all of the advantages of our regular ‘Great Umbrella,’ plus the added attention value of motion," 
states Robert W. West, President of the Company. The new ‘Whirlabout Great Umbrella'’ rotates electrically 6 times per 
minute. They are easy to install and maintain. The McFarland “Great Umbrella’ (21 foot spread) is popular with dealers 
everywhere. They attract attention, create interest, afford shade and comfort for customers, salesmen and cars. They are 
now in use on Used Car Lots in 30 states from New York to California, For full information on the McFarland ‘Great 
Umbrella" and new ‘“Whirlabout," call, wire or write the McFarland Great Umbrella Company, division of McFarland Awn- 
ing Corp., 742 S. W. 8th Street, Miami, Florida.—Adv, 
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Used-Car Auction Prices 


Market Trend 


Stability continues to be the watchword for used-car prices, The 
overall average last week remained exactly even with the preceding 
week at $927. The market has moved within the range of $917 to $929 
for the past two months, and for the past six weeks, the range has 
been from $926 to $929. 

There was, naturally, very little change in the prices of the various 
model-years last week. Most of the postwars gained. Only ’46s, down 
$2, and ’49s, also off $2, lost value among the postwars. The price of 
51s climbed $4 as did 47s; ’48s were up $3, and ’50s advanced $1. 

Prewars lost ground as ’42s slipped $10 to $318, and ’41s fell off $2 
to $280. The Overall average for the entire month of June worked out 
at $927, the same level that prevailed in May. 

There was a decline, however, in the percentage of units sold at 
various auctions last week. The totals showed 1,158 sales, or 68 per- 
cent, out of 1,707 offerings at 10 auctions, In the previous week at the 
same auctions, 1,187, or 75 percent, of the 1,583 offerings were sold. 
r Prices marked with an * indicate a unit equipped with 

automatic transmission or overdrive. 





DENVER $605, $680, $775, $795, $810. "46 FM 
ian’ ie Ail I gai sedan, $530, $575, $590, $600, $665, $755. 
yer uction, Inc. Sale every ' seds " 
Tuesday at Littleton, Colo. Prices are for oh sedan, GStE, GEIS, GES0, 9400. 
sale of June 19.) CHRYSLER—-'51 NY sedan, $3,015*, $3,- 
(Prices steady. Sold 211 units out of 020°, $3,020°, $3,200%, $3,225*, $3,350°; 
346 offerings.) Windsor New Port, $2,650*; sedan, §$2,- 
BUICK—’51 Super Riviera sedan, $2,480*, 270*, $2,350*. '50 New Port, $2,025*; 
$2,575"; Special sedan, $2,005. ‘50 RM Windsor sedan, $1,675*, $1,765. '49 Wind- 
sedan, $1,580*, $1,610*, $1,805*; Special sor sedan, $1,080*%, $1,450*, $1,475*, $1,- 
sedan, $1,310*, $1,435. '49 Super sedan, | 
$1,185, $1,365*, $1,380*. '48 Super sedan, | 
$1,010. '46 Super conv., $605, $855. 
CADILLAC—’51 (62) conv., $4,200; sedan, Detroit Auetion 


$3,900*. '50 (62) sedan, $3,285*, $3,290*, 
$3,295*, $3,365*. 49 (62) sedan, $2,200°, In order to bring its subscrib- 
ae.’ mreee, ‘48 ‘= — — ers up-to-the-minute information 
si'206e, 2” “46 (60) Special sedan, | on used-car prices, Automotive 


News is carrying the results of 


| 
| 
| 
| 
| 
Deluxe | 





CHEVROLET—'51 SL Deluxe sedan, §$1,- 
595, $1,705, $1,925*; conv., $1,870; %-ton| the latest auction sale in Detroit 
pickup, $1,370; '%-ton pickup, $1,300,| on Page 2 of this issue. In addi- 
$1,350. °50 Bel-Air, $1,530. FL tion ‘eo revious week’s pric 
sedan, $1,040, $1,230, $1,235, $1,265, » the pre ee prices 
$1280, $1,300, $1,335, $1,435*. '49 FL De-| at the same auction are repeated 
luxe sedan, $875, $945, $990, $1,050, for com rison pu se: 
$1,205, $1,215. '48 FM sedan, $660, $760, —— 
$795, $870, $910. '47 FM sedan, $600, 





— 


ust Plug In That’s All! 


Use It 






N Portable 
AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 

Installation 
Macton Turntables consist of only 
2 parts—the base holding the 

Griving mechanism and the runway. Anyone can put it 

together in a jiffy. All you do is plug in—turn on the 

switch—and Macton starts working for you with motion 
that means attraction and more sales action. 


Many Other ATTRACTIVE Features: 





E © Collector R make possi- @ Interchangeable steel 
ble light ide the car. 4 ft. dia. at slight edde. 
Only $545.00 etek 300 Watts to tional cost for display of 
F.0.B. Port Chester ° motors, accessories, parts, 
Order Today or Write lutely Safe. a Uncenditionslly Guaran- 


@ Capacity 4500 Ibs. 
“Deduct 2% for check with order.’ 


MACTON MACHINERY C0, INC. se aun ome “port Chester, N. Y. 


l| 


co. 


for Literature year 


‘ CAR DEALERS! . . . Buy Direct! 


Genuine Lambs Wool 
POLISHING BONNETS 


This is the first time these bonnets have ever been offered 
direct to car dealers . . . at prices that reflect tremendous 
savings to you. They are all first quality. Satisfaction 
guaranteed. 


Look At These Savings!” | 









Bess” 918.00 price. $12.50 for 
Pesca” $21.00 Price. $13.50 Fy 






SPECIFY CENTER HOLE OR DRAWSTRING TYPE 





Order Today! Write for quotations on spe- 


cial sizes—any quantity. 


Shipped Open Account to 
Rated Dealers F.O.B. Hackensack, N. J. 







MANUFACTURERS OUTLET 
Hackensack, N. J. 


AUTOMOTIVE 
Main Street, 


292 





LOOKING FOR -- 


Auto Production Figures- 
For 1950? For 1904-19297 For Your Make? 


LOOK IN 
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495*. '48 NY sedan, $850*, $S8S80*, $910*, 
$1,025* e 
DeSOTO—’'51 conv., $2,300*. '50 sedan, $1,- 
SOTO “51 conv, $2:300%, 50 Average Used-Car Prices 
DODGE—'50 Wayfarer sedan, $1,415. ‘49 
Wayfarer sedan, $1,075. '4/ sedan, $735 (Compiled by Automotive News) 
'46 sedan, $480 
FORD—’51 Victoria, $2,195*; Deluxe (8) June 1951 May April 
sedan, $1,680(0d), $1,710(0d); \%-ton Model (to date) 1951 1951 
pickup, $1,305. '5U %-ton pickup, $965 = ~ 
49 Custom (8) sedan, $855, $920, $930", | 1951 $1,935 $1,934 $2,054 
$945, $1,055. "48 (8) sedan, $595, $610, 1959 1,417 1,434 1,524 
$615, $650, $665, $830. ‘47 (8) sedan, x . 99 
$595, $610, $615, $625. '46 (8) sedan, 1949 1,175 1,169 208 
$415, $510, $530, $595. 1948 391 893 937 
rRAZER is sedan, $610. ‘47 Manhattan 1947 739 740 758 
HUDSON—'50 Pacemaker sedan, $1,200*. 1946 659 650 655 
= yee ee sedan, $825. '46 Super 1942 318 327 317 
KAISER—'49 sedan, $775* 1941 230 264 278 
| VULDSMOBILE—'51 Holiday, $2,575*; Super | Overall dian 
(88) sedan, $2,555*. ‘50 (98) sedan, | mine on 9 2 
$1,850*; (88) sedan, $1,595". '47 (98) Average $ 927 $ 927 $ 968 
conv., $930°. d- auction prices, all 
PLYMOUTH —'51 Suburban, $1,810, $1,945; (The above figures are averages of used-car aw p 
Belvedere, $1,935; Concord sedan, $1,545. makes and models, carried regularly in Automotive News.) 
‘50 Deluxe sedan, $1,155, $1,205, $1,240, 
$1,305. °49 Deluxe sedan, $965, $975, | 
$990, $1,010. ‘48 SD sedan, $750. '47/ 485. '49 Royal 4-dr., $1,175. '48 NY 4-dr., coupe, $1,060; 2-dr., $990. ‘48 SD (8) 
SD sedan, $750, $755, $805. $1,075. } conv., $890, $1,000. '47 SD (8) station 
PONTIAC—'51 (8) Catalina, $2,290*; sta- | DeSOTO—'50 Deluxe 4-dr., $1,550. ‘48 De- | wagon, $700. '46 SD (8) 2-dr., $770, $550 
tion wagon, $2,100; SL (8) sedan, $2,085. luxe 2-dr., $800. | ’41 Deluxe (8) 2-dr., $240. 
"50 SL (6) sedan, $1,360, $1,485 “3 (8) | DODGE—'49 Coronet 4-dr., $1,210", '47| KAISER—’51 4-dr., $1,500. 
sedan, $985, $1,015*. '47 (6) sedan, $505, Deluxe 4-dr., $780. | , J re 5 9195 ° +) 
$720, $775. FORD—'51 Custom (8) club coupe, $1,600; | MERCURY o—'5? 2-dr.. $2,000. “49 clul 
Victoria, $1,975; 4-dr., $1,850; 2-dr., aaah ae i a a? hy ae 
‘RENS . 1,905*; conv., $1,860. "50 Custom (8) | NAS 51 Rambler conv., $1,6 
EBENSBURG, PA. bdr., $1,500; 4ar. $1,455; Deluxe (6) | OLDSMOBILE—'51 (88) 4-dr., —" ‘o 
(Ebensburg Auto Auction Co. Sale every 2-dr., $1,100. °49 Deluxe (8) 2-dr., $890, (98) 4-dr., $1,710*. '49 (88) 4-dr., $1 
Thursday. Prices are for sale of June 21.) $875, $850, $990; 4-dr., $1,050; station 260%, $1,150*, $1,450*; sedanet, $1,410 
(Market continued good, Prices up a wagon, $1,010, ‘48 SD (8) 2-dr., $900, (98) conv., $1,500*. '48 (95) 4-dr., $1,240 
bit. Sold 86 units out of 114 offerings.) $675; conv., $925; club coupe, $850; De- "46 (76) 4-dr., $770. '40 (98) 4-dr., $145 
BUICK—’50 Super 4-dr., $1,665. '49 RM luxe 2-dr., $900. '47 SD (8) 2-dr., $765; PLYMOL TH—'51 Cranbrook 4-dr., $1,735 
sedanet, $1,385*; Super 4-dr., $1,380*; 4-dr., $825, $850. '46 SD (8) 2-dr., $710, 50 SD 4-dr., $1,400, $1,360; conv., $1, 
sedanet, $1,360*. '47 Super conv., $950; $500; Deluxe (8) 4-dr., $760. ‘41 Deluxe sr i758, SD station wagon, $1,200; 4-dr 
RM 4-dr., $860. ‘46 RM 4-dr., $710; 2-dr., $220; SD (8) 4-dr., $400. '40 De- sae ieee ‘ r , 
Super sedanet, $660. ‘38 Special 4-dr., luxe 4-dr., $135. PONTIAC. ~ 50 Chieftain (6) sedan coupe 
$160. FRAZER—'48 4-dr., $415. $1,525. 49 (8) conv., $1,490°. "48 SL (5) 
CADILLAC—'49 (62) 4-dr., $2,175*. °35|HUDSON—’51 Hornet 4-dr., $2,100, ‘49 sedan coupe, $1,035*; SL (6) —<. $1,- 
conv. sedan, $250. Super (6) 4-dr., $770. '48 Commodore (8) a * =" $710 conv., $830, '46 Torpedo 
CHEVROLET—'51 SL Special 2-dr., $1,-|  4-dr., $700. go) 2-dr., $710. 
660. '50 SL Deluxe 2-dr., $1,460*, $1,420", | KAISER—'51 Special 4-dr., $1,400, 49 4- | STUDEBAKER—'51 Champion 7. $1,- 
$1,320; SL Special 2-dr., $1,265, $1,250,| dr., $700. coe ae Sen SOV, Fagor oe 
$1,200; %-ton pickup, $900. ‘49 SL De-| LINCOLN—’49 4-dr., $900; Cosmopolitan an Sten. 4-dr., $800*, ‘47 Champion 
luxe conv., $1,375, $1,330; 4-dr., $1,050; | 4-dr., $1,015. HEL WR RO otatt ~— . 230° 
FL Deluxe 4-dr., $1,155; 2-dr.. $1,175. | MERCURY—'51 4-dr., $2,060; club coupe, | WILLYS—"50 station wagon, $940°, $1,230" 
48 FL 2-dr., aerosedan, $1,000, $880;| $2,175*. °49 conv., $1,125. ‘48 4-dr., 49 station wagon, $890°. '48 Jeep, $555 
FM 4-dr., $1,010. ‘47 FM club coupe, $1,000. . : . . 
$880. "46'FM 4-dr., $735. "42 FL aero- | NASH'S! Rambler conv.; $1,175. N. PLAINFIELD, N. J. 
sedan 2-dr., $175. '41 SD 4-dr., $380. '40 S) wE—'50 (88) 4-dr., .595, ~ , - a 
MD 2-dr., $110. '39 2-dr. $160." 700°; 2-dr., $1,670*. ‘49 (98) 4-dr.,| (Lebanon Auto Auction. Sale every Wed- 
CHRYSLER—’49 Windsor club coupe, $1,- $1,325". nesday. Prices are for sale of June 20.) 
390; 4-dr., $1,380. PLYMOUTH—'50 SD 4-dr., $1,330; Suburb- (Market ey — still off. Sold 98 
DeSOTO—’'50 Deluxe 4-dr., $1,515. '46 Cus-| an, $1,505, $1,360, $1,350. ‘49 SD 4-dr.,| Units out of 147 offerings.) 
tom 4-dr., $775 $1,080. '46 SD 2-dr., $575. BUICK—’50 Super Riviera coupe, $2,125*; 
DODGE—'50 %-ton pickup, $950, $900. '49 | PONTIAC—'50 Chieftain Deluxe 4-dr., $1,- RM sedan, $1,840*. '49 Super conv., $1,- 
Meadowbrook 4-dr., $1,125. ‘47 4-dr., 530. '49 Chieftain Deluxe 4-dr., $1,400*; 600*, $1,580*,. ‘48 Super sedan, $1,110, 
$775. '41 4-dr., $230. '40 4-dr., $170, $70. — , $1,150. °'48 (8) 2-dr., $1,025*; (6) $1,025. '47 Super conv., $1,070; sedan, 
FORD—'51 Crestliner, $1,860. °50 Custom | 4-dr., $930. $910. - a ae . 
(8) 4-dr., $1,220; club coupe, $1,105, '49 | STU DEBAKER—’50 Commander 4-dr., $1,- | CADILLAC—'49 (62) sedan, $2,275*; (61) 
Custom (8) conv., $1,175; 2-dr., $975, 250. '47 Champion 4-dr., $800. sedan, $2,185*. '48 (61) sedan, $1,810*. 
$960. '48 SD (8) 2-dr., $835. '47 SD (8) | WEILLYS—’51 station wagon, $1,475. '50| CHEVROLET—'50 Bel-Air, $1,760, 2 at 
2-dr., $825; club coupe, $690; 4-dr., $750; station wagon, $1,060. '47 station wagon, $1,700; conv., $1,700*; SL Deluxe sedan, 
(taxi), Marry ‘46 SD (8) club coupe, $665. $575. ae sa = $1,600*, $1,540*, $1,510*%, $1,500*. ‘49 
FRAZER—'47 Manhattan 4-dr., $570. MISCELLANEOUS—’'48 Prefect 4-dr., $325. SL Deluxe sedan, $1,270, $1,230, $1,220; 
HUDSON 49 Super (6) 4-dr., $975. '46| MINNEAPOLIS FL Deluxe sedan, $1,190, $1, 180, 2 at 
Super (6) 4-dr., $575. '42 Super (6), $255. $1,150; FL Special sedan, $1,110, 2 at 
NASH—'46 Ambassador 4-dr., $550*; (600) 2 . . $1,075, 2 at $1,050. ‘48 SM sedan, $820 
club coupe, $555. '42 (600) 2-dr., $280, (Lapiner Car Auction. Sale every Friday.| +47 FL aerosedan, $775. ‘46 FM club 
$240. Prices are for sale of June 15.) coupe, $725. '41 MD coupe, $255. 
OLDSMOBILE—’'46 (76) sedanet, $730. (Sold 102 units out of 134 offerings.) | inysr ER —'51 NY sedan, $3,210*; Wind- 
PLYMOUTH—'50 SD club coupe, $1,360; | CHEVROLET—'50 SL Special 2-dr., $1,105,| sor sedan, $2,460*, $2,285*. '50 Windsor 
Deluxe 4-dr., $1,310. '49 SD 4-dr., $1,230,| 2 at $1,110, $1,130, $1,160. "49 FL De-| seqan $1'780*. '49 Windsor sedan, $1, 
$1,195, $1,140. '41 SD 4-dr., $225. luxe 4-dr., $1,020; %-ton pickup, $935 485*,  $1,470*; NY sedan, $1,375*. '48 
PONTIAC—'50 Chieftain (8) club coupe, '48 FM 2-dr., $870, 2 at $800, $820; SM Saratoga sedan, $1,060*, '46 Windsor 
$1,400*. '48 SL (8) 2-dr., $1,080. '47 (8)| club coupe, $775. ‘47 SM 2-dr., $690. '46] sedan, §$875* $785* 
4-dr.. $825. FM 2-dr., $675. '41 SD 2-dr., $310. lee. a . Or 
| WILLYS—'49 (4) Jeepster, $775". ‘47 Jeep, | DeSOTO—’'47 Custom 2-dr., $705. DODGE—'50 Coronet sedan, $1,535, $1,525 
| $480 DODGE—’50 Coronet 4-dr., $1,515*. '48| (49 Coronet sedan, $1,335, $1,325°, $1, 
Custom 4-dr., $805. '46 Custom 4-dr.,|_310. '46 Deluxe sedan, $660. sce 
* 1g $595 FORD—’'50 Custom (8) conv., $1,530; De- 
MASON CIT F TA. FORD_—’'51 Custom (8) 4-dr., $1,800*. °50 luxe (8) sedan, $1,100. '49 Custom (8) 
(Lapiner’'s Used Car Auction. Sale every Deluxe (8) 2-dr., $1,195*. '49 Custom (8) conv., ee oe: oe _* 
Wednesday. Prices are for sale of June 20.) 4-dr,, $990, $935", $885; 2-dr., $845, 100, $1,040, aoe = _ ~ se an, 
(Market definitely stronger, Sold 121 $875,’ $890,’ $915*.' '48 (8) club coupe,| $820, 2 ee q — 
units out of 147 offerings.) | $690. '47 (8) 4-dr., $625. '46 (8) 2-dr., oie SF ice ee. Fe00 
BUICK—’50 Super Riviera coupe, $1,900*. | $615. LINCOLN—'49 Cosmopolitan’ sedan, $1.- 
'48 RM 4-dr., $930; Super conv., $855, | FRAZER—'48 4-dr., $580°, $615*. “310° a7 Geamcaeet ee as S55, 
$925. '47 RM 4-dr., $625, HUDSON—-’49 Super (6) 4-dr., $920*. MERCURY ma sedan, $1,450 a> sedan 
CADILLAC—'49 (62) 4-dr., $2,290*. '46 | KAISER—'47 4-dr., $465, $480, $515. ee 
(62) 4-dr., $1,160*. MERCURY—'50 2-dr., $1,500*. iain 4) “Aasbeoantes acden, 9008 
CHEVROLET—'51 SL Deluxe 2-dr., $1,580. | NASH—'49 (600) 4-dr., $930*. OLDSMOBILE.’50 (98) conv.” §2,125°. °49 
‘50 FL Deluxe 4-dr., $1,300; SL Deluxe | OLDSMOBILE—'50 (88) 4-dr., $1,695*. "49 88) conv.. $1,610*: (98) sedan, $1,480*: 
conv., $1,550; SL Special 2-dr., $1,190} (98) 4-dr., $1,295"; (76) 4-dr., $985.] fon) CBW Dee Cen. $1,325", §1,. 
49 FL Special 2-dr., $990, $1,006, $1,065, 47 (78) 4-dr., $775. '46 (76) 2-dr., $700*. 300°.’ $1 aah 48 (G8) wodan $1,095", "47 
$1,075; FL Deluxe 2-dr., $1,110; SL De- |PACKARD—'49 4-dr., $915*. ‘48 2-dr.,] Tee)" ony ge7se 
luxe 4-dr., $1,080, $1,070. "48 FM 2-dr., | | $805*. PACKARD—"51 (200) sedan, $2,010 
$800, $810, $835; %-ton pickup, $750, | PLYMOUTH—'51 Cranbrook club coupe, | Bi yarouqg—'50 Suburban sedan ‘aaa 
CHRYSLER—’51 NY 4-dr., $3,010* "49 $1,610. '50 SD club coupe, $1,310, °49 SD i 1 320: c 1 7 i” ia ay ot 
Royal club coupe, $1,225*. E | Deluxe 4-dr., $840, $880, $915; business} 9°", ose on , 49 8D Uxe on 380, at 
DeSOTO—’51 Custom club coupe, $2,080*, | coupe, $760. '47 SD 4-dr., $695. : 1 wt Mo $1 180. 47 aD" si ov $790. 
'46 Custom 4-dr., $750. PONTIAC—'50 Chieftain (8) club coupe, |, d8n., $1240, oe oO eT A cedan, eee: 
Ee + - © ‘ . » 9 ' " if — *4e 2-dr. D « a ox ord. 
“inte ae ee Oe Sabon fk C8) Sar. S885. "68 AS) SG. | "150 (8) Catalina, $3,075, $2,000. °47 Tor- 
-dr., ,250. | . 8) sede 760. '39 sede 55. 
FORD—’51 Custom (8) 4-dr., $1,750(od); | ? oltisee > tumenean rn 
conv., $1,890(od); Deluxe (8) 2-dr., $1,- | ALBANY, N. y. $1 070 E 
635. '50 Custom (8) 4-dr. 1,015, $1,080, | y nt ve_’ - 
$1,105. $1,210*; ‘ihn tee Sets ‘49| (Tim Anspach’s Dealers Auto Auction. WILLYS—’48 Jeepster, $660. 
Custom (8) 4-dr., $955, $960, $990. '47| Sale every Monday. Prices are for sale of | ~~~ i, nae alas 
Deluxe (6) 2-dr., $645. ; June 18.) 
FRAZER—'48 4-dr., $490, $465, $645. '47 (Prices steady to higher on all models. 
4-dr., $425, $460, $480, | P Sold 149 units out of 179 offerings.) 
HUDSON—'50 Pacemaker 4-dr., $1,295*. | BUICK—’51 RM 4-dr., $2,750*. '50 Special eae EN Te 
*49 Super (6) 4-dr., $930*. 2-dr., $1,475; 4-dr., $1,500; Super 4-dr., ' 
KAISER—'49 4-dr., $860. '48 4-dr., $450,; $1,775. '49 Super 4-dr., $1,260*; 2-dr., e 
2 at $480, $515. '47 4-dr., $465. | $1,350; conv., $1,510. ’48 Super conv., Tas Mae Mahe) 
LINCOLN—’49 2-dr., $1,005". | $1,150; 4-dr., $1,100. '47 RM_ station 
MERCURY—’49 2-dr., $1,120*. '47 2-dr., wagon, $900. '46 4-dr., $760. ‘42 Super 
_ $740, 4-dr., $300. a 
NASH—'50 Statesman 4-dr., $1,180*. '48 | CADILLAC—’'49 (60) Special 4-dr., $2,210*; 
(600) 2-dr., $785". (61) 4-dr., $2,100; (62) 4-dr., $2,200*. 
OLDSMOBIL E 51 (98) 4-dr., +. 550°. °50 | '48 (62) 4-dr., $1,840. 
88 -dr. 570. "49 (f - ; le gs ae 
aah, cay, “al aeee (98) 4-dr., $1.-| CHEVROLET—'51 SL Deluxe 4-dr., $1,730, 
PACKARD—'48 acar "$860" $1,950*; club coupe, $1,840*; SL Special 
PLYMOUTH—’49 SD’ 4-dr $1,120. "48 sD | 4-dr., $1,720, 2 at 31,590. '50 FL Deluxe 
4-dr., $750. 47 SD 4-dr., $720. '46 SD| 2-4F., $1,485", $1,370, $1,400, $1,450, $1,- 
2-dr.. $500. $680 ae : 360, $1,300; SL Deluxe 2-dr., $1,330, 
PONTIAC —'46 2-dr., $695, $635 $1,385, $1,450, $1,530*; 4-dr., $1,340, $1,- 
STUDEBAKER—'50' Champion ‘4-dr., $1,-| 370; Cony... $1,470. 249 BL Deluxe ¢-dr., “s 
S00°, 91.3460, $1,100". 48 Champion 3-| 2 9% 98.200, 3 af S275, 51.010; Ba 
dr., ‘$780. '47 Champion 4-dr., $635. $1,050, $1,120, $1,225, $1,170, $1,105, 
WILLYS—"49 Jeep, $500: Jeepster, 725%. | $1,070, $1,040; FL Special 2-dr., $1,000; 
| MISCELLANEOUS—’47 International \%- 4-dr., $1,120; SL Special club coupe, $1,- 
| ton pickup, $475 5 120, $1,050; 2-dr., $1,060; 4-dr., $1,120, 
; ; $950, $900; SL Deluxe 2-dr., $1,275, 
(CO $1,140, $1,135, $1,110; 4-dr., $1,160, $1,- 
VALDOSTA, GA 50, 2 120; conv $i,16 
f 4 ‘ 5» UA. 150, 2 at $1,120; conv., $1, 325, $1,160. " 
(Tom Hewitt Auto Auction. Sale every | oe FM station wagon, $910; cconv,, $920, HOPPING PHILLIPS 
Friday. Prices are for sale of June 15.) $810; FL aerosedan, $990, $970. '47 FM MOTORS, INC. 
(Sold 135 units out of 195 offerings.) | lub coupe, $830, $770; FL aerosedan, ; 
| BUICK—'50 Super 4-dr., $1,250; RM 4-dr.,| $850; 4-dr., $780. '46 FM 4-dr., $700. '42 Dodge-Plymouth Dealer 
$1,650; Special 4-dr., $1,425. °49 Super| SD 4-dr., $310. NEWARK, N 
4-dr., $1,175, $1,200; RM 4-ar.. $1,220. | CHRYSLER—’48 NY T. & C. conv., $1,000. »N. J. 
‘47 RM 2-dr., $675. | °47 NY T. & C,. conv., $800. 
ee ae Os 49! DeSOTO—'50 Custom 4-dr., $1,700*. "48 
) adr... $2,175. | Custom 4-dr., $1,170; Deluxe 4-dr., $920*. 
CHEVROLET_’51 SL Deluxe 4-dr., $1,775; |. Custom 4-ar., $1,17 ae as? ai WRITE OR WIRE 
Bel-Air, $1,900; FL Deluxe 2-dr., $1,800". | —. on < ee os aa oer iaia es 
'50 SL Deluxe 2-dr., $1,350: Bel-Air, oronet club coupe, $1,490; Meadow vai lif t 
$1,370; FL Deluxe 4-dr.. $1,290, °49| 474F-, $1,380. '48 Deluxe 2-dr., $930. e ral e Tele ‘i 
FL Deluxe 2-dr., $1.060, $1,225; SL Spe- | FORD—'51 Deluxe (8) 2-dr., $1,685; Cus- | 
cial 2-dr., $975; SL Deluxe 2-dr., $1,240; | tom (8) conv., $2,085*; club coupe, $1,- 
4-dr., $1,150. '48 FM _ business coupe, 750; Victoria, $2,050, $2,100; 4-dr., $1,- Tad hull yg 
$800; FL 2-dr., $795. '47 FM 4-dr., $680; 900*, $1,820*; 2-dr., $1,500. ’50 Custom 
%-ton pickup, $510; SM 2-dr., $725. $850. | (8) 4-dr., $1,285; Crestliner, $1,425*. °49/| . . 
'46 FL 2-dr., $765; 4-dr., $775. Custom (8) 2-dr., $1,135, $1,080; 4-dr., Teed a Wide 
CHRYSLER—'50 Saratoga club coupe, $1,- $1,020; club coupe, $995; Custom ;‘ lub 
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Costs Dealer Two a Week 





Reg. W Is Branded 
Killer of Sales 


MARION, Ky.—J. A. Simpkins, 
wner of Simpkins Motor Co. 
Dodge-Plymouth), reports he is 
iosing two deals a week of the gilt- 

edged kind he used to hunt all 
over for because of Regulation W. 

“Regulation W is killing the 
good deals,” Simpkins said, “those 
with good trades, good credit and 
good jobs.” 

For example, Simpkins gave these 


Sitiwenher A FL 
Asks Boycott of 
Non-Union Shops 





MILWAUKEE.—A large ad in the | 


Milwaukee Journal by two garage 
workers’ unions—Automotive Me- 
chanics’ Lodge 510 and the Automo- 
tive Petroleum & Allied Industries 
Employes Local 982, attracted con- 
siderable attention. The ad urged 


details on a deal lost a week ago: 
“Customer was a repeat customer 
who had bought from Simpkins be- 
fore. A school teacher, he had a 
fixed salary, good credit standing 
and good reputation. Car was essen- 
tial to get to school, to which he 
had to go in fair weather and foul. 


His trade was average to better. | 


With trade and cash he had 40 per- 
cent of the purchase price of the 
new car he had selected and which 
| was on the floor ready for delivery. 
When 15-month terms were 
figured out, he would have had 
to pay $90 per month. His salary 
was fixed and other obligations 
could not be altered, and there 
was only $75 in his budget for car 
payments, 
Legally there was nothing that 
|could be done about it. The cus- 
| tomer traded his car on a used car 
which he didn’t particularly like, 
|but on which he could make the 
payments. 


| The customer is not pleased with 


AUTOMOTIVE NEWS, JULY 2, 1951 


motorists to patronize only garages his used car. nor Re : 
, : | . gulation W, 

and oa bearing the two) which has penalized him because he | 
ee 4 ‘ needs a car to go to work, and prob- | 
George McEvoy, international ably has lost some of his good | 


Automotive News-Reel 


No other car rides like a 





H MOTORS. Inc. 2917 BAILEY AVE. 






Mc INTOS 


Monacle, M'eye!— 

Is that a monacle the young man has in his left eye or has he just made up with his 
sweetheart after coming out second best in a lovers’ quarrel? Free Lance Photographer Walter 
C. Van Buren, of Buffalo, noticed the poster for Mcintosh Motors near his home just as the sun 

| cast the shadow of the overhead light on the DeSoto driver's eye. 


~~ —— 





representative for the Automotive 
Mechanics, said 5,000 workers in 
900 garages were being approached 
for membership in the two AFL un- 
ions, the membership also including 
employes of salesrooms and parts 
shops. 

McEvoy said that about 200 em- 
ployes attended an organization 
meeting in Milwaukee, but that 


heavy rains kept the attendance | 


down. 


® it prevents sludge 
formation. 


®@ It protects lubrication. 
®@ Gives new pep and power. 


@ It pays you at least 150% 
on what it costs you. 


See the details 

in Bulletin #23. 

Write for your 
copy today. 


MAGNUS CHEMICAL COMPANY 
97 South Avenue, Garwood, N. J. 


feeling for the dealership. 


In another case a buyer lacked 
$200 of the down payment, but 
could make the monthly pay- 
ments. Since the law prohibited 
him from a taking a note for the 
$200 or stretching it out, the cus- 
tomer volunteered that he would 
get the money at the bank by 
borrowing on his house. 





the money but asked the customer 


if the money was to be used for a 


downpayment on an auto. The cus- 
|tomer answered truthfully and the 
| banker told him the law forced him 
|to turn down the loan, even though 


|the customer had a good past rec- | 


‘ord at the bank. 


Home Furnishings Show 


Features Kaisers 


CHICAGO.—For the first time in 
the history of the auto industry, an 
automobile has received official rec- 
ognition as an integral unit of home 
living. 

The 1951 International Home Fur- 
|nishings Market here showed mod- 
‘els of the Kaiser Special and De- 
luxe, called the “living room on 
wheels” by interior designers and 
| decorators. 

| Kaiser-Frazer Corp. has selected 
|six colors for its fall lines that are 
being introduced at the Merchan- 
|dise Mart by House and Garden, a 
| Conde Nash publication. This year 
|K-F will also introduce abstract 
‘printed fabrics and woven plastic 
|plaids in auto upholstery. 

The six “House and Garden” col- 
|ors which K-F will incorporate into 
|its color lines this fall are: forest 
| green, cerulean blue, flame, citron, 
| gunmetal and hot chocolate. 


‘Smith Heads Up 


The banker was willing to loan) 


In Canada—Magnus Chemicals, ltd., Montreal. 
Service representatives in principal cities. 
= 


‘Barrett Sales 
ST. LOUIS.—Harry D. Smith has | 





|+ %4-D will be 
bile manufacturers soon. 


Chevrolet Dealer Representatives— 


Second session of the Chevrolet Dealer Planning Committee, under an enlarged program 


| that gives equal representation to large and small sales potential groups, has just been 
completed in Detroit. The 16 dealer-elected committeemen and company sales executives 
with whom they conferred were, clockwise: 

| (Outside table): L. H. Averill, manager, metropolitan city department; J. P. Goodwin, 
| Carthage, Tex.; J. L. Doan, Philadelphia; J. S. Ashley, Crowley, La.; George Margulies, 
Davenport, la., and |. X. Sarvis, assistant general sales manager; W. E. Fish, general sales 
manager; H. E. Crawford, assistant general sales manager; W. J. Green, Dayton, O.; T. B. 
| Blatt, Milford, Va.; E. J. Doran, Ypsilanti, Mich.; E. L. Meade, Lebanon, Pa.; H. P. Sattler, 
special assignments. 





| (Inside table): O. D. Hajek, assistant manager, research department: W. A. Fox, Green- 
| ville, Ala.; B. F. Knuth, Omaha; Leo J. Adeeb, Miami Beach, Fla.; W. H. Hoag, Beaver 
| Dam, Wis.; R. P. Feely, Needham, Mass.; O. J. Brown, Spanish Fork, Utah; D. M. Hattan, 
| Valley Center, Kans.; C. F. Dailey, Oakland, Calif.; J. V. Hawkins, special assignments. 


1,200,000 Cars Studied 
For Fourth Quarter 


(Continued from Page 1) 
| 


mated that production of raw ma- 


sential programs and the availabil- 
ity of scarce materials. terials under CMP would fall off 
Several committee members |8S much as 25 percent. 


| strongly opposed the entire CMP, | * * «#* 
saying it would reduce the na- | SPOKESMAN for a smaller au- 
tions volume of all production. } tomobile company charged that 
They said, however, that if most |the large companies favor hunting 
|other consumer durable goods are|in the open market for scarce 
included under CMP, it is inevitable | materials because they have bigger 


'that automobiles, too, will be gov-| |, ae ; : 
lerned by CMP. They natin Se guns with which to hunt. He said 
|mended all along, they said, that the premiums that the smaller com- 


CMP should be limited strictly to|Panies have to pay for scarce ma- 
defense and closely related produc-|terials are much higher than the 
tion. premiums the larger companies 
|have to pay. 

NPA also asked the industry at 


* * * 


NA]PA told members that the form 


bilities of further conservation of 
As for the fourth-quarter produc-|™aterials through reclamation of 
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‘Sales of Parts, 
Accessories Hit 


Record at K-F 


WILLOW RUN.—Kaiser-Frazer's 
sales of parts and accessories have 
hit a record level of more than 
| $20,000,000 annually, A. K. Steiger- 
|walt, K-F manager of parts and 


| accessories, reported last week. 
| . : 
| Steigerwalt said the dollar volume 


of parts sales during the first four 
| months of this year was 159 percent 
over the same period of 1950. Mean- 
while, he said, sales of accessories 
have climbed 367 percent over last 
year. 

The automotive parts industry 
will become increasingly important 
to the nation’s defense economy in 
keeping essential transportation on 
the road if new-car output is cut 
“as deeply as forecasts indicate,” 
| Steigerwalt said. 
| He said the need for the govern- 
|ment to insure a sufficient supply 
of materials for the making of re- 
placement parts is vital. 


200 Turn Out 
For Maryland 
Weekend Party 


OCEAN CITY, Md.—About 200 
members of the Maryland Auto 
Trade Assn. and their wives attend- 
ed a weekend get-together at a va- 
cation resort here. 

At a dinner session, U. S. Con- 
gressman Edward T. Miller, Mary- 
land Republican, voiced his opposi- 
tion to all federal controls and re- 
strictions. He attacked “wasteful 
spending on the part of the gov- 
ernment.” 

No business sessions were held 
during the three-day gathering, ac- 
tivities being confined to golf, 
swimming, a treasure hunt and a 
clam bake, 


Rollins Heads Up 
Ford Grad Council 


MACKINAC ISLAND, Mich.— 
Larry E, Rollins, Charleston, W. 
Va., was elected president of the 
central region council of Ford Mer- 
chandising School graduates at the 
meeting of the council here. 


Other region council officers are: 
Dan Royhams, Toledo, first vice- 
president; Tyree Harris, Louisville, 
second vice-president; Robert Fack- 
ler, Indianapolis, secretary, and J. 
L. Dall, Elyria, O., treasurer. 


Panel discussions were conducted 
by Chester F. Cannady, Terre 
Haute, Ind,; W. J. Sander, Cincin- 
nati; James Pollard, Euclid, O.; 
Lynn D. Timmerman, Lima, O.; 
Dan Royhans, of Toledo, and Tyree 
Harris, Louisville. J. F. Heflin, who 
directs the Ford Merchandising 
School, and O. F. Yando, assistant 
regional manager, also addressed 
the graduates. 








—~— 





| : Bs | 
A a ej nu S been named executive vice-presi-|.. 
dent and director tion program, Courtney Johnson, 
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\NAME PLATES 


NOM eecsion CAST .. 
ELIMINATING ALL DIE COSTS 
Quontities os low os 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
eapprovel. Heavily pleted, 


Write for details. 

















29th & McKeon Sts. 
Philo. 45, Po., Dept. A 


of sales for Bar- 
rett Equipment 
Co. Smith for- 
merly was presi- 
dent of Globe 
Hoist Co. 

Barrett Equip- 
ment is one of the 
country’s major 
automotive equip- 
|ment manufactur- 
|ers. Smith has a 
| long record of ex- 
perience in jobber 
lems. 








H. D. Smith 
and dealer prob- 


Goodyear, Firestone Sued 


Over Bug Deflector 
CLEVELAND.—A $3,500,000 suit 
has been filed here in Federal 
Court against Hallcraft Co., Good- 
year Tire & Rubber Co. and Fire- 
stone Tire & Rubber Co. Emanuel 
E. Evans, of Poland, O., claimed 


the three Akron firms copied his|this method 


device for deflecting bugs from 
automobile windshields. 





worn parts by repairing them. 





| director of the NPA motor vehicle 
| division, said his division and the 
Defense Transport Administration 
|had recommended to the require- 
ments committee of DPA that a} 
program of materials for the auto 
industry be planned to permit pro- 
duction of about 1,200,000 units in| 
the fourth quarter. He said the 
|committee has not yet acted on the 
| recommendation. 

In voicing opposition to CMP 
in general, several industry rep- 
resentatives said it would compel 
companies to sit and wait for 

| delivery of their alloted supplies 
of raw materials, rather than en- 
able them to go out in the open 
market and promote the produc- 
tion of the needed materials. 


One spokesman said his company | 
uses a number of devices to in-| 
crease the production of raw ma-| 
terials it requires and that although | 
is more costly than | 
waiting for routine delivery, it re- 
sults in more production, He esti- 


Nae 


SUNLAND 


MILK~ICE CREAM 


liveries per day. 
bottom so that inside lining, shelves 
when required. WRITE, WIRE OR 





Plymouth Plane Contest 


Breaking Entry Records 


DETROIT. With nearly two 
months to go before the finals, 
international 


Plymouth’s model 


mailed to automo-| Thursday’s meeting to study possi-| plane program for 1951 has already 


broken last year’s participation rec- 
ords, according to R. C. Somerville, 
general sales manager. 


There 8 a Herman Gody 
designed for your Customers’ Specific Needs! 


a 


THE HERMAN “WALK-IN” 
The easiest in and out hody on the road 


Where drivers make frequent stops, this model saves time—permits more de- 
Interior walls are straight from front to back and top to 


and partitions may be easily inserted 
PHONE COLLECT 


HERMAN BODY COMPANY, 4400 CLAYTON, ST. LOUIS, 10, MO. 
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Parts Industry 
Presses Appeal 
For More Metals 


WASHINGTON. 


facturers of automotive replace- 


ment parts “are guaranteed)! 


adequate materials under the Con- 
trolled Materials Plan,” a shortage 
of such parts is likely to develop, 


the advisory committee for the in-| 


dustry told NPA officials at their 
recent meeting here. 

Committee members said that a 
program to reactivate many “moth- 
balled” military vehicles and the 
repair of combat-damaged vehicles 
has created a sudden heavy need 
for replacement parts. They pointed 
out that this unexpected demand 
was not anticipated by the industry 
when it submitted its requirements 
for CMP materials. 

They, therefore, asked that pro- 
posed allotments of CMP materials 
be increased. Otherwise, they 
warned, automotive repair parts for 
civilian use will be difficult to 
obtain. 

The committee recommended 
that NPA specify the military 
orders for replacement parts 
carry with them allotments of 
controlled materials sufficient to 
fill those orders. 

Lawrence Beerman, of NPA’s ve- 
hicles division, presided at the 
meeting. These committee members 
attended: 

C. L. Jacobson, Chrysler Motors 
Parts, Detroit; Furber Marshal, 
Dart Truck Co., Kansas City; A. J. 
Mummert, McQuay-Norris Mfg. 
Co., St. Louis; A. H. Maremont, 
Maremont Automotive Products, 
Inc., Chicago; Earl Ward, Ford, 
Dearborn; Wilbur H. Norton, Gen- 
eral Motors, Detroit; Ira Saks, Ac- 
curate Parts Mfg. Co., Cleveland; 
L. W. Perkins, International Harv- 
ester, Chicago; T, R. Navin, Detroit 
Bevel Gear Co., Detroit; John A. 
Shank, Electric Auto-Lite, Toledo; 
G. S. Peppiatt, Federal Mogul Corp., 
Detroit; Joseph E. Adams, Thomp- 
son Products, Inc., Cleveland; Her- 
bert P. Moog, Moog Industry, Inc., 
St. Louis, and J. E. Echlin, Echlin | 
Mfg. Co., New Haven, Conn. 


Unless manu- |} 


AUTOMOTIVE NEWS, JULY 2, 
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Left to right at the recent meeting of the Detroit Television Council are Mayor Albert E. 
Cobo of Detroit; Clarance Hatch jr., president of the council and executive vice-president of 
D. P. Brother & Co., ad agency; U. S. Sen. Charles W. Tobey, New Hampshire Republican 





and featured speaker before approximately 500 members and guests, and Harry R. Bannister, 
general manager of WWJ-TV and WWJ, Detroit. Tobey advocated televising Congressional 
sessions, stating ‘the need of American citizens is more enlightenment.'' He blasted off-color 


elements of TV entertainment, declaring that ‘the public does not demand low, vicious 


programs'’ and blamed sponsors for allowing them to be telecast. 


that permits for highway construc- 
tion programs are based on whether 
or not, (1) the project is construc- 
| tion for the Department of Defense, 
the Atomic Energy Commission, or 


Of U.S. Agencies 
the National Advisory Committee 


Are Defined |for Aeronautics, (2) the project 


WASHINGTON.—By authority of | furthers the defense effort by pro- 
the NPA and Secretary of Com-/| viding facilities of certain specific 


Highway Powers 


merce Sawyer, the Bureau of Public | types or (3) it is essential to main- | 


Roads has authority which “extends |tenance of public health, safety or 


|reduce the new-car price 


to all the actual construction, main- 
tenance and operation of the high- 
ways themselves, including markers 
and other traffic control facilities,” 
the National Highway Users Con- 
ference announced last week. 

On the other hand, the Defense 
Transport Administration’s con- 
struction authority, as delegated by 
the NPA, relates to construction of 
passenger depots, warehouses and 
other terminal and wayside facili- 
ties used by the public motor carri- 
ers, the NHUC continued. 

The information is offered “in 
order to avoid any possible confu- 
sion regarding the agency which 
should handle applications pertain- 
ing to the commencement of high- 
way construction projects,” the 
NHUC said. 

In general, the highway users said 


welfare. 


Thompson Seeks Lease 


Of Bantam Facilities 


| PITTSBURGH.—Thompson Prod- 
ucts has asked Federal Court here 
to let it lease the Butler (Pa.) plant 
of American Bantam Car Co., now 
|undergoing reorganization. 

Thompson wants to lease the 
Bantam facilities for three years 
|and take an option for an addition- 
|al year at an annual rental of $240,- 
|000. The Cleveland company would 
purchase Bantam equipment valued 
at $401,000. Bantam ceased all op- 
erations early last year. 


John O. Munn’s Dealers Tell Me and J. B. 
Van Tassel’s column are regular AUTO- 
MOTIVE NEWS columns which no forward- 
looking dealer can afford to miss! 





Here's a Date for Your Next Trip to Detroit 








For 1950 - 1951 - 1952 Models of American-made 


Stock Cars--Don't Miss It! 


MAIL TO: 250-MILE ANNIVERSARY RACE 
780 Penobscot Building 


Detroit 26, Michigan 


Enclosed is check for $ 
send: 


Box Seats @ $12.00 

















Special Reserved @ $10.00 

Covered Grandstand @ $8.00 
Grandstand Reserved @ $7.00 
TOTAL $ 


AN OFFICIAL SPORTS EVENT FOR DETROIT'S 


_ 
o 
a 
7 
o 


$ 





Name 


Address 





City 





These reserved seat prices include 
general admission and federal tax. 


Please make checks payable to: 
250-MILE ANNIVERSARY RACE 





State 





250TH BIRTHDAY FESTIVAL 





the proffered over-allowance. (There 
is no law against selling cars for 
less than ceiling prices.) Even 
though the customer is paying the 
|same difference, the legal way is to 
rather 
than to show a ceiling violation on 
the tradein, OPS attorneys stated. 


| Enforcement officers admon- 
ished dealers against operating in 
violation of the SR 5 provision 
that “no persons shall buy or 
receive a new or used automo- 
bile at a price in excess of the 
ceiling price.” Sellers of new or 
used cars above ceiling prices 
also face prosecution under this 
clause. 

Amendment 4 to SR 5, effective 


jas a Starting point for a formula 


ary discounts on all restyled or re- | 
powered new autos on which fac- | 
tories are allowed price hikes. | 

Henceforth, whenever wholesale | 
prices are advanced for any new 
model car not a counterpart of one | 
previously produced, OPS said it| 
would issue a special order fixing 
dollars-and-cents prices for dealers. 

* * ° 


_ retail prices “will embody 
the same percentage markup 
over the manufacturer’s wholesale 
price established for such new mod- 
el that dealers obtained on the best 
selling model of the same series 
after March 1, 1951,” it is stated 
in the new Section 8 of SR 5. 

Because of the new 180-horse- 
power V-8 engine, OPS had ruled 
that Chrysler New Yorkers, Impe- 
rials and Crown Imperials were en- 
tirely new models and were not 
merely 1951 counterparts of their 
1950 predecessor models which car- 
ried a less powerful straight-eight 
motor. 

Meanwhile, Economic Stabilizer 
Eric Johnston reportedly said 
Thursday that another general 
auto price increase was under 
consideration. Ford, Chrysler and 
Packard have asked cost relief 
through higher prices. 

On the only industrywide price 
advance granted by OPS to date— 
that last March boosting wholesale 
prices by 3% 
models—dealers were _ prohibited 
from applying their discount per- 
centages to the increase amounts. 

The absorption policy has been 
under heavy NADA fire, the asso- 
ciation even going so far as to pro- 
pose a Defense Production Act 





Obituaries 


L. A. Chaminade 


BIRMINGHAM, Mich. Services were 
held here June 30 for Leon A. Chaminade, 
61, assistant to the Chevrolet chief engi- 


neer. Mr. Chaminade suffered a_ heart 
attack at a farewell banquet occasioned by 
his prospective retirement. With Chevrolet 
17 years, he previously worked for Stude- 
baker, 
* * * 
Albert C. Zimmerman 
BUFFALO.—Albert C. Zimmerman, 63, a 
pioneer in the automobile repair business, 
died June 19 after a long illness. He oper- 
ated the first garage in Williamsville, N. Y. 
Later he owned garages in various sections 
of Buffalo. Since World War II he had 
been in charge of used-car conditioning for 
Klein-Weil Chevrolet. 
* * * 
George B. Chapman 
PLAIN CITY, O.—George B, Chapman, 
79, who operated the Plain City Ford deal- 
ership for a number of years, is dead 
* * * 
Shelby H. Dew 
DALLAS.—Shelby H. Dew, 53, manager 
of the used-car department of Lone Star 
Olds-Cadillac Co., died in a Dallas hospital 
on June 21 after a brief illness. 
* 


ik 
Herbert A. Mendelson 


June 30, used Chrysler V-8 meses | 


guaranteeing dealers their custom-| 


percent on all car} 


[=a Get Tradein Warning... 


Dealers Win Markups 
On Price Boosts 


(Continued from Page 1) 


|amendment restoring markups of 
|all retailers to pre-Korean levels. 
|The amendment was _ introduced 
| June 25 by Senator Dirksen. 

* * * 


ELAXATION of OPS’ anti-dis- 

count stand in the cases of 
| Chrysler V-8’s and new trucks and 
| parts was regarded as an outgrowth 
|of NADA’s determined battle 
|against any tampering with retail 
markups. 

Fears of new-truck dealers and 
parts jobbers were dispelled with 
|issuance of SR 29, allowing such 
| vendors to apply to new factory 
| prices the percentage markups they 
|employed during the base period, 
| Dec, 19, 1950, to Jan. 25, 1951. 

SR 29 will provide relief for 
parts jobbers and retailers who 
were caught in a pricing “squeeze” 
last winter. These resellers were 
not permitted to raise prices un- 
der the General Ceiling Price 
Regulation, even though many 
parts factories had done so just 
before the GCPR was issued. 
| Ford and Dodge truck dealers 
j}are given the go-ahead by SR 29 
|to add their base-period markups 
| to wholesale price increases recent- 
jly posted by their factories under 
| Ceiling Price Regulation 30, effec- 
|tive today (July 2). For Interna- 
tional-Harvester dealers, whose fac- 
| tory reduced prices 10 days ago, 
| there was no change in their dis- 
| count percentage. 

Trucks and parts sellers must re- 
jtain in their files, for examination 
|by OPS, invoices and other cost 
| records used to determine percent- 
}age markups and current retail 
| ceiling prices. 


'PAA Convention Set 


|For Oct. 4-6, Pittsburgh 
| HARRISBURG, Pa. —(UTPS). 


|Plans for the annual convention of 
|the Pennsylvania Automotive Assn., 
held at the William Penn hotel, 
| Pittsburgh, Oct. 4-6, were discussed 
jat a recent meeting of the program 
;committee held at PAA headquart- 
|ers here. 
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Detroit 27, Mich. 








SANTA MONICA, Calif.—-Herbert A. | 
Mendelson, 53, Pontiac dealer here and a/| 
nationally known speedboat racer, died sud- | 
denly at his home June 24. Mr. Mendelson } 
a son of the late Aaron Mendelson, one of | 


the founders of Fisher Body, bought out | 

the Link Anderson Pontiac outlet about two 

years ago. | 
7 * * 


Edwin H. Parkhurst | 
CLEVELAND.—Edwin H. Parkhurst, 79, | 
former president of Euclid Road Machinery | 
Co. here, died on June 22, Mr. Parkhurst | 
was elected president in 1937, and served | 
through 1950. He was also vice-president | 
of Peerless Motor Co. from 1903 to 1913. | 
* . * 


John Wilkinson 

SYRACUSE, N. Y.—John Wilkinson, 83, 
inventor of the Franklin aircooled engine 
and former vice-president of H, H. Frank- 
lin Mfg. Co., died at his home here June 
25. Mr. Wilkinson and Henry Ford were 
co-founders of the American Society of 
Automotive Engineers 


ATTENTION 


NEW and USED 
CAR DEALERS 


When in Detroit stop in to see us. 


We WHOLESALE Used Cars 


12625 Grand River at Meyers 
Authorized Ford Dealer 
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More Features of | 





New Nash Model 


— 
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‘Country Club Priced at $1 


645.90 ... 


AI 


Rambler Hardtop on Display 


HE 100-inch-wheelbase Rambler 

series in the Nash line was ex- 
panded Thursday to embrace a 
hardtop convertible. It is called the 
Country Club and offers as stand- 
ard equipment all the Custom group 
accessories. 

The Country Club joins a 
standard Suburban and a Custom 
convertible and station wagon in 
the Rambler series. The new 
model “offers distinguished mod- 
ern styling, outstanding perform- 
ance, economy, comfort and ease 
of handling,” according to H. C. 
Doss, sales vice-president. 

Advertised delivered price of the 
Country Club, announced Thursday 

after clearance with OPS, is $1,- 


| 845.90. The new model went on dis- | 


| play at Nash dealerships Friday. 
* * a 


|clock, courtesy lights, directional 
| signals, foam cushions and Custom 
upholstery. 

Nash stressed the extra safety 
of the new hardtop as embodied 
in the all-steel top. Convertible- 
type windows are described as 
providing “full vision.” 

Design of side and rear windows 
| provides both increased visibility 
|and the open-air advantages of con- 
ventional convertibles, 
Door centerposts have been elimi- 


|nated and the steel top sweeps for- | 


ward where it joins body side pan- 
|els to reduce blind spots. 

* * * 
NDIVIDUALLY controlled roll- 
down side windows are perma- 

nently set in stainless steel frames. 
| The Country Club has a curved one- 


Nash said. | 


Roominess Marks Rambler Trunk— 

The luggage compartment of Nash Motors’ new Rambler Country Club hardtop convertible 
offers 14/, cubic feet of luggage space. The hardtop is the fourth model of the 100-inch- 
wheelbase Rambler line. 


NCLUDED in the price of the| piece windshild and a curved three- 


Rambler Country Club, Doss} 
said, is more than $300 worth of | 
such accessories as Weather Eye | 
air conditioner, radio, _ electric | 


section window of 5% square feet. 

Featuring the Airflyte type con- 
struction used in all Nash cars, 
the new Rambler has an integrat- 


° 


K-F Sales Rise 
25.7% During 
5-Week Drive 


WILLOW RUN.—Final tabula- 
tions in the Kaiser-Frazer “Big 5” | 
customer demonstration drive end- | 
ed June 23, show that retail sales} 
soared 25.7 percent during the five-| 
week contest period. The gain was} 
registered over sales for the previ- | 
ous five weeks. 

Sales figures covering the period | 
May 23 through June 23 show sub-| 
stantial gains in each of the 18 K-F | 
sales regions and four divisions, it 
is reported. 

Of the regions, Des Moines reg-| 
istered the best gain—65.2 percent, 
while Memphis was second with a 
sales gain of 52.6 percent, and Bos- 
ton was third with 48.3 percent. 

Other regions finishing high in- 
cluded Kansas City, 34 percent gain; 
Cleveland, 33.3 percent; New York, 
29.5 percent; Buffalo, 29 percent; | 
Atlanta, 27.3 percent, and Philadel- 
phia, 21.4 percent. 

Leading the sales divisions was 
the midwest with a contest gain of 
31.7 percent, followed by the eastern 
division with 28.5 percent, 

Backbone of the completed drive, 
and the current drive of the same 
name which was inaugurated on 
June 25, is concentration upon a 
demonstration quota for each com- 
peting dealer and salesman. In sup- 
port is a comprehensive promotion- 
al campaign on the theme “Take 
Off the Blinders and Test the Big 
Two.” | 

For dealers the special incentive | 
in the 2d Big 5 Drive will be char- 
ter membership in a new Dealers’ 
Honor Club to the top three win- 
ners in each of the 18 sales regions. 


OPS in Buffalo 
Prods Dealers 


On Compliance 


BUFFALO.—Prosecution of used-| 
car dealers in the Buffalo area} 
appears imminent according to the | 
district office of OPS. 

Joseph P. Cotter, district enforce- | 
ment Officer, said he is awaiting | 
authority from Washington “to in- | 
stitute prosecutions.” | 

Cotter warned used-car dealers 
“that the law has plenty of teeth.” | 

Most of Cotter’s complaints in- | 
volved used-car dealers who have} 
failed to register guidebooks as} 
required by OPS regulations, 











Warning letters have been for-| 
warded by OPS to “hundreds of | 
dealers who have not complied, | 


giving them five days in which to| 
reply,” said Cotter. 


Austin Elected President | 
By Jamestown Dealers | 
JAMESTOWN, N. Y.—Ralph W.| 


Austin has been elected president | 
of the Jamestown Automobile Deal- | 
‘rs Assn., succeeding Frank S§S.| 
Smith. Walter Telschow was named | 


secretary-treasurer, 


Wondering how new-car and truck produc- | 
tion and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every 
veek throughout the year. 











Country Club Dashboard Easy 


All driving instruments on the Nash Rambler 


the right, the instrument panel curves forward 


Third-Quarter 


(Continued f 


hit 467,454, against the May (1950) 
total of 488,363. 
a a * 

N THE 27 states reported for 

May, new-car sales amounted to 
226,341 units, against 236,468 new- 
car sales in the same states last 
year in May. 

Prospects are that June new-car 
sales were no better than May, ac- 
cording to figures received from 
various metropolitan areas. 

Columbus, O., reported 788 new 
cars sold in the first half of June, 
against 839 in the first 15 days of 
May. Total new-car sales in May 
were 1,738, against 2,282 in May 
last year. 

Washington listed 1,129 new-car 
sales in the first 15 days of June 
compared with 1,036 
half of May, and 1,431 in the first 
half of June, 1950. 


* * * 


UNE started off well enough in 
Cleveland with 1,726 new cars 
sold in the week ended June 8. The 
following week, the total dropped 
to 1,177—the second lowest weekly 


Baubie Takes 
Chrysler Post 


DETROIT. — James A. Baubie, 
who has been public relations direc- 
tor of Westinghouse Electric for 
the past five 
years, has joined 
Chrysler Corp.’s| 
public relations 
organization in 
Detroit, James) 
Cope, assistant to| 
the president, has | 
announced. Ini-| 
tially, he will be| 
on Cope’s staff. | 





will take an as- 
signment in the 
company’s public relations depart- | 
ment, whose functions are under 


J. A. Baubie 


resident partner of Ivy Lee and 


of the company. 


June Sales Off 20% 


New Cars Drop Below Same Month in ’50; 


in the first | 


to Check— 


Country Club are located in a compact cluster 
| directly in front of the driver on a protruding section of the panel which conceals the steering 
| column. Gear shift and directional signal levers also are mounted on this panel section. To 


to provide extra roominess for passengers. 









Dip Expected 
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|figure of 1951—while in the week 
ended June 22, sales rebounded to 
1,544 units, 

May new-car sales in Cleveland 
aggregated 5,678 units, compared 
with 6,832 in the same month of 
1950, and 5,977 in April this year. 

Hopes that May new-car sales 

|might wind up higher, when some 
of the larger states finish their 
counts, received little help from 
Texas, where three of the larger 
cities listed decline from May, 1950. 


* * * 
pyouston reported 2,792 new-car 
transactions in May, against 


3,584 in the same month last year. 
However, the May total was better 





|than the April (1951) figure of 
| 2,492. 
Dallas listed 2,863 new-car 


| sales in May, compared with 3,121 

| in May (1950), while San Antonio 
claimed 1,015 new-car sales in 
May, against 1,324 in May of last 
year. 

Another major market, Detroit, 
had similar news. New-car sales in 
Wayne county reached 15,893 in 
May, compared with 17,178 in May, 
1950, The total topped April (1951), 
however, by a margin of 1,729 units. 

of x * 
NJEW-TRUCK sales promised bet- 
. ter reading. With May reports 
in from 29 states, normally account- 
ing for 52.88 percent of national 
registrations, it was estimated that 
new-truck sales during the month 
reached 92,793 units. 

Such a figure would be some 
2,000 units ahead of new-truck 
sales in May of last year when 
the total was 90,786. New-truck 
sales in April slipped to 84,961, 
against 92,241 in April of 1950. 
For the first four months of this 

year, new-truck sales totaled 337,- 


Later Baubie| 887 units, a margin of 9,757 units 


|over the 328,130 new trucks sold in 

| the first four months of 1950. 
New-car sales in the first four 

months of 1951 amounted to 1,883,- 


|the direction of James W. Lee II,|475 units, an advantage of 125,823 


|units over the 1,757,652 new cars 


|T. J. Ross, public relations counsel | sold in the first four months of last 


| year. 


| ed body and frame welded to- 
gether to form a single unit. 
“Another advantage of Airflye 
|construction is weight reduction, 
| contributing to the car’s exceptional 
fuel and operating economy,” Doss 


* | said. 


+ + * 


_— new hardtop is powered by 
an 82 horsepower, six-cylinder, 
L-head engine, with a displacement 
of 172.6 inches and high compres- 
sion ratio of 7.25 to 1. As optional 
equipment, it is offered with auto- 
matic overdrive having four for- 
ward speeds. 

The Rambler Country Club, like 
other Rambler models, is said to 
|have an advanced type of steering 
and front end suspension for ease 
lof control, driving comfort and 
| maneuverability. 

Retaining basic design features 
of other Rambler models, it has 
| sweeping front to rear fender 
| lines, broad lower hood for great- 
| er visibility and a lower center 
| of gracity. 

Frontal view of the new car 
|points up width and road-hugging 
stability, The radiator grille, an oval 
shaped racing-type air scoop, has 
|heavier horizontal bars that blend 
with the massive front bumper. 
| Headlamps, parking lights and di- 
| rectional signals are recessed in the 
fenders. 





* * * 


NTERIOR of the new model fea- 
tures fully enclosed instruments, 
new upholstery fabrics, wider seats 
and new treatment of chrome, fab- 
ric and plastic trim. Hardware is 
easier to operate. Exterior door 
handles are of the pull-out type. 
The Rambler Country Club sedan 
is available in two-tone colors, in- 
cluding sea mist gray and Pan- 
American red, and champagne ivory 
and carioca rust. 





At Corpus Christi 

CORPUS CHRISTI, Tex.—Henry 
Gillespie, Buick dealer, has been 
elected president of the Corpus 


Christi Automobile Dealers Assn. 
Other officers are Frank Hayden, 

vice-president; Tom L. Goad, secre- 

and Charles 


tary-treasurer, Or- 


singer, director. 





Hercules in France— 


Ford of France announces that a Ford- 

Hercules diesel engine has been made avail- 
able on trucks manufactured at Poissy, 
France. The engine is the Model DIX-6D— 
six-cylinder, high-speed, heavy-duty diesel 
with a piston displacement 248 cubic 
inches. 


of 





Twin Advantages— 

Design of side and rear windows of the new 
| Nash Rambler Country Club hardtop con- 
| vertible provides both increased visibility and 
}open-air advantages of a convertible. Door 


| centerposts have been eliminated and the 
| steel top sweeps forward where it joins body 
;side panels to reduce blind spots. Individu- 
ally controlled roll-down side windows are 
permanently set in stainless steel frames. The 
Country Club has a curved one-piece wind- 
shield and a curved three-section rear window 
of 5'/, square feet. 





U.S. Sues 2 Firms, 
Charging Trust 
In Crankshafts 


CLEVELAND.—Muskegon Motor 
Specialties Co., Muskegon, Mich., 
and Ohio Crankshaft Co., Cleveland, 
have been named in civil antitrust 
action in the Federal Court in 
Cleveland for allegedly imposing 
illegal restraints upon, and monop- 
olizing the manufacture of induc- 
tion-hardened crankshafts, it was 
announced last week by Attorney- 
General J. Howard McGrath. 


The complaint alleges that the 
defendants, and certain concerns 
named as co-conspirators, have en- 
tered into unlawful contracts and 
arrangements which extend their 
control beyond what is permitted 
by a legal exercise of patent rights, 
particularly by utilizing restrictive 
|patent licenses to control the use 
of machines and equipment for the 
manufacture of induction-hardened 
crankshafts. 

It is further alleged that, by 
agreement of defendants, customers 
have been allocated, competitors 
boycotted and potential manufac- 
turers denied the right to utilize 
patents in the manufacture of such 
crankshafts. 

The complaint requests the court 
to enjoin the continuation of the 
illegal activities and to take appro- 
priate action to dissipate the effects 
of the violations and to restore 
competition. 

Induction - hardened crankshafts 
are produced from machined steel 
forgings, the bearing surfaces of 
which are hardened by inductive 
heat treatment, the Justice depart- 
ment said. Hardening by this 
method increases the surface resist- 
ance to wear without impairing the 
internal structure. Such crank- 
shafts are used in heavy-duty en- 
gines found in trucks, locomotives, 
tractors, earth-moving equipment 
and other similar equipment, it was 


pointed out, 
* * & 


7 Machine Tool Firms 


Sued on Patent Pool 


DETROIT. An antitrust suit 
against seven machine tool com- 
panies has been filed here by the 
Department of Justice. The suit 
contends the companies pooled pat- 
ents to restrain trade. 

Named in the action were: Asso- 
ciated Patents, Inc., Carlton Ma- 
chine Tool Co. and Lodge & Shipley 
Machine Tool Co., all of Cincinnati; 
Brown & Sharpe Mfg. Co., Provi- 
dence; Mac Investment Co., Cleve- 
land, and DeVlieg Engineering Co. 
and DeVlieg Machine Co., both of 
Ferndale, Mich. 

The firms were accused by John 
W. Neville, head of the local office 
of the Justice department, of set- 
ting up Associated Patents, Inc., to 
pool patents they owned or might 
acquire. 


Neville said the seven companies 
do an annual business of $20,000,000. 








Lewis Motors (Studebaker), Ot- 
tawa, has celebrated its 30th anni- 
versary with an open house. Wally 
Lewis heads the firm. 
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Cotbed Hit Industry .. . 








Layoffs, Shutdowns Under Way 


probably have put in enough down-| ter of this year is guaranteed under 
time when they resume later this| CMP, but the 54,000 cars it expects 


(Continued from Page 1) 


turnout of 484,799 cars and 133,621 

trucks—a total of 618,420 vehicles. 

So, U. S. plants ended the first 
six months of 1951 having turned 
out 3,099,834 cars and 788,714 trucks 


for a total of 3,888,548 vehicles. It | 
was about the same number of cars | 


turned out in the same period of 
1950, but an additional 131,000 trucks 
makes the first half of 1951 the best 
first-half period in history. 

+ + * 


iY IS likely to be a long time be- 
fore output holds to such levels 
again. This week’s volume should 
provide some criterion of what to 
expect in the future. Due to sag 
to one of the lowest levels of the 
year, it is likely to add fuel to 
speculation that cars will be in 
tight supply before year’s end, 

This week will find schedules 
off about 13 percent at Ford, as 
much as 30 percent at Chrysler 
and to a lesser degree in General 

Motors’ plants. 

In recent weeks Chrysler has 
been building cars at a rate of 
about 6,400 daily. Ford schedules 
starting today (July 9) will be re- 
duced as follows: Ford, 3,692 daily 
to 3,200; Lincoln, 120 to 96, and 
Mercury, 1,040 to 855. 

Adjustments by other makers to 
comply with the production pro- 
gram assigned them by NPA are 
likely to vary according to expedi- 
ency. The total for the industry as 
a whole for the third quarter has 
been set at 1,200,000 cars and 275,000 
civilian trucks, 

* 


* + 
M HOPES to avert large layoffs 
by suspending production for a 
week during August. GM apparent- 
ly plans to build 40 percent of its 
quota, as permitted under NPA 
rules, in July. 

Some observers say that GM 
hopes the materials situation may 
have been reappraised by the gov- 
ernment by that time and found 
better than was anticipated, 

Meanwhile, NPA’s third-quarter 
production program will have lit- 
tle effect on the operations of 
independent car producers, with 
the exception of Studebaker and 
Nash. They are the only two who 
have been building at higher lev- 
els than their third-quarter quo- 
tas will permit. 

And And Studebaker and Nash will 


Defense Takes 1 2% 
At U.S. Rubber 


NEW YORK.—-About 12 percent 
of U. S. Rubber Co.’s total business 
is defense work, it is disclosed. 

Major items for the armed forces 
include tires for aircraft and land 
vehicles, armored tank tracks, self- 
sealing fuel tanks, hose for battle- 
ships and aircraft, communication 
wire, life vests, footwear and cloth- 
ing, surgeon’s gloves and inflatable 
sleeping pads, it stated. 
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(There is still a limited supply of 1951 
Almanacs available ot $2.50 per copy). 





month to start producing again at/ to build in the same period are not. | 


their June rates. 
. * * 
pPAcsanvs quota in the third- 
quarter will permit the produc- 
tion of about 400 cars a day, as 
compared with a June rate of about 
300 daily. 

Kaiser-Frazer has been building 
less than 200 cars daily, as com- 
pared with a third-quarter quota 
of about 300. Hudson has been 
building only. a few hundred cars 
a week for the past month due to 
labor trouble, while Willys is an- 


other producer currently operat- 


ing below quota limits. 

Truck production is not expected 
to show much of a downturn this 
month. Ford said last week that it 
hoped to keep on building about 





ITU one 


1,500 trucks daily, while Studebaker 


said it had scheduled 14,500 for the | 


third quarter of this year. 

Studebaker made 11,700 trucks in 
the third quarter of 1950, and this 
year’s increase will come largely 

from military volume, 

* * * 
TUDEBAKER'’S production of 
14,500 trucks in the third quar- 


Dodge Dealers 
Pick Leaders of 


Council Units 


DETROIT.—Chairmen have been 
chosen by the 21 regional commit- 
tees which were elected earlier this 
year by the 4,300 Dodge dealers 
throughout the nation in the first 
election under the Dodge Dealers 
Advisory conference. 

Names of the chairmen within 
the 21 regional committees were 
announced last week by L, J. Ouel- 
lette, director of the conference. 

At organization meetings held by 
each of the 21 regional committees, 
a vice-chairman, a recording sec- 
retary and a chairman of its public 
relations committee were elected in 
addition to the chairman. Chair- 
men of the various sub-commit- 
tees and four additional members 
serving on each committee likewise 
were appointed. 

Names of the chairmen are: 

Atlanta—I. C, Pendarvis, Tampa, 
Fla.; Boston— Albert Hill, Law- 
rence, Mass.; Chicago—Harry 
Mitchell, Mitchell & Cassel, Peoria; 
Cleveland—H. E, Johnson, Youngs- 
town. 

Cincinnati—Frederick M. Sutter, 
Columbus, Ind.; Dallas—Albert H. 
Berry jr., Houston; Detroit—oO. L. 


Materials for third-quarter car 
output at all plants will have to be 
obtained after CMP has provided 


for defense and defense-supporting 
| 


production. 

The likelihood is that all this 
will be changed soon, Automobile 
makers were scheduled to meet 
with NPA officials in Washing- 
ton last Thursday, and informed 
sources said that NPA would ad- 
vise car makers that after Oct. 1 
they will be under CMP, too. 

Most of the independents are said 


|to favor such action. They can see | 


their steel procurement problems 
becoming more difficult as the de- | 
fense program gets underway. 

* * . 


A*™ OFFICIAL of one company 


A 


Farina Visits Nash— 


~ 


Pinin Farina, internationally famous body designer and consultant to Nash, conferred with 
Nash officials regarding future styling plans during a recent visit to Detroit. Left to right 





are George Romney, vice-president; H. C. Borisch, trim engineer; George W. Mason, presi- 


dent; T. Ulrich, chief body engineer; E. E. 


director of research, and Renzo Carli, 


Anderson, chief stylist; Farina; M. F. Moore, 


Farina's associate. 


Lewis Assails Escalators, 
Spurs Local 600 Fight 


(Continued from Page 1) 


said last week that sheet steel | 


should be in good supply around | 
the end of the year, but that the 
situation on alloys showed signs of 
getting worse instead of better. 








Mears, Toledo; Greensboro — Rus- 
sell B. Lentz, Spartanburg, S. C.; 
Kansas City — Charles H. Spencer, 
Wichita; Los Angeles—C, F. Bar- 
rows, Bakersfield; Memphis—Wil- 
liam H. Sadler, Little Rock, Ark. 

Minneapolis—D, G, Kelly, Grand 
Forks, N. D; New York—Frank G. 
Nealon, Scranton, Pa.; Oklahoma 
City — Stanley McDonald, Roswell, 
N. M.; Omaha—J. W. Hills, Carroll, 
Ia.; Philadelphia — Edward Fisher 
jr., Collingswood, N. J.; Pittsburgh 

Paul Ruch, Clearfield, Pa.; Port- 
land—R. L. Fry, Pocatello, Id.; San | 
Francisco—Peter A. Gasser, Napa, 
Calif.; St. Louis—Oliver C. Joseph, 
Belleville, Ill.; Syracuse —Clell S. 
Forsythe, Syracuse. 


a Maker Told 


To Revise Origin Claim 
WASHINGTON. Under the 
terms of an initial decision filed 
by a Federal Trade Commission 
trial examiner, Pennsylvania Oil 
Terminal, Inc., Silver Hill, Md., and 
its officers would be prohibited 








from “misrepresenting that the 
Penolube motor oil they sell origi- 
nates in the Pennsylvania oil field.” 
Auto Stocks 

June June 1951 

27 20 High Low 
Chrysler 66% 69% 82% 65% 
Crosley 2% 8% 5% 2% 

46% 48% 54 46 

5% 5% 8% 5% 

18% 18% 22% 17% 
Packard 4% 4% 6% 43% 
Stude. 273% 28% 35% 26% 
Willys 8% 9 12 8 
Average 19.79 22.27 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 





From their side of the fence, 
spokesmen for the steel industry 
say that any hope that steel prod- 
ucts will be easier to get this fall 
has gone out the window. 

Privately, they say that when the 
door was opened for freight car 
builders to get special steel allot- 
ments, a good many other such 
groups walked in. 

They say that when NPA adds 
up the steel needs of only its CMP 
requirements, it will find that more 


than 100 percent of the nation’s 


supply has been spoken for. 


before the huge local’s birthday | 
party here June 23. 

Stellato used the opportunity to 
outline all the points of his oppo- 
sition to Reuther policies. Per- 
sonal insults abounded, Lewis 
terming Reuther a “pseudo-intel- 
lectual nitwit” and Stellato chal- 
lenging the UAW chief’s illness 
as an excuse for not attending 
the rally. 

Reuther became ill at a White 
House conference a day after the 
UAW International Executive Board 
had voted to boycott the Local 600 
rally as a “political maneuver.” 

* * * 
st aneD and Lewis joined also 
in heaping abuse on the five- 





Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 





Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
June 30, Week, June 23, June, duly 1, June 30, 
1951* 1950 1951* 1951 1950* 1951* 
CHRYSLER 32,710 36,076 32,274 134,018 373,659 711,084 
Chrysler 4,662 4,922 4,310 18,656 52,459 96,364 
DeSoto 3,288 3,637 3,208 12,987 39,075 64,071 
Dodge . 8,824 10,271 8,612 35,817 105,240 190,256 
Plymouth . . 15,936 17,246 16,144 66,558 176,885 360,393 
FORD 21,994 32,355 23,761 99,991 806,493 674,679 
Ford 17,057 24,317 «=18,066 77,554 620,040 523,405 
Lincoln 601 724 573 2,367 17,636 15,426 
Mercury 4,336 7,314 5,122 20,070 168,817 135,848 
GENERAL MOTORS.... 52,968 67,882 50,628 206,521 1,497,567 1,288,025 
Buick . 9,401 12,101 9,168 36,942 270,285 231,827 
Cadillac 2,173 2,494 2,170 8,848 46,626 56,128 
Chevrolet 27,106 33,755 24,879 102,521 751,975 639,601 
Oldsmobile 6,470 8,768 6,374 26,241 197,201 163,223 
Pontiac ‘ 7,818 10,764 8,037 31,969 231,480 197,246 
KAISER-FRAZER 881 4,084 761 3,550 44,940 67,603 
Frazer 9,955 aad 
Kaiser .. 881 4,084 761 3,550 34,985 67,603 
CROSLEY 30 212 55 187 3,222 3,276 
HUDSON 385 3,869 370 1,120 74,991 73,257 
NASH . 3,803 4,447 3,781 15,185 107,435 91,296 
PACKARD 1,514 1,426 6,513 31,941 46,520 
STUDEBAKER - 4,665 6,575 4,752 16,372 149,157 127,301 
WILLYS-OVERLAND?+ 361 1,029 378 1,342 16,306 16,793 
Total Cars, U. S. 119,311 156,529 118, 186 484,799 3,105,711 3,099,834 
+Includes station wagons and Jeepsters. *Revised. : . an 


COMMERCIAL CARS 
(U, S. PRODUCTION ONLY) 








Week Week Jan, I Jan, 1 
Ended Same Ended Total to to 
June 30, Week, June 23, June, July 1, June 30, 
1951* 1950 1951* 1951 1950* 1951* 
CHEVROLET 11,998 11,573 10,049 43,023 250,854 250,623 
CROSLEY .. 10 21 13 37 199 386 
DIAMOND T 160 142 144 564 2,879 4,368 
DIVCO 100 95 100 440 2,048 2,433 
DODGE 7 4,110 3,792 4,094 16,989 34,635 87,811 
FEDERAL 65 1 65 262 860 1,172 
FORD ..... 7,233 7,115 7,201 30,827 183,861 181,834 
GMC ........... . 2,702 2,000 2,660 10,678 55,874 69,290 
INTERNATIONAL 3,004 3,153 2,999 12,598 60,808 87,169 
MACK .......... 330 163 311 1,363 5,311 8,706 
REO ...... 172 342 1,126 1,980 8,470 
STUDEBAKER 1,060 1,060 1,054 4,229 26,836 23,909 
WHITE ..... 400 312 400 1,647 6,632 9,227 
WILLYS-OVE RLAN D_ 2,544 9384 2,430 8,338 19,542 45,461 
MISCELLANEOUS 358 150 358 1,500 4,904 7,855 
Total Trucks, U. S..... 34,074 30,733 32,220 133,621 657,223 788,714 
Total Cars, Trucks, 
U. &. Pa ..153,385 187,262 150,406 618,420 3,762,934 3,888,548 
Total Cars, Trucks, 
Canada ; . 4,501 8,806 9,114 34,832 187,334 240,420 
Grand Total 


Cars and Trucks, 
U. S. and Canada 


Drive, Sterling, Nash, etc. 


157,886 196,068 159,520 653,252 3,950,268 4,128,968 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel fight? 


year escalator contracts adopted by 
ithe auto industry with the collabo- 
ration of the Reuther regime. 

Declaring that “we cannot wait 
until 1955,” Stellato called for im- 
mediate negotiations on guaranteed 
annual-wage demands. The UAW'’s 
1951 convention in Cleveland voted 
to table these demands until 1955, 
when the five-year contracts will 
expire. 

Stellato laid part of the blame 
for the alleged “speedup” difficul- 
ties at the Rouge plant to the 
“annual improvement factor.” 
This is an integral part of the 
escalator contracts. 

The Local 600 leader also de- 
nounced Ford’s plant decentraliza- 
tion program as the “oldest anti- 
union technique—job runaway.” 

+ * * 


TELLATO invited Lewis to the 
birthday party because of his 


|assistance as first president of the 
|CIO in the 1941 unionization of the 
| Ford plants. 


The appearance of Lewis at- 


| tracted about 50,000 rank-and-filers 


and their kin for another look at 
the bushy-browed orator. 


Except during emergencies, 





Lewis said, escalator contracts 
“always slide in the wrong direc- 
tion.” He assailed them as 
“broken-leg contracts” because 
General Motors President C, E. 
Wilson conceived the escalator- 
“improvement factor” plan while 
convalescing from such an injury. 
Although denying he wanted to 
switch Local 600 from the UAW 
to the UMW’s District 50, Lewis 


Hudson Strike Delayed; 


Mediation Sought 

DETROIT. — After Hudson 
workers voted better than three 
to one for a strike, UAW-CIO 
Local 154 deferred formal walk- 
out action last week pending 
conferences with union interna- 
tional officers and state labor 
mediators. 








made an indirect overture to enlist 
the Rouge local in a proposed $50,- 
000,000 labor defense fund. He 
promised a UMW contribution of 
$10,000,000 if 40 other unions kicked 
in $1,000,000 each. 
* + * 

Detrae vehemently that he had 

ever condoned Communism, the 
speaker said that “John Lewis was 
fighting Communism before Walter 
Reuther ever read Marx’ ‘Das Kapi- 
tal’ and failed to understand it.” 

Indirectly jabbing at the UAW 
chief, Lewis deplored “profoundly 
intellectual labor leaders who pay 
more attention to the dreaming of 
dreams than to the _ bread-and- 
butter needs of their membership.” 

* + * 
LzZvs ripped into such federal 
regulations as the “Taft-Hartley 
slave law, wage stabilization boards 
for compulsory arbitration or bu- 
reaucratic fiats and edicts.” He 
voiced fear, however, of the conse- 
quences of a heavy rearmaments 
program without an outlet for all 

the new U.S. weapons. 

“Economic Stabilizer Charlie Wil- 
son,” Lewis explained, “says we'll 
be so strong by 1953 that Russia 
will be afraid to fight us. Well, if 
Russia don’t (sic) want to fight us 
in 1953, when Wilson gets ready, 
who in the hell are we going to 


—” 
—Mac Gorpon 
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Auto Forum 


(Continued from Page 4) 


port with words our American free 
enterprise system and concurrently 
cuss the politician with gusto for 
expediency. These fearless leaders 
usually, in a moment of great de- 
cision, contribute to the campaign 
funds of both political parties, even 
though one party’s candidates and 
programs are unfriendly to the 
continuance of the American free 
enterprise system. 

These giants of the free enter- 
prise system (large and _ small 
giants) talk tough about courage in 
public life and then make the forth- 
right decision to give contributions 
to opposing candidates, Business- 
men, large and small, play it safe, 
campaign after campaign, and all 
the while cuss the politician for 
being deceitful and expedient. Does 
this statement of conditions cause 
the reader to blush? If no blush, 
then it should establish my point 
and signifies effectively our cal- 
loused condition. 

I sincerely believe that the 
common attack on our Congress, 
our governors and members of 
our legislatures, must be inspired 


ing attitude of businessmen during 
a congressional discussion when 
legislation is under consideration 
on the one hand, and during a con- 


During the congressional session 
they are alert and mighty inter- 
ested in government. During the 
campaign they take a long walk, 
or better yet, go fishing. 

We of the automotive industry 
have witnessed members of Con- 
|gress who, voluntarily and con- 
scientiously, did everything in their 
power to improve or destroy un- 
reasonable legislative restrictions 


try and the franchised dealers. The 


months later these friendly mem- 
bers of Congress, who fought their 
hearts out in the halls of Congress 
for our cause, were facing a fight 
for reelection. Dealers were con- 
tacted to give moral and financial 
support to their Congressional 


friends. Almost without exception 
the dealer, with great indignation 
and righteousness, declared, “Oh, 





in part by those who would | 
destroy the American way of life. | 
At least, the Leftwing element of 
the press and radio have been 
constantly active for several 
years in their denunciation of 
our elected representatives. What 
easier and surer method of propa- 
ganda could be developed by our 
enemies as a means of destroying 
the American people’s faith in 
their own form of government? 

A large percentage of our busi- 
ness and professional men have 
the mistaken belief that if they get 
enough money together, they can 
buy anybody who holds public 
office. I know this is not a fact, | 
but I mention it to establish that 
those who should lead the crusade 
for free enterprise and honesty in 
government have contributed 
mightily to the indifferent attitude 
by the public regarding politics, 
politicians and government in gen- 
eral. A good question is Who is the 
more dishonest in the case of where 
political influence is purchased — 
the one who receives the graft or 
the one who gives the dollar? 

* * 7 





S AN association manager, it is| 
“% interesting to witness the chang- | 


Letterbox 


(Continued from Page 4) 


ally the car shown is Lindley Both- 
well’s 1914 model National Road- | 
ster, manufactured in Indianapolis. 

The 1898 De Dion is a French car, 
a very nice one, too, owned by 
Pomona’s Lincoln-Mercury Dealer, 
Frank A. Ruppert. However, Mr. 
Ruppert’s De Dion does not appear 
in the photograph. 

I hope this will set the record 
straight, so that your readers will 
not feel that France was so far 
ahead of us in automobile design. 


-FLoyp Ciymer, Los Angeles. 
* * * 


On page 27 of the latest AuTomo- | 
TIVE News, you have described as 
an 1898 De Dion Boulton what ap- 
pears to be a 1914 model 40 Na-| 
tional Speedster. 

No doubt this discrepancy will be | 
called to your attention by numer- 
ous readers since there is no 
resemblance between the early 
French De Dion and the “Mighty 
National,” which won the 1912 In- 
ternational Race with Joe Dawson 


at the wheel—R. J. OSHE!, 817 
Washington St., Buffalo 3, N. Y. 

+ * * 
On page 27 of your issue of | 


June 18 you show a picture which 
is supposed to include an 1898 
De Dion Boulton runabout. I would 
suggest that you check on this as| 
I do not believe that any French 
manufacturer made an automobile 
that looked like that particular one. 

It is a typically American job and 
the year 1898 is unquestionably 
wrong so far as the illustrated car 
is concerned. It surely could not 
have been built prior to 1905 and 
most likely was a 1908 or 1909 
model. 

Unless I am badly mistaken, the 
1898 De Dion Boulton job had a 
small engine underneath the body 
whereas the pictured car very 
definitely has an under-hood en- 
gine, undoubtedly a 4-cylinder.— 
E. G. Srrzert, Flushing, N. Y. 











High-priced corn, grain and labor make beef 
high-priced...so farmers have turned to grass feeding. 


gressional campaign on the other. | 


proposed for the automotive indus- | 


legislative battle was won, A few) 


You can’t pick 
lawn mowers by looks! 


appliances which lighten labor, give more leisure, 


my, I never participate in politics.” 

Business and professional men 
must make up their minds 
whether they are playing for 
keeps in the struggle to maintain 
our free enterprise system, or 
espousing the expedient and un- 
worthy game of grubbing the 
most dollars in the _ shortest 
period of time. Thus far, busi- 
ness and professional men as a 
group have not had _ sufficient 
intestinal fortitude to assume a 
hard-hitting positive position and 
to back that position all the way. 
The medical profession is the 
outstanding exception of a group 
of business or professional men 


|paign to elect candidates who sup- 
|port their cause and to defeat can- 
|didates who are their enemies. The 
results have been amazing and 
gratifying. Today politicans  re- 
|spect the medical profession. 
+ * * 

OLITICIANS are not dumb, and 
they are very realistic. They 
jsoon learn the difference between 
those who sincerely fight for a “just 
|cause” and those who become 
“temporarily incensed” over’ the 
jloss of a dollar or the adding of 
}a new tax. 

Politicians realize that, when they 
cooperate with most business and 





Last year D. Howard Doane, of Missouri, put 


seventeen steers on grass, kept weight-gain records. 
Some of the showring types moved around too 
much, were nervous munchers, and lost weight at the 
start. The best lawn mower and beef producer was a 
big-bellied, swayback creature that no cattle judge 
could see with field glasses! 
The tests showed that the corn-converting steer 


isn’t the best grass feeder 


new type for grassland economy! 


Farming is a business that requires brains 
and research for prosper 


to meet changing conditions . . 


new types, techniques, id 


or economy, practices and procedures for raising 

production and lowering costs. 
The farm homemaker keeps 

pace with her businessman 


husband...modernizes, remodels, g 


adds color and character 


furnishings and furniture 


and wall coverings, decorations 


and designs, devices and 


», floor 


.. «proved the need of a 


who have made a forthright cam-| 
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of spendable cash and savings from a 
decade of highest agricultural | ace 
prosperity, currently engaged (= ‘ 

in all out production! xr 


Mostly missed by general 





Bright Futures Seen 
For Youths in Autos 


CLEVELAND. — Marcus E. 
Feder, president of the Cleveland 
Automobile Dealers Assn., in a 
column-guest article in the Cleve- 
land News’ automotive page, 
urged “young men to consider 
auto sales career for within 15 
years many of the top executives 
will be retiring in droves.” 

Manufacturers are spending 
millions of dollars in advertising 
their product to create a desire 
for ownership, Feder said, This 
pre-selling job makes the auto- 
mobile salesmen “welcome in the 
home, office or shop,” and, he 
added, the automotive field is 
wide open for young men. 





professional men, they are working 
with individuals who equivocate 
and vacillate. If businessmen help 
at all in a campaign to back their 
friends, a little pressure from the 
opposition will bring forth a con- 
tribution and even stop support for 
the genuine friends, 

The automotive industry, accord- 
ing to my personal views, was one 
of the first industries to be econom- 
ically controlled and our record of 


lift standards of living. 


media, the best class audience 
in the US today is best reached by SuccessFuL 








|“wins” in Congress became fewer 


aud fewer. Our precarious political 
position in national affairs is not 
the fault of any person or group 
but rather the aggregate result of 
our not showing appreciation for 
past favors and an_ established 
record of shirking our political 
responsibilities toward those who 
fought and are fighting our battles. 

The financial records will prove 
that never before have business 
and professional groups gained 
so much in such a short period 
of time. Facts will establish that 
the automotive industry and 
other groups cannot actually take 


| any of the credit for “holding 


the free enterprise line” thus far. 


To be an apostle of our free 
enterprise system necessarily re- 
quires that we must no longer be 
afraid to be classified as a_ poli- 
tician. It means that we must stop 
being frightened and hesitant about 
offending a customer whose politi- 
cal views are contrary to our 
country’s interests. We must stop 
seeking political cooperation in the 
A.M. and assuming the non-politi- 
cal status in the P.M. The business- 
man’s present “political approach” 
dictates that our emblem should be 
an “umbrella” and our. slogan 
should be “appeasement.” 







Best market for better business... is the 
businessman farmer and his family on the nation’s 


best farms... prosperous purchasers, with billions 


FARMING’S 1,200,000 circulation, with more than 


ity... constant change 
. development of 


eas increasing efficiency 






to the 


electric 


a million concentrated in the 


Heart states... 


lowa.. 


the average US farmer! 





15 agricultural 
with the best land, livestock, 
machinery, highest plant investment, greatest 
vields and earnings...the average SF’s subscriber’s 


annual income is more than 50% higher than 


No advertiser gets his full quota of new car 
sales without this market and medium. For data 


and detail, call any SuccEssFUL FARMING office... 


Meredith Publishing Company, Des Moines, 
.also New York, Chicago, Cleveland, 


Detroit, Atlanta, San Francisco, Los Angeles. 


XL 


30 


AUT 


Widespread Layoffs Seen... 





Truck Makers Cool 
To Output Quotas 


(Continued from Page 1) 


Ford, 21.15; GMC, 7.65; Internation- 
al Harvester, 8.70; Pontiac, .20; 
Studebaker, 4.58, and Willys, 8.75. 

Medium trucks: Chevrolet, 33.33; 
Diamond T, .71; Divco, .24; Dodge, 
12.23; Federal, .16; Ford, 26.67; 
FWD, .20; GMC, 7.00; Interna- 
tional, 13.00; Nash, .26; Reo, .80; 
Studebaker, 5.00, and White, .40. | 


Heavy trucks: Autocar, 1.75; 
Available, .12; Brockway, 1.85; | 
Brown, .16; Coleman, .04; Corbitt, | 


16; Dart, .14; Diamond T, 3.45; 
Dodge, 13.15; Duplex, .10; Federal, | 
1.50; Ford, 13.15; Freightliner, .15; 
FWD, .70; GMC, 12.60; Hendrick- 
son, .13; International, 27.20; Ken- 
worth, .70; Mack, 9.20; Marmon-H, 
.03; Oshkosh, .19; Peterbilt, .30; Reo, 
2.75; Sterling, .32; Walter, .13; Ward 
LaFrance, .13, and White, 9.90. 
+. * . 
ENERAL feeling among truck 
makers was that the govern- 
ment had failed to recognize the 
essentiality of trucks to the nation’s 
transportation system. 

Some quarters noted that the 
government has been bending 
over backwards in recent months, 
at the expense of other steel 
users, to assure steel supplies for 
producing railroad freight cars. 

It was pointed out that a 23 per- 
cent cut in steel for freight cars in 
July actually will be no cut at all. 
July steel allotments will permit 





the production of 7,600 rail cars 
during the month, or as many as 
shops have been turning out any- 
way. 

The government has been alloting 
steel for 10,000 freight cars a month, 
but production never did get up 





Quotas for Trucks 
Light Trucks 

































NPA Estimated 
Rating 3d Quarter 
(Percent) Shares 
Chevrolet . 34.93 52,395 
A 21.15 31,725 
Dodge .......... 13.44 20,160 
a 8.75 13,125 
International... 8.70 13,050 
a 11,475 
Studebaker ... 4.58 6,870 
ch dtici sent 50 750 
Pontiac ............ -20 300 
Crosley ....... on. ne 150 
Totals ...... 100.00 150,000 
Medium Trucks 
Chevrolet ........ 33.33 29,997 
Ford ae 24,003 
International.. 13.00 11,700 
Dodge .............. 12.23 11,007 
EE wéesiese 7.00 6,300 
Studebaker 5.00 4,500 
ds scccrskies 80 720 
Diamond TT... .71 639 
White 40 360 
Nash ........ 26 234 
Diveo ...... 24 216 
 _ a 20 180 
Federal . a 144 
Totals 100.00 90,000 
Heavy Trucks 
International.. 27.20 9,520 
RE iene Sahas 13.15 4,603 
Dodge . 18.15 4,603 
. 12.60 





















Diamond T...... 

TEI coke secseees 2.75 963 
Brockway ...... 1.85 647 
Autocar 1.75 613 
Federal ... 1.50 525 
FWD. -70 245 
Kenworth -70 245 
Sterling ....... 32 112 
Peterbilt .... 30 105 
Oshkosh . . wae 67 
Brown ........... . ae 56 
Corbitt 16 56 






Freightliner . 


Hendrickson .. 
— 























LaFrance... .13 45 
Available ........ 12 42 
Duplex 10 35 
Coleman ... 04 14 
Marmon-H 





| 
| 


that high. Only the freight car goal 
has been cut, say truck makers, 
* * * 
yA TE allotments of 
steel, copper and aluminum for 
truck-building are based on each 
company’s relative standing in the 
industry, NPA said last week, fol- 
lowing a meeting with truck mak- 
ers. 
NPA said it would divide the bulk 
tonnage of controlled materials al- 


loted for truck production under| 


CMP among all manufacturers, ac- 
cording to individual percentages 
based on production since January, 


| 1947. 


NPA said its intent was to pre- 
serve competition in the indus- 
try. This was taken to mean that 
a manufacturer’s “break-even” 
point got major consideration. 

But because truck production last 
year was marred by prolonged 
strikes at Dodge and International, 


NPA said 1950 was given little con- | 


sideration as a base period. 
* * + 


RUCK makers found reason to} 


quarrel with NPA’s latest truck 
production program principally be- 
cause it differed so sharply from 
one proposed by the government 
agency only six weeks ago. 

At that time, NPA suggested 
using the first-half of 1950 as a 
base period and limiting light 
truck output to 70 percent, while 
allowing production of mediums 
at 100 percent and heavies at 120 
percent. 

Opinion is divided among truck 
makers whether NPA’s latest pro- 
duction program’ will represent 
greater or lesser curtailment of pro- 
duction than the one originally 
proposed. 


Some makers who concentrate | 


principally on making light trucks 
feel they have been dealt a terrific 
blow. But most of the controversy 
stems from NPA’s analysis of com- 
petitive positions. Very few makers 
think they’ve been treated fairly 
along that line. 
* * * 


HE light truck makers hold 

their production will have to 
sag as much as 40 percent in the 
next three months, while a _ pro- 
ducer of medium trucks will suffer 
only a 15 percent cutback. 

Most makers have experienced 
great difficulty in producing at 
current levels, due to an already 
tight materials situation. They had 
hoped for relief along this line in 
the belief that the government 
would rate*trucks a prime essential 
to the mobilization effort. 

It was recalled that NPA’s 
originally proposed truck produc- 
tion program has been “confus- 
ing.” Referring to the latest or- 
der, one maker suggested last 
week that “maybe this is what 
they meant.” 

Actually, NPA’s truck production 
program for the third quarter of 
1951 may compare favorably with 


output in the same period of 1950, | 


when 349,621 trucks were built. 
* + + 


UCH a prospect, of course, does 
not promise any fruits for the 
truck dealer. Any trucks built over 
the 275,000 limit will be in the mili- 
tary category and not available for 

distribution to private buyers. 
Manufacturers aren’t likely to cut 
their export shipments to any ap- 
preciable degree, especially since it 
has taken a great deal of effort to 
build up export markets in the 

postwar period. 

BerNigE THOMAS. 


Wiley Reelected 
By Pa. Haulers 


HARRISBURG, Pa. — (UTPS) — 
Charles F. Wiley, Pittsburgh, was 
reelected president of the Pennsyl- 
vania Motor Truck Assn. at the 
annual meeting of the group in 
June, it has been announced, 

Other officers reelected were: Ed- 
ward Gogolin, Harrisburg, first vice- 
president and general manager; 
Harry J. Gormley, New Castle, 
treasurer, and J. R. Cray, Pitts- 
burgh, secretary. 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS (18c) 


PER WORD for each 


insertion. Cash 


in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 
ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
Chet) 1 tae be ee) et 1) a in care of Automotive News, Detroit 26, Mich.’ add One Dol- 
lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 


received. Display Ads: $9.80 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE 





Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 





SALES MANAGER, who knows automotive | 


service equipment market, wanted by 
internationally known firm recognized as 
leader in field. Man we seek is between 
35 and 45 years of age, with a proved 
record of accomplishment as a_ sales 
manager in 
and diagnosis; must have established 
contacts with car manufacturers, field 
organizations, dealers, fleets, He must 
be a sound, hard-hitting salesman with 
executive ability. For the man that can 
produce with a product approved by the 
major car factories, here is an excellent 
opportunity, financial and otherwise. 
Send complete personal and business his- 


tory with recent photo. All replies held | 


in strictest confidence. Address Box 5167, 
c/o Automotive News, Detroit 26. 


WANTED—A TOP FLIGHT 
SALES-GENERAL MAN- 
AGER BY DISTRIBUTOR OF 
ENGLISH CARS 


Five-state, midwest distributor of full line 
of foremost English cars wants an aggres- 
sive Sales-General Manager who can wid- 
en our present good dealership set-up 
and develop maximum sales through hard- 
hitting personal effort and intensive sales 
direction. Write fully, giving age, record 
of experience and accomplishment, sal- 
ary expected, etc. Address BOX NO. 
5227, c/o Automotive News, Detroit 26, 
Mich. 


THOROUGHLY EXPERIENCED parts and 
service manager. Salary and percentage. 
Most modern and completely equipped 
‘‘Big Three,’’ 200 car and truck, direct 
factory dealership in midwest. Excellent 
highway location with volume car and 
truck service potential in rapidly growing 
industrial, agricultural and suburban de- 
velopment adjacent to million population. 
11,000 square feet, nine new twin post 
lifts. Capacity for 12 mechanics or more 
with going paint and lubrication depart- 
ments. Will consider modern methods 
manager only with 100% clean, successful 
record, Opportunity proven man to in- 
vest, but not required. All replies ac- 
knowledged promptly and confidentially. 
Box 5228, c/o Automotive News, De- 
troit 26. 


WANTED 
SERVICE MANAGER 


Large Southwestern 
Chevrolet Dealership 


Only aggressive men between ages of 
35 and 45 need apply. Chevrolet ex- 
training 


perience and administrative 


absolutely necessary. Mail picture or 


snapshot and application to Box 5205, 
c/o Automotive News, Detroit 26. 


EXPERIENCED SALES MANAGER to 
take complete charge of new and used car 
sales for only Packard dealer in city of 
400,000 population. Now doing about 50% 
of potential. Prefer man between 35 and 40 
with Packard experience. Must have abil- 
ity to hire, train and direct salesmen plus 
ability to close deals and attain volume 
without sacrifice of profit, Furnish ref- 
erences, complete history; salary and per- 
centage expected. Reply to C. S. Tread- 
well, 938 Union Ave., Memphis, Tenn. 

SERVICE MANAGER. Must be experienced 
in complete operation of service and body 
departments. One of the largest midwest 
metropolitan Buick dealers, Can earn 
$8,000 plus per year, Give age, experi- 
ence present employment, references. 
Confidential. Box 5145, c/o Automotive 
News, Detroit 26. 


EXPERIENCED SERVICE MANAGER, 
age 35-50, experienced in Chrysler Prod- 
ucts. Able to direct shop personnel and 
complete supervision of service depart- 
ment. Well established dealership, DeSoto- 
Plymouth in Long Island, N. Y. Com- 
pensation depends on qualifications, Give 
full details. Box 5185, c/o Automotive 
News, Detroit 26. 


FORD SERVICE MANAGER, Must have a 
successful record in Ford service, Salary 
$6,000 plus liberal incentives enabling 
you to earn $8,000 per year. A position 
with a future. Cleveland, Ohio. Write all 
experience in full. Box 5208, c/o Automo- 
tive News, Detroit 26. 





the field of engine testing | 


HELP WANTED 


| OFFICE MANAGER-COMPTROLLER. Per- 
| manent posiiion with well established and 
big volume GM dealer, located in tide- 
water area of Virginia. Must have wide | 
experience in automotive accounting. Ca- | 


| 


| pable of control and supervision of costs, | 








personnel, budgets, daily operating con- 
trol and all other business management 
functions, Outstanding opportunity for 





capable man. Letter should give full par- 
ticulars of experience, previous employ- 
ment, age and earnings. Enclose recent 
photo, No reference checks will be made 
without applicants permission. Box 5183, 
c/o Automotive News, Detroit 26. 





WANTED 
| Experienced truck salesman. Must know 
| Chevrolet trucks and truck equipment. 


| Opportunity for truck managership for 





|right man. 
| BOX 5204, c/o AUTOMOTIVE NEWS 
Detroit 26 

SALESMEN WANTED by distributor of 
automotive accessories and body parts. 
Two men for established territories in 

| (Kentucky, Tenn., Western W. Va.) and 
(Eastern W. Va. and Virginia). Experi- 


enced men who have been calling on new 
car dealer trade only, Must be financially 
responsible and own late model car. Com 
pensation on profit sharing basis, Appli 
cants for interview must be accustomed 
to earning $5,000 up. Box 5222, c/o 
Automotive News, Detroit 26, 





PARTS MANAGER, Chevrolet, New York 
State, 1,200 car potential. Experienced. 
Top salary plus bonus. Box 5197, c/o 
Automotive News, Detroit 26. 






POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 











SALES MANAGER'S 
Chrysler or Ford 


GENERAL OR posi- 
tion desired with L-M, 
dealer in metropolitan New York city, 
Long Island, Westchester or immediate 
vicinity. Am presently connected with one 
of the largest Chevrolet dealers in New 
York city as assistant general manager, 
used car manager, truck manager and 
used car appraiser, Can furnish the finest 
of references covering twelve years’ ex- 
perience which will substantiate complete 


knowledge of every phase of operation. 
Forty years of age, married, three chil- 
dren and exceedingly reliable. Box 5211, 


c/o Automotive News, Detroit 26. 


| BODY SHOP MANAGER desires to locate 
in Arizona or Florida with any agency 
large enough to need a body shop man- 
ager. I have been in the auto business all 
my life in both sales and service and 
have operated large body shops very suc- 
cessfully. Have been with Kaiser-Frazer 
for two years both as sales and service 
manager. 42 years of age, married with 
family. Can furnish best of references. 
Box 5210, c/o Automotive News, De- 
troit 26, 

GENERAL MANAGER position desired 
with GM, Ford, L-M dealer—250 units up 
on net percentage basis somewhere in 
south. Former 100 unit Chrysler dealer 
fully experienced all phases now engaged 
in profitable used car operation. Young, 
married, non-drinker, Church, bank, 
finance company references. Trial period 
agreeable. Box 5172, c/o Automotive 
News, Detroit 26. 











SALES-GENERAL MANAGER, Hull-Dobbs 
experience, Trained by GM and Chrysler 
on Chevrolet, Plymouth, Dodge and 
Buick. Last four years in sales or gen- 
eral management volume dealerships, Use 
modern compensation plans, get produc- | 
tion from inexperienced salesmen, Capa- 
ble, mature, energetic, no habits, good 
health. Like salary and percentage. Can 
invest. Box 5226, c/o Automotive News, 
Detroit 26. 

ACCOUNTANT - OFFICE MANAGER. 
Twelve years’ accounting experience. Five 
years’ G.M, accounting procedure experi- 
ence; daily operation control. Complete 
charge. Reliable, go anywhere, Box 5209, 
c/o Automotive News, Detroit 26. 











The Dealer's Market Place! 


BUY IT! 
SELL IT! 
TRADE IT! 


HIRE HELP! 


Through 


AUTOMOTIVE NEWS 
Classified Want Ads 














NEWS, PENOBSCOT BUILDING, DETROIT 26, 


toda Bs 





POSITION WANTED 


SALES MANAGER (or general manager) 
Twenty years’ experience in every opera- 
tional phase—-most adept in personnel 
procurement, supervision and customer 
relations. Finest education, financially 
stable and clean record. Would prove in- 
valuable to dealer with retirement in 
mind. Position must be in Michigan area. 





Will come for interview while on vaca- 
tion, Write Box 5212, c/o Automotive 
News, Detroit 26. 





FORD PARIS MANAGER, lv years’ ex- 
perience $30,000 to $5v,000 operations. 
Excellent record and recommendations. 
35 years old, married, two children, am- 
bitious, honest, sober. Write Box 5186, 
c/o Automotive News, Detroit 26. 


GENERAL MANAGER, Fully experienced 
large operation including wholesale. Ref- 
erences, Write Box 5213, c/o Automotive 
News. Detroit 26. 

DEALERSHIP AVAILABLE 

DEALERSHIP ESTABLISHED 1926, now 
handling Chevrolet and Oldsmobile. Lo- 
cated main coast to coast highway— 
population approximately 10,000. Chiefly 
diversified manufacturing—excellent mid- 
western farming community surrounding. 
Otiices, salesroom, parts and service de- 
partments in excellent condition. Experi- 
enced personnel. Sole reason for selling 
ill health. Replies confidential. Box 5207, 
c/o Automotive News, Detroit 26. 


DEALERSHIP in northern Ohio town of 
8,000 on U. 8S. route 20. Handling one 
of the lower priced cars. New, modern 
building with gas station, fine showroom 
and service department. Owner has other 
interests. Write Box 5217, c/o Automo- 
tive News, Detroit 26. 

AGENCY, now handling Dodge and Plym- 
outh, Complete service station, used car 
lot, located in prosperous city in Penn- 
sylvania. Have their own building, fully 
equipped; gross $360,000 yearly. Rendlog 
Sales Co., 1775 Broadway, New York, 
N. Y. 

SALES AGENCY, now handling Hudson, 
located in Connecticut. Modern show- 
room and garage—long lease. Gross $180,- 
000 yearly. Rendlog Sales Co., 1775 
Broadway, New York, N. 


DEALERSHIP WANTED 

WANTED TO BUY—GM or Ford agency in 
Florida. Factory approval assured. Prefer 
100 to 300 car deal. Reply and negotia- 
tion must be strictly confidential because 
of present ownership. Cash position ade- 
quate. Box 5016, c/o Automotive News, 
Detroit 26. 

PARTY WITH THIRTY YEARS’ experience 
desires 100-300 unit dealership in any of 
‘“‘Big Three’’ anywhere from Texas to 
Florida, Factory approval assured. Re- 
plies confidential. Box 5216, c/o Auto- 
motive News, Detroit 26. 














G.M. DEALERSHIP WANTED 


200 car up franchise. Personal background, 
business experience and ample capital neces- 
sary to assure factory requirements. Replies 
confidential. 


Box 5182, Detroit 26 


c/o Automotive News, 





WANT TO BUY Ford dealership, large or 
small, in Virginia, North Carolina, South 
Carolina, Georgia or Florida. Replies con- 
fidential. M, S. Alford, P. O. Box 444, 
Wallace, N. C, 

WANT TO BUY small ‘‘Big Three’’ deal- 
ership — western Pennsylvania or New 
England, Experienced, have capital. Con- 
fidential, Box 5214, c/o Automotive News, 
Detroit 26. 





DEALERSHIP WANTED 
GMC OR FORD 
200 to 500 units 
Buy outright or '/2 for retiring owner 
Factory approval assured 


Box 5225 
c/o Automotive News 
Detroit 26 





DEALERSHIP WANTED—120-250 cars. 
One of ‘‘Big Three’’ in midwest or west. 
Factory approval assured. Ample capital. 
Replies strictly confidential. Box 5192, 
c/o Automotive News, Detroit 26. 


LINCOLN-MERCURY DEALER wishes to 
expand. Prefers southeastern U, 8S. and 
another Lincoln-Mercury deal but would 
consider Ford. Wm. B. Abramson, 1145 
Cleveland St., Clearwater, Fla. 

WANTED—General Motors, Chrysler or 
Ford dealership in Virginia, Carolinas or 
Georgia. 100-200 cars yearly, Have fac- 
tory approval, Replies confidential. Box 
5215, c/o Automotive News, Detroit 26. 


DEALER SERVICES 








INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi- 
dential. Inventories accepted by all account- 
ants and by the government. 


ALLIED INVENTORY CO., INC. 
6750 Stony Island Avenue, Chicago 49, Illinois 
MUseum 4-3500 
224 E. 38th St., New York 16, N. Y. 
Murray Hill 2-0064 
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DEALER SERVICES 





INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free/ 
4 booklet on Parts Department operation sent | 
; on request. Call or write for service details. 
: Automotive Inventory Service Co. | 
‘ 9900 Freeland, Detroit 27, Mich. WE 3-6449 








INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in-| 
ventory specialists for your kind of fran- | 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are | 
nationally recognized for fine workman- | 
ship. Phone, wire, write Bill Talbot, Tal- | 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. | 


BUSINESS OPPORTUNITIES | 
MSSTABLISHED FARM IMPLEMENT and | 
dealership, handling Studebaker with 
thirty allied franchises—many county 
wide exclusive. Main street location, coun- 





SoA nck 





ty seat town, center of northwestern 
Ohio’s rich agriculture section, One-half 
million dollar annual business, Over one | 


hundred new cars sold last year. Finest 
service equipment, includes Aero pay out 
reel greasing system, floor type exhaust 
system, steam cleaning machine, steam 
heat and beautiful modern living quar- | 
ters. Hackett and Salsberry Realtors, | 
Wauseon, Ohio. Phone 7272. | 
i SOUTH'S ONLY used car showroom featur- | 
: ing the Cadillac. Associate wanted for 
; greater Miami exclusive used Cadillac op- 
i eration. Investment of $25,000 to $50,000 
will yield good safe profit. Prefer active 
business partner. A good idea with merit, 
knowledge and experience. Business ref- 
erences exchanged. Building meeting 
every modern requirement available. Box 
5218, c/o Automotive News, Detroit 26. 


VIRGINIA 


Income Estate | 








BR eee 


253 acres 
location. 


productive 
to 


Attractive home. 
land. Very desirable 
city. Going proposition and a real value. 


j Retire and live comfortably. 


Close 


Write for brochure 


KIAH T. FORD and CO. 


LYNCHBURG, VA. 





USED CARS FOR SALE 


—AUTO— 
AUCTION 


samnnaione § 


sestifRaaee 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


always find real action at 


both these auctions. 


R. D. WEST, PROP. 


Tex Rickard 


You will 


Jos. &. Johnson 


Auctioneers 








ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies—Good Motors 
1 to 500 

Plymouths-Fords-Chevrolets | 

Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 
MORRIS FREEDMAN, Mgr. | 
Saratoga 7-2300 Sherwood 7-1700 | 


Herbert J. Cole 
Evergreen 2-0400 | 








THE TUESDAY SALE — 11:30 A. M. 
FORT WAYNE 
AUTO AUCTION | 
—DEALERS ONLY— | 


(In the Heart of the Nation) 


Phones: E -25 


Open all night, Monday night 
No Reservations 
WEBSTER-MARKER MOTORS, INC. 


324 W. Main St. Ft. Wayne, one} 
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USED CARS FOR SALE 


WE NEED THE ROOM 


NO REASONABLE 
OFFER REFUSED 


MUST SELL 
100 


1950 Ford 2-Doors 
8 Cylinder 


Good solid bodies, A-1] mechanically 
Formerly used as police cars 


also 


100 


1948 Plymouth 4-Doors 


Good bodies, motors and clean 
interiors. 
Formerly used as taxi cabs 


DISNEY MOTOR SALES, INC. 
13607 St. Clair Ave. Cleveland, Ohio. 


KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 


In Continuous Operation Since 1943 
EVERY THURSDAY 


Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
915 N. Wlinois St. Phone Lincoln 5383 








National Automobile Wholesalers 
2287 E. Jefferson, Detroit Lorain 7-2260 
Write, Phone or Wire 
DEALER'S HEADQUARTERS 
Wholesale Only 
NATIONAL DRIVE AWAY SERVICE 
Inside Storage 





AUTO AUCTION 


TIM ANSPACH 


"Midway", Stop 20 
Albany-Schenectady Road 


(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


ALBANY, N.Y. 
| 





USED CARS WANTED 


| WANTED—FOREIGN CARS, Any make, | 
or model—M-G's, Jaguars, Anglias or 
Prefects. Nelson, 4115 Milwaukee, Spring | 
7-5511, Chlleago, Ill. 


PARTS FOR SALE 





Oldsmobile | 
Parts 


24-HOUR DELIVERY SERVICE 
© | 
WRITE — PHONE — WIRE 


for USED CARS | 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-6332 


PONTIAC PARTS | 


EXCEPTIONALLY LARGE STOCKS OF 


© Quarters © Tops 
@ Fenders ® Doors 

® Grilles @ Cowls 

@ Bumpers ® Frames 

© Hoods © Deck Lids 


@ Body Moulding 
Over 10,000 Items in Stock 


THOMS PONTIAC 


5225 DELMAR BLVD. 
ST. LOUIS 8, MO. 


Rosedale 4800 











EXCESS SHOP EQUIPMENT? 


Why not sel/ that extra equipment now 
standing idle in your shop? 

An advertisement 
answerl 


in this section is the 


See rates at start of this section. 


AUTOMOTIVE NEWS 








PARTS" FOR SALE 





PONTIAC 
PARTS 


Most complete stock in Midwest 
Try Us for All GM Parts 


SHIPPED ANYWHERE — SAME DAY 


Write—Phone—Wire 


FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. 
Chicago 26, Illinois 


Direct Phone Ambassador 2-7117 











BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Ports . . Same Day Service 
On Mail Orders and Inquiries. 
All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 

| CHICAGO 5, ILL. 

All Phones WAbash 2-1030 














CLOSEOUT OF 1951 HUDSON 
EXHAUST TAIL PIPES 
$2.00 each 
RAY M. WHYTE CO. 


21540 Schoenherr Road 
Prescott 6-5443 





| PONTIAC. Hard-to-get 
parts for Pontiac and related GM cars. 
Immediate shipment anywhere, Call Tren- 
| ton 4-5194, Stacy Trent Pontiac, 224-236 
| W. Hanover, Trenton, N. J 


~ PAR’ RTS | WwW: ANTED | 





MISTER 


CHEVROLET 


DEALER 


We are in dire need of 


PARTS—MOTORS 
SHORT BLOCKS 


CASH WAITING 
Send your surplus inventory list to 


SPIELMAN CHEVROLET 


635-645 Avenue of Americas 
New York City, N. Y. 
or Phone Chelsea 2-7400 








We Pay 
SPOT CASH 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 


ACT QUICKLY !! 


DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N.Y. C., N.Y. 
SAcramento 2-7600 








TRUCKS FOR 8S: 

HOLMES TRAFFIC KING 
C.O.E, Chevrolet truck, 8: 
lent—$1,900. Traffic King, 1946 G.M.C., 
good condition. Holmes heavy duty, 1947 
Ford, good buy at $1,400. Other used 
wreckers. Box 5219, c/o Automotive 
News, Detroit 26. 

WILLYS 4-WHEEL drive jeep, Harper 
power wrecker and tow truck. 1948 mod- 
el, 13,0060 miles. Equipped with aluminum 
cab heater, push bar, helper springs and 
700x15 tires. $950. Dale J. Abbott, Steu- 
Seavite Ave. at Sixth St., Cambridge, 
Ohio. 





wrecker, 1947 
25 tires, excel- 


BUSES FOR SALE 


BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- 
nger. National Bus Sales Co., Inc., 101 
ei St., Philadelphia 4, Pa. BAring 


East Detroit, Mich. | 


body and fender | 


31 


BUSES FOR SALE MISCELLANEOUS 


STOLEN 
Substantial Reward Offered 
1951 Cadillac Coupe De Ville 








BY CHEVROLET DEALER 

Superior body (new). 

Carpenter body (new). 

| 1948 Chev., 48-pass., Superior body (used). 

| 1940 Mack, 54-pass., Superior body (used). 
Prices are right | 

For additional information write, wire, phone 


BUSES FOR SALE 
1951 Chev., 48-pass., 
1951 Chev., 48-pass., 











N. Willis Garage Mercer, Penn. . 
Phone 410 From Indianapolis, Indiana 
This car was finished in a solid fiesta Ivory 
6 CHEVROLET, 48 passenger buses in-| color with white sidewall tires and bearing 
cluding 1—1945, 2—1946, 11947, | motor number 516223098. 
1—1948, 1—1950. All Chevrolet chassis | |f you have any information regarding ~ 
with Blue Bird, Americoach and Carpen- |car, please Wire or Cali COLLECT . 
ter bodies, All in excellent condition and 
tully equipped. Stagers Chevrolet Co., 528 
Main St., Portage, Pa. Phone 2211. State Automobile Insurance Assoc. 
ae BU! 2s w ANTED D Underwriters Bidg., Indianapolis 9, Indiana 
| SCHOOL BUS, new or late model, 48 to 60 Telephone—Lincoln 657! 
passenger or will buy new chassis only. 
Box 5224, c/o Automotive News, De- 


|ENGINE REBUILDING — Crankshaft 
grinding and metalizing, John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 
Lynchburg, Virginia, 


AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 

Guide Cables and 

| Brake Hook-up $54.45 
ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 


| QUICK-TOW BAR $17.50 


| troit 26 


| TRU © K EQU IPME NT w ‘ANTED 


| WANTED, Extra heavy duty wrecker crane, 
| W45 or W35 Holmes preferred. Advise | 
| price, model, Welborn Motor 


A nderson, 8S. C. 


SHOP EQUIPMENT FOR SALE 


|USED PARTS BINS, metal shelving, 

| work benches. Office desks, chairs and | 
tables. Edgewater Chevrolet, Inc., 5417 

| Detroit Ave., Cleveland 2, Ohio. 


| ——s«sANTTIQUE CARS WANTED 


STUTZ BEARCAT—Four cylinder roadster, 
bucket seats preferred. Year not impor- 
tant but want A-1 running condition, ap- 





age. Co., | 


steel 











pearance, Inclose photo, details, best | Bumper-to-Bumper Unit.... 

=. Box 5220, c/o Automotive News, | WE STOCK PARTS 
} Jetroit 26 

p. acini ne ee Protecto Cover: i 
WANT TO BUY—1937 Auburn-Cord, clean, are Comylng Gage 





Safety Chains 


TOW BAR SALES CO. 


Exclusive Factory Distributors 


| good condition. Box 5221, c/o Automotive 


News, Detroit 26. 











NEW LINES w ANTED > 
| AN 3-8888 
| YOUNG ACTIVE manufacturers represen- | DE 2.0700 Nite { DO e783 
tative, covering the New York metropoli- |40 South Clinton St., Chicago 6, Illinois 
tan area and northern New Jersey, seeks 
one more good line. Automotive items 








| 

requiring energetic work and good sales- | 
| manship to exploit their possibilities are | 
| welcomed, Complete, intelligent coverage 
| of jobbers and chains. If interested, | 
| 
| 


AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 


please forward literature and full particu- 
lars. Box 5223, c/o Automotive News, 
Detroit 26. 











Increase Truck Sales — By Featuring 


KNOX STAKE BODIES 


‘“‘Built to Stand Hard Knocks’’ 


Congiete List of Sizes Available 
Satisfactory Delivery Guaranteed 


For Complete Details 
WRITE, PHONE OR WIRE 


KNOX METAL PRODUCTS, INC. 


THOMSON, GEORGIA 





Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Murfreesboro, Tenn. Huntsville, Ala. 


Every Thursday Every Friday 
Phone 111 11 A. M. Phone 3188-J 


NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


Member: 





New Subscription Order 


“7 

| 

| 

| 

| 

Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] | 
for which check is attached [_] or send bill [_] 
, | 

| 

| 

| 

| 

| 

| 

| 

| 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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St. Louis Post-Dispatch 
Buys 
St. Louis Star-Times 


The Pulitzer Publishing Co., publishers of 
the St. Louis Post-Dispatch, has announced 
the purchase of the name, good will, produc- 
tion equipment and circulation lists of the 
St. Louis Star-Times. The circulation acquired 
from this important evening newspaper, com- 
bined with the already large circulation of 
the St. Louis Post-Dispatch, gives virtually 


complete coverage of the St. Louis market. 


Selected features of the Star-Times will be 
added to the many fine features of the Post- 
Dispatch to give readers one enlarged and 
better St. Louis evening newspaper. The old 


daily circulation of the Post-Dispatch was 


290,000 (450,000 Sunday), the Star-Times 
180,000 daily. While a substantial increase 
in circulation is expected, the new daily 
circulation of the Post-Dispatch cannot be 


determined at this early date. 


A sharp increase in newsprint cost will be 
effective July 1. However, there will be NO 
INCREASE IN ADVERTISING RATES for 
the present. When the new daily circulation 
of the Post-Dispatch can be accurately deter- 
mined, new, fair and reasonable advertising 
rates will be announced. Meanwhile, advertis- 
ers using the daily Post-Dispatch will receive 


a large circulation bonus at no extra cost. 


ST. LOUIS POST-DISPATCH 


St. Louis’ Only Evening Newspaper 


New York Advertising Office 
521 Fifth Avenue, 17 
J. V. AMBROSE, Manager 


You Get the 
When You Get the 
a) 


SAN FRANCISCO 
625 Market St., 5 


Chicago Advertising Office 
Tribune Tower, 11 
E. M. ROSCHER, Manager 


Florida Advertising Office 
Chamber of Commerce Bldg., Miami 32 
ROBT. C. BEVIS, JR. 


Pacific Coast Advertising Offices 
WEST-HOLLIDAY CO., INC. 
LOS ANGELES 
520 W. Seventh St., 14 


PORTLAND 
5208S. W. Sixth Ave., 4 


SEATTLE 
603 Stewart St., 1 
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